Di-san k&

23R

Lesson 3

ur Glasses, Everybody

o BRE, ARARSZRAREMN AT,

AYEOTSEDT, TAEELIRT
AR, CHM TR XA KBRAE, ¥I7

= _"
s R
B S ey

‘Dinner parties help develop commercial relations and pro-
business context in China. You will be able to handle such a
situation with ease after learning this text.
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I —F A 20 A ARGER NSRS, ZE5BMAREIT—KEE

HIRI 5 Fl, BM A RIZEIER TS,

The BM Company invites the delegates from a famous company in Guangzhou for
business talks in Beijing. Now the BM Company is holding the dinner party in their

honour.

LiLin,
=

LiLin :

Daibidiotudn tuanzhdng:
REH AR (LLTER “HRK”):

Head of the delegation (“Head” hereafter):
LiLin,
Z= Bk

LiLin,

Tudnzhdng:

Zifgiat
Head :
Maike .

2

Mi.ke:

Nimen hdo, huanying, huanyingl.
AT &, W, Ml
Good evening! Welcome.

NT hdo.

{195 8

Good evening!

Zhé wéi jit shi BM Zhonggud Gongs1
X frgt £EBM HE AF
zongjTngli Maiké xiansheng.

BeE  Ew k.

This is Mr. Michael, the General Manager of the
China Branch of the BM Company.

Nin hdo, Maizéng, jignddo nin

& o4, Eb, BE &

feichéng gaoxing!

k% (=

How do you do, General Manager. It’s nice to
meet you.

Nin jiashi W GongsT de Lit z&ngjinglT bal
o AW AR X SLE g
Huanying, huanying!

X, pretill

You are the General Manager of the W Company,

aren’t you? Welcome, Mr Liu!

2



BEXERS

Tuanzhdng.

H+ -
Head.
LiLin.
= Bk
LiLin,
Maiké.
i

Mike :

Tuanzhdng.
HK

Head .
Maiké.

XK

Mike .

Tudnzhang.

Eiy B

Head .
Maike.

20

Nﬁ.ke:

Xiéxie gui gongsT de kudnddai.
Wil 5t o" W A,
Thank you for your hospitality.

Qing zud ba, dgjia ging ra xi.

HOE, KX E AJE.

Take a seat, everybody.

WO daibido BM GongsT rélié hudnying gé wéi péngyou.

# & BM 4aF #2 ¥ill & i BIK.

May I, on behalf of the BM Company, extend to all friends a warm welcome.
Xiéxie.

PR

Thank you.

Néng zai zhéll zhGoddi gé wéi péngyou, wdmen féichang
e AEXE B & Bk, &N dE%
rongxing.

RE,
We are greatly honoured to be able to invite you to this party.

Nin tGi kéqi le.
B AEnT

S
It’s nice of you to say so.

Wdmen féichang kanzhdng zhé ci hézud, xTwang wdmen de

®1 HEE BE X KRAME FE &N W
hézud shanli .
&1 A,

We place high hopes on our cooperation. We hope everything will go smoothly.

28



Tuénzhdng:
K:

Head .

Maiké .

% Wi:

'Mikc;

Zhonggrén:
x N

Everybody .

w F33 BARES

Y&u jThui yl gui gongsT hézud wdmen féichang rongxing.
A HlaE /& A7 & WM ¥ FE
Xiangxin zhé ci hézud yiding néng chéngdong.

HiE X KketE —E & B

We feel greatly honoured to cooperate with BM Company. our
cooperation is bound to be successful.

N& hdo, ging dgjia jt béi, wéi wdémen de hézud gan bei!
A4, B KXZEMH, A Fi] B A&F T F!

Zht shudngfang de hézud qudé yuanman chénggong!

o WE WAE A B B |

Will you all join me in raising your glasses? To our cooperation, to complete

success, cheers!

Gan bail
T !

Cheers!
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MANEBERS

(=)

BMARIRIL30 BT, ATRUATNIAER, B4 TR RN
Wiy, BM i E2 RIZIFALRE .

To mark its thirtieth anniversary and boost its influence, the China Branch of the

BM Company invites its customers in Beijing to a banquet.

Maiks ;
.

Mike .

Daibi&oyT:
RFE—:

Delegate A .

Zhongrén.
RN :
Everybody
LTLin;

F B,

Li Lin:
DaibicoyT .
RFE—:

Delegate A ;

W& shouxian jd béi, dui dgjia de guanglin bidioshi g&nxié. BM
® B B, N KK tlE For R, BM
GOngsT chéngli sanshi zhdunian le, z&i Zhdnggud de yewd y&
~w . pEaL T 30 FE T, £ HE L%
k@izhdn wi nian le. GongsT de faizhdn |Tbukai gé wéi péngyou
TR S & T, 88 B RKE BAFE L MWK
de zhichi. Xiéxie dgjidl

By XHr, s kxR

First of all, I would like to thank you all for coming. It’s the thirtieth anniversary
of the BM Company and the fifth year since our company started its business
in China. It is your support that helps us develop our business. Thank you all!

Nin taikeqi le. WSmen y& jli bé&i, zhdl BM GongsT géng kudi
R FEIT. BT LR, HBMAT E
de fazhan!

kR

It’s nice of you to say so. Let’s drink to the fast development of the BM
Company!

Gan béil

T !

Cheers!

QTng dgjia suibidn ydng can ba.

iF KX MEE H & IE,

Please help yourselves.

Zhe jit feichang xiang, shi Wuliangys ba?
xE OdFR O F, & RRRE

This drink smells good. Is it Wuliangye ?

30



LiLin.

Z B,
LiLin.
Daibidoér.
RE_.

Delegate B .

LiLin;
2 B

LiLin,

Maike .

Z:

Mike H

Zhongrén.

A 2

Everybody .

IBAZREMN

Shi a, dud hé didnr!

= W, £ g mJLI

Yes, it is. Drink your fill!

Zhége cdi tébié hdo chT, wéidao hdo ji le!
XA R BB A Mo, BRE AFHR T
This dish is jolly good. It tastes excellent!

Qing dud ch didnr!

H % gL

Eat your fill, please!

~ The banquet is over.

2 R

Z4di ci ganxié gé wéi péngyou chixi wdmen de yanhui.
B R & Mk HFE &1 M x4,
XTwang jTnhou wdmen néng jiagiang hézud.

mE AR BT & IR AfE.

Thank you once again for coming. We look forward to further cooperation.

Xiangxin JTnhdu wdmen de hézud hui géngjia yakudi. Xiéxie

TS

nimen de kudnddi.
(s O ¢ =R

We believe that our cooperation in future will be even better. Thank you for
your hospitality.

Al B B A & E fbk. i
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i

&

K
N
A
AR
SR
EE
JEF
Ml
SEE
KZh
B
VEE

N AYA
SRR
g
JFRE
B
BT
T
TR

o 00 1 N W B W =
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o <=1 T = E o < SRS [ = )TN, TR ~ S UG T O T

Word List

ju
kudnddi
ra xi

relié
zhGodai
rongxing
k&nzhong
shanli
jThui
Xidngxin
chénggong
yuanman
shoéuxian
chéngli
zhounié@n
yéwul
kdizhdn
fGzhdn

[T bukdi
xiang
Wliangyé
weéidao
yanhui
jTnhdéu
jiagiang
géngjia

@)
(3h)
(@h)
(%)
(3h)
(B
@h)
(%)
(#)
@)
(#h)
%)
GE)
(€))
(#)
()
(#h)
@h)

6/7)
(F4)
(£)
(%)
(%)
(@)
(&)

to raise

to entertain

to take a seat (at a dinner table)
warm

to receive (guests); to entertain
be honoured

to value; to attach importance to
smooth

opportunity

to believe

to succeed

complete

first of all

to establish

anniversary

business; vocational work

to develop

to develop

cannot do without

fragrant; sweet-smelling

name of an alcoholic drink
taste

banquet; dinner party

future

to strengthen

even; further
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(v.)
(v.)
)
(adj.)
(v.)
(adj.)
v.)
(adj.)
(n.)
)
)
(adj.)
(conj.)
)
(n.)
(n.)
)
()

(adj.)
(pn.)
(n.
(n.)
(n.)
(v.)
(adv.)
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4 Guiding Rzmarks]

NG 5 BITH LAH RIS
AL, RAEMA B kL s, RALG L
B 5 EHEEAARLWRE, 1hELQRA
KA AR, -

No business activities can be completed without the co-
= operation and participation of company members. This helps
~ them to expand their business and achieve success. How do
- you invite other people to a social gathering in Chinese? Let’s
read the text, AR e




EHCESXIDITRE, R, BEEEXDHE

KHr—HWr.

Li Lin invites Liu Li to a show over the phone. What's it all

to them.

LT Lin;
F .
LiLin,
Lid L1,
x| A

Liu Ll:

LT Lin.
% 3.

LiLin,
© LidLi.
x| A

LiIILi:
LT Lin;
2= Bk

LiLin;
LiaLrt,
x| .
LiULi:
LT Lin;
£ Bk

LiLin.

=)

e re——— e —

Wai, shi LiG xidnsheng ma?

R, & X A W2
Hello, may I speak to Mr. Liu?

Shi a. Ninshi n& wéi?
vl P R A

Speaking. Who is calling, please?

W&shilLiLina.

* & ZF B,
This is Li Lin.

Ai, LY xi&oji& nin hdo.
mE, 2= ME & 4F,

Hello, good morning, Miss Li.

Wdmen xiding ydoqing nin canjid wémen de xTn chdnpin

BN B OBE & S B H R
zh&nsh1 huddang.
Bow  EF.

We wish to invite you to an exhibition of our new products.

Shénme shihou?
t4  BHE?

When exactly?

Xi& yué lid hdo. Nin néng canjian ma?

T H6%58., & & Zim M

It’11 be held on the 6th of next month. Can you make it?

4



LinLi,

LiLin;

LiuLi.

LT Lin,

LiLin.

LiaLi.

Liu Li:

. Ng, yTinggai k&yT ba.
x| -

LT Lin.
ZF .

LiG L1
X 73

Z .

* 7.

LT Lin;
Z k.

LiLin,

F1IR BESM

e, piZ mILA RE,
I should think so.

Nin shi w&men de zhéngydo kéhli, wdmen féichdng xTwéng
= & BN B9 BEE ZEFP, BN EE FE

nin choxi.

& HE.

You are one of our important customers. We really hope you can come.

H&o ba, wd canjid.

H oM, & .
All right, T will.

N& shud hdo le, ninyiding lai.
W& 5 7,8 —E Xk

Promise? Be sure to come!
Wo yiding aa.

WS,
Promise.

W& mdashang géinin fa gingjidn.
® DLk & Bk EX.

I’1l send you the invitation right away.




BMIXNERS

(=)

John K2 E4F JLK T, X ER AP FEERY, XA,
SRR TR,

A few days have passed since John came to China. He has been

- busy all day long. Once again he receives an invitation.

Wang Guang:
S50

Wang Guang .

John;
John;
John:

Wang Guang:
3 e

Wang Guang:

John:
JOhl'l:

Johﬂ:

Wang Guang:
e

Wang Guang .

NT hdio, John , zhé lidng tian gudde z&€nmeyang?
& %, John, X B K &R ELrE?
Good morning, John. How’s everything been going these days?
Hai bucuo.

L Ak,

Not too bad.

Na hdo. Mingtidan shangwl wdmen xidoshdubu kai hui, t&oldn

M #. BX EF &I #HES A&, R
XTn chdnpin de shichdng yingxido fang’an,xTwang ni néng
;Owm B W EH O BER. AZE IR O&E
IGi canijia.
k 20,

Glad to hear that. We’re having a meeting at the Sales Department tomorrow,
to discuss the marketing program for our new products. We hope you will be

able to come.

T&olUn shichdng yingxido fang’an? K& wd shi zud jishd

e m EH AR TR M ER
gongzud de.
TEERS e

To discuss the marketing program? But my field is technology.

Jishd hé yingxiao y& ydu gudnxi al Wdmen xTwdang tTngting
BA M EH A AW | K/E T
ni de yijian.

r Y B,

Technology is connected with marketing. We would like to have your opinion.



John;
John

N& h&o ba. Mingtian JT di&in? Z&i nar?
& B, X JL R? EBIL?

18 BEEM

John: Then I’ll go. But when and where will the discussion be held tomorrow? '

Wang Gudng:
£ k.
Wang Guang:

Jit di&n ban, z&i huiyishi.

9 B ¥, E SE.
At 9.30 in the meeting room.
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FNEBRS

OB word et
1.FBor  zhdnshi (#h) to display
2.{&3) huddéng (£) activity
3.0 ng (L) used to indicate
positive response
4. BFE  zhdngydo FE) important
5.758  xiwang (€5i1)) to hope
6.1  chixi (=) to be present
7.3k  gingjidn (£) invitation
8.1t tdolun (zh) to discuss
0.%F% yingxido (£) sale
10.#A  jishd (4) technology
11.5%&  gudnxi (£) relation
EEREE . Language Points

Ninshi wdmen de zhdngydo keha.
m R OB W OEE KR,
W& shi zud jishd gongzud de.

& £ B #HAX IE 8.
— "B F4

Sentences witha “shi”.

(1) EA4

The basic patterns of such sentences are:

HEN: AZB Bilgn: NERZH ,
BEN: AREB il NEFEAELHE,
BERIF: ARB+5?  ffilfn. /HhEREED)

shi
The affirmative form: A & B, e.g.. XiGo LT shi jinglT,
bishi
The negative form: A "2 B, e.g.. XiGo LT bl shi jTngl7.
shi ma

v.)
(n.)
(int.)

(adj.)
()
)
(n.)
()
(n.)
(n.)
(n.)

The interrogative form: A & B +fZ? E.g.. Xi%o LT shi jingll ma?

8



F1iR BESmM

FAP:2445] More examples:

a. AR St NS 6. BilZn:
shi
Sentences witha “J&” may be used for self-reference or introducing people, e.g..
W& shi xidoshou JTnglT.
& 2 HE 2Z2H,
Tashi zdngjTngll.
fa 2 B2,
Zhé wéi shi shichdngbi jingli.
x fr B WEHE 2H,
Zhé shi wdmen de zhdngyao kéya.

X & ORI B BE KA,
b. BiBARTE. BilZn.

They may be used to tell the date and time, e.g..
J1nti@n shi si yué wil hdo.
AR RMA A 5.
Hulyi de shijian shi mingtian xiGwl san didn.

£ B ME &2 WX OTF 3 A
c. BiHIALRr. Biln:

They also apply to place names ,e.g..
NG shi shénme difang?
m - a HH?
N& shi wdmen gongsT.

;A &I AF.
d. FoRIE%, Fln.

They are often employed to indicate a classification,e.g..
Zhéxié zTlido shi kGi hui ydo ydng de, ni bl néng nazdu.
Xt HR R F & E A OMKRAS BB EE




BENERS

—. FETENAT.

Read the following sentences until you are fluent.

1.Wdmen xi&ing ydoqTng nin canjiad wémen de yi g& hudddng.
el B O#HFE & &=m & W —4 HE3

2.W& mdshang géi nT fa gqIngjian.
£ BLE % RR FR.

3.Ninshi wdmen de zhdngydo kéha.
& B W BEE KR,

4.Wdmen féichang xTwdang nin néng chixi .

AT k¥ #FE & G HE.

5.Wdmen de hudddng zdai xid yué lid hdo, nin néng canjia ma?
w1 B &z A£TH 6 5, &8 g€ = W7

6.GOngsT shichdngbl ydo zhdokdi yi gé huiyi.
A FH] mEHE B AR — 4 K

7.XTwdng ni néng gian lai canjia.

HE R BB AT Sk .

8.W& shi zud chdnpin jishl gongzud de.
B R B % HER I 8,

9.Wdmen ydo t&olin xTn chdnpin de shichdng yingxiGo fang’an.
BN E R FH O Oma B W BEH HE.

10.Jishd hé yingxiGo y& ySu guanxial
AR 1 EH M A XF W

11.Wdmen xTwdang tTngting ni de yijian.
AN HE W R R B

10




=, EERN—R2I N4 E R IRE.

Let’s learn some more useful words before we do the exercises.

=10 gingti® (%)
Hi% miantan (zh)
B cudshang (zh)
#IFEK  ydoginghan  (4)
XH%  Jidoyihui (£)
BY4 zh&nl&nhui (%)
BE L zudtanhui (4)
A tGnpan (zh)
RS fabdhui (£)
RS zh&nxidohui (4)
BiEs zhGoddaihui (£)
Bz zhGobido (zh)
F & kaifa (3h)

=, EFEYHRIFES.

F1iR

BIESm

invitation

to talk with someone
personally

to exchange views

a letter of invitation
trade fair

exhibition

informal discussion
to hold talks
briefing
commodities fair
reception

to receive; to entertain
to develop

Fill in the blanks with the appropriate words.
1.W8i, (zhéll shi, zhé shi, shi)Wang xidnsheng ma?

w®, (XEE, X £, &) FE

KE

2.Wdmen xi&ing yaoqing nin (IGi, canjid, jidn) wémen gdngsT

&1 B EE &Gk

de hudddng.
B 3D,

3.Na shud(wan, xing, hdo)ie, ninyiding lai.

;v (5 17,

5%) T, &

—%E %.

i, L) #M A5

4.W3 yijTng g&i ta (fa, chud@nzhan, sdng) le yaoqinghan.
* B2 % b (k, FE,

5.Wdmen xiGoshdubl kdi hui, xTwang ni (hui, y&o, néng)

ﬁﬁ] %ﬁ%‘lﬁf‘ﬂs J:F %'! ﬁ-% ﬁ: (%9 ‘E, ﬁg)

IGi canjid.

* Zm.

I

B) T BiEE.

(n.)
v.)

v.)
(n.)
(n.)
(n.)
(n.)
(v.)
(n.)
(n.)
(n)
v.)
(v.)




HMEXERS

M. RFTERIE, ERTIAF.

Complete the following sentences with using the words given in
brackets.

1.Zhé ci de shangwi qigtanhui, wdmen

X KK HE Biks, &

(xTwéhg)

(FE).
2.Nin shénme shihou fangbi@n? W& xidng
& fta BE HE?  H B
' (aTng).
(-‘Lﬁ)d

3.Xid ge xTngqT wd gongsT Jidng jubdn yi gé zhdnxidohui,
T A BY & a7 B ¥h— 1 RER,

(huanying).
).
4, Wdmen xidng (ydoging) b&n gongsi
#i1 A B * 4F
zhé cl xTn chdnpin fabdhui.
X Wk EF R RAA.
5.Nin shi wdmen de zhéngydo keha,
B2 BN ®H BE FPF,
(chxi).
().

I. ARRFIMIRETH TEAIE.

Complete the following dialogues with the expressions used in the text.

]. -A: o
B: XTn ch&npin zhdnshi hudddng? shénme shihou?
B: # I 7 Hwa? 4 BHE?

2-A-= o
B: Ng, wd kdold yixia ba.
B: B, & %iE —T M,

12




B1R RGBS

SR aE

3.A: Mingtian shangwl, wdmen xiGoshoubd k&i hui, xTwdng
A: BiR EFE, BT HER F & FE

nin &l canjid.

& Sk .

4.A.
B: WS mdshang géi nin fa qingjidn.
B:#& BlLE % &BXx #BK

N, RiE&S, RETIAES

Practice making dialogues based on the following situations.

LRARIEREG—AHF @AM, RAFXSEE HBIE.

Your company is going to invite those concerned to a briefing on new products.

2.MAFEFR—IEENLS, RBIEASIESRIREIR.
Your company invites business partners to negotiate an important business
operation.

3.FBIEEENE P ERFS

You invite important customers to a New Year’s reception.

Cultural Points

HEPRE A Reserved Nation

G S A&, *#Eﬁﬁ%&%&)‘(ﬂ:ﬁﬁiﬁ% R E MR
B, . SESCHREMER. B, EARXRY, ERHERER
oL

Nurtured in the long-standing Confucian culture, the Chinese are regarded as
modest people possessing outstanding virtues of mildness and reserve. Direct
expression is seldom used in person-to-person communication.

13




Guiding Esmnrh,s]

B 4ER T A ERESANA—EAIA
AT, AAREA R EN AT REFL
1 T BIAE A R LR E 4 BT

= - s S e s - H/)

The exchange of gifts, as a symbal of friendship, is a llec"-' B
~ essary part of busmcss acnvmes ‘What Clunese cxprcssmns can
-._._"'_you use to appear sultably elegant a:nd appr0pr1ate to the

' occasmn‘? And which Chinese expressions should you use when
_ you are presented with a gift?

1" -



(=) 1

The commodities fair held by the BM Company is over, and the participants are
leaving one after another. Liu Li is also leaving...

Maiké. Xiéxie nin canjia women de huddong.
Zw: gt & S &I W ED

Mike;: Thank you for coming.

LiG Li. Gui gdongsi zhége xTn chdnpTn zh&nshihui bdn de hé& bicud.

X he # A" XA FH R BRE b BB ARE.
Tonggud zhé ci hudddng, ddjia dui gui gongsT de xTn
$;:bU X &k s, KX XM O AW B
chdnpTn ydule h&n h&o de licoji@, zhé shifén youliyl zhéxié

e AT MR B TR X o FRIT X
XTn ch&npTn de tuTgudng.

;o B M.

LiuLi: Your exhibition of new products was jolly good. Now we know more about
your new products, and the information is very helpful for their promotion.

Wang Gudng: Zhé shi wdmen gdngsT zhUnbéi de yixié xicio ITwl, qing nin
E b X & Bl AF #E % /i, B B
shouxid.

KT,

Wang Guang: These are small gifts from our company. Please kindly accept them.

LiGLi, Zhé t&i bd hdoyisi le.

X f: & KR RS T,
LiunLi; Thank you so much.

19



BEXERS

Wang Gudang:
£ )t

Wang Guang:

LiaLi.
x| A
Liu Li;
Maiké.
Ew:

Mike;

Nin zai baimang zhong chduchd shijidn canjia wémende

wmoE B O HH HE 2 BB
hudddng, géile wdmen h&n da de zhichi, zhézhishi yidian

wma, BT BN B KK IH, X RE —K
xidoxido de xiny1, bl chéng jingyi, ging xidondl
/J\/J‘ E,‘J *t‘ﬁs Z; ﬁﬁ &ﬁ! % %g‘!!

Your presence was a great support to us. These are just a few small giﬁs
that can hardly express our sincere thanks.I’d be much obliged to you ifyou
would kindly accept them.

Nimen tai kéqi le. -

frlil KEST.

How nice of you!

Xiwang yihdu wdmen néng géng hdo de hézud.
#FHE LB RN g E & o AfE.

We look forward to even better cooperation with you in future.

16



LV Lin;
Bk,

LiLin,

JOhn:
JO]JII:

JO]]D:
LV Lin.
2= Bk

Li Lin;

John.
JOhIl:
John:
LV Lin.
ZE Bk,

Li Lin;

—

w E2i8 BEM

JomBREEET, &REMBEE-KRHAE, HLRIIVMIEE,
John is about to leave for his home country. When he pays the last visit to the office
today there is a ha_ppy surprise awa@;ing h1m

(=)

Zheé ci lai Zhonggud ni xTnkl le. Shijian gud de zhén kudi,
X kR OWRE R EFEET. BR OE B/ E
mingtian nT jid y&o hui gud le.

HX ®wHRE = T
You have done a great job while you’ve been in China. Time goes fast, and
you are leaving tomorrow.

Shi a, mingtian jid y&o z8u le, zal Zhdnggud zhéxié tian suTran

ZW, IX MEE T, £ +HEH xE X BR

mang, dan wd gud de hén ylkudi.
f, 1 & & /& R flk,

Yes, I am. I’ve had a really good time, despite being busy.

GOngsT de shiwid hén fanmang, nT wai wdmen jidjuéle h&n dud
~E OB BS MR OB, KRh BRI BRTR 2
jishG wénti, géile wdmen h&n da de bangzha, xiéxie.

B R, &7 #i1 M KB B, Big.
There are always many things to attend to in the company. You helped solve lots of
technical problems. Thank you for everything you’ve done for us.

NG ddu shi wd de gongzud, shi wd yTnggdi zud de.

A 2 & A TE, & & MiZx 0.

Well, that’s my job, and that’s what I’ve come here for.

Weile xidng ni bidosh1 ganxié, wd daibi&io BM Zhdnggud Fén GongsT
AT W fR Fon B, & % BM FE 5 AF
Xidng nT zéngsong yididnr jiniGnpin, g&inT zud ge lidnian, qing

[ R B —RJL 888, AR B A B, OF

shouxid.

KR

On behalf of the China Branch of the BM Company, may I present you with this

I

souvenir. Please kindly accept it.



S5 XERE

John: 0, haiyduliwd. Taixiéxie le.

John: WR, & FL¥. K Bl 7.

John: What, a souvenir? Thank you very much.

LT Lin. XTwang bujid yThou wdmen hal néng zai B&ijTng JiGn midan.
= . /2 AALUE & & & £ 4 R mE.

LiLin: Ihope we'll be able to meet again in Beijing.

John; Bé&ijTng géi wd lidxid le hén hdo de yinxidng, wd hén yudnyi

Jon: b &/ T ETTR & K HER, & R ER
- z4&i ldi.

k.

John: Beijing has made a great impression on me. I would like to come again.

VAAVAAVACAVAAVCAVCAVAA
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By,

..
oL o [k T

- R i ST

1,

. 8

—

1.%44
2.14%
3.B/HF
4.3
5.6CF
6. 4F
B2
7.%h
8.LE
9. 5%

10335
11. 8%
| 12.8%
13. %4
14. fi# e
15. 8%
¢ 165
- 17.4845
18. B 4x

| 19.FA
. o20.%
. 21.E1%

’ v

22&5%

Y i. !

" . :: or

xidond @h)
shifén (&
youliyl
tutguding  (3h)
shouxia  (zh)
ba h&oyisi
chou @h)
xTnyi (&)
Jingyi (4)
XTnkU ()
suTran GE)
shiwl (#)
fanmang (&)
Jjigjué @)
daibido  (zh)
zéngsdng  (3h)
jinianpin  (4)
liGnian (#)
by (4)
liG @)
yinxiang (%)

yuanyi  (3h)

1. Mingtian jid ydo zdu le.
X ®ME ET.
e, fThBN R,

- EAAR: EEARE/ S/ RE/ B/ E+ZiF+ T, Fifn.

19

to kindly accept
very much

be beneficial to
to popularize

to accept

to feel uneasy; grateful

to try (to find time to do something) (v.)

‘kindly feelings, regard (n.)

respect (n.)

laborious (adj,) _

although (con) |

affairs; business n) §

busy . (adj)

to solve @)

to represent; on behalf of v)

to give as a present v.)

souvenir (n.)

memento (n.) ,
near future (n) e
to keep, to make an impression v.) e
impression (n.) .
to wish : ) T




 BERNERS

kudi y&o kudi jil ydo jil y&o le
The basic sentence pattern “subject +#& ZE /H /3t ZE/BE/ E +verb+ T
can be used to describe how an action or behaviour takes place.E.g..
Huiyi jid y&o kaishT le.
SR B BT,
KGi hui de shijian kudi / kudi y&o ddo le.
F &K MR OB/ E ET,
Ta de bing kudi hdo le.
e 9 W B OFT,

2. Z4i Zhonggud zhé&xid tian suTrdn mang, dan wd gud de hdn yakudi.
s - i FE X% X BR O, BE&® o BB k.
Al [0 JOTRY - - B - e
G : RABTNEY, BRANESLE “HBL” EEHAZ. filn.
sutran...dan/danshi...
Usage: The sentence pattern “ 4R +-+-- 1B /1B R ” indicates an adversative
_danshi
connection with the emphasis placed on the second part of the sentence after “{H&”.E.g..
W& suTran xuégud yididnr Hanyt, danshi bd hui shud.
B BR 2 —HJ)L WE HE £ iE
Zhéxié chdnpin suTran h&o, danshi tai gui le.
X e B ¥, BE K # T,

3. Weile xiang nT bi&oshi g&inxi&, wd ddibido BM Zhdnggud Fén GongsT
AT |\ R Fr B, B % BM  4E 5 A5
xiang ni z&ngsdng yididnr jinidnpin.
mR B — AL 288,

“3pT”
Zn B, FAEANYE. Fian.
wélile
Usage: “J4 7", often used at the beginning of a sentence, introduces one’s purpose. E.g..
Weélle kaizhan yéwa, ta IGiddole Zhanggub.
AT FR %, b kBT HE,
Wéile zudh&o gongzud, ta kaishY xué Hanyu.
AT BuF  IHE, fb R % B,

20



relses

P
—. BETENAF.

Read the following sentences until you are fluent.

i

1.Xiéxie nin canjia wémen de hudddng.

Wi & =W '’ B E3D.

2.Zhé& shi wdmen gongsT zhtinbéi de yixié xido ITwd, qing
X £ #& a7 & B —% A i, iF

nin shouxid.
= K.

3.Zhé tdi bl hdoyisi le.
X KA HER T,

4.Zhé zhishi yididnr xiGoxido de xTnyi, bu chéng jingyi,

X RE —8JIL AV B LE, A R BE,
ging xidondl

w R
5.Nimen taGi kéqgi le.
i1 kR ERT.

6.Waéile xidng nT biGoshi ganxié, wd ddaibido BM Zhonggud

AT |’ R Fom B, & %K BM  HHE
Fén GongsT xiGng nT z&ngsong yidianr jinianpTn, g&ini

4 A7 R OBEX —pL 2&%8 %R
zud ge lidni@n,ging shouxid.

e A BaA, # KT

7.NT wéi wdmen ji&juéle hén dud jisha wenti, géile wdmen

R h Bl BT M £ B EE, ST ‘i
hén d& de bangzhi, xiéxie.

)" KHY #Bh, .
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 EERNERS

=, FLRN—EFRFI LI FRAEIE.

Let’s learn some more useful words before we do the exercises.

e Jinidan (3h/4)  tocommemorate; memento  (v./n.)
Bz huiyi (Bh/4) torecall; reminiscences ' (v./n.)
HE guizhdng (%) valuable (adj.)
pdy, 37 yishipTn (4&) work of art (n.)

K= jingm&i  (JB) exquisite (adj.)

=. EEFEYHRITIEES,
Fill in the blanks with the appropriate words.
1.Zhé shi yixié xido lipin, qing nin (liGxid, tngyi, shduxid).
X B —&/h L&, & (BT, FAE WT).

2.Zhé zhish1 yididnr xiGoxido de (yudnyi, xTnyi, jinian), ba

iz F\;% _-}{“:(JL /J\/J\ E"J (EE’ ‘L\ﬁs gﬂﬁ), 7[;
chéngjingyi, qing xidond.

B BgE, F R

3. W3 daibidio BM Zhanggud F&n GongsT xiang nin (z8ngsdng, gdi,
& fRF BM HFEH 4 A7 § £ (#E:X, &,
sdng IT) yidi&nrjiniGnpin.

X f) —8JL L&&.

4.Zhéxié jinianpTn g&i nin zud ge (xiBngnidn, huiyl, lidnian),

xE 288 f 8 B 4 (@, EfL, &),
ging shouxid.
# T,

5.586ng wd zhéme dud ITwl, nTmen zhén shi tai (ITmdo, Jingyi,

x & X2 £ I B OB KGLE, &E,
kéqi) le.
57T,

6.Nin(sdng, g&i, z&ngsdng) le wdmen h&n dd de bangzhi, xiéxie.
fé"‘;_» G, %, WX) T R’M M KA #WHBY, .
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e

M. FFrERTIE, R TIIEF.

Complete the following sentences with the words given in brackets. s

1.Wéile xidng nin biGoshi g&inxie, wd daibi&io gongsT
AT W & FTor B, & KF AF

(z&ngsdng). J #
(W43%).
2.Zhé shi péngyoumen wéinin (zhtinbai).
X &  BEMN & (%),

3.Tonggud zhé c1 hudddng, ddjid dui gui gongsT de xTn chdnpin
U X &k &, KX #® A7 BH R

(li&o)is)

(TH#).

4. (walle), 1a laid&ole Zhangguod.
CAT), 1 kBT H,

5.28i Zhonggud zhéxié tian
7 hE XgE X
(suTran), dan wd gud de h&n yakuai.
(BAR), 1H & o &/ B #Htk.

6.WS : (suirén),danshi ba hui shud.

#* (BR), HE F & K.
7. (i y&o) le, wdmen kudi zdu bal
: (Bt Z) T, &M B £ E

8.B&iTng géi wd  (lioxia),
Ix & #® (BTF),

wd hé&n yuanyi zdi I&i.
x R EE B XK.

23



FXNIBRE

B, AFRPINSEER T EE, |
Complete the following dialogues with the expressions used in the text.
1. A. Zhé shi wdmen gongsT zhlinbéi de yixi& xido ITwa,
A X BB AT ws —& /h 34,

qing nin shouxid.
B
B o
2. A; o
B: Nimen tai ké_qi le.
B: /1 kK ZKT,
3. A: Xiéxie nin canjia wdmen de huddong. -
A: Wl & 2 ®M ow &30,
B. o
4. A 5
B: N& ddushi wd yTnggadi zud de.,
B: 3 # & & iz o,
5. A: Shijian gud de zhan kudi, mingtian ni Jid y&o hui gud le.
A: HE o B B e, WX Gt E @ H T,
B.

.iéﬁ: AN REST, WETIINELE, |
) 8 Practice making dialogues based on the following situations.
i LR R ZERET, VRER Mty 38 B fbk gy,

You say good-bye and present a gift to your friend who is leaving for his home
country,

2 WRHIRISAE T4 T RiRk RIS AL 1 fb T ki

You present a gift to your colleague to thank him for his great support in your
work.

B.ﬁcﬂﬁéﬁﬂtﬁkéﬁ)ﬁnTﬁﬂﬂ’&‘ﬂ#d}E@?ﬁb, VRl o R 3%
L4, ;

You present a gift to your business partner to thank him for coming to the party
given by your company.




.y Cultural Points

Y E
“BAL” P EAEATES R RBAAIDH, BILRRT
XTHIEE, FEHORAM SRR, FR R SOHIAR R E
— 014, SEENORRBLLT 2. ETHIONEPETRBEEE
I, MEHDEIEY LRELE", TR, PEAEEEOREE
BELRBREES . B, 2nRRERER S ARAE, REMERSE
MHHIRFR, ST ERSHRREAX X E—SH 8 LHtLY. .
A Trifling Gift Carries Profound Friendly Sentiments =
The exchange of gifts is a common and necessary part of social intercourse
in China, because it is the way you show your respect and appreciation of the other
party.The appropriate gifts given at the right moment will help bring people closer.
As for the value of the gift, Chinese people believe that, as the saying goes, “a small
gift conveys profound friendly sentiments”. Chinese people attach great importance
. to strengthening personal ties through the exchange of gifts. If cooperation and
harmonious relations with your partners are important to you, don’t forget a

meaningful gift presented on the appropriate occasion.

25



Guiding Ezmarlas]

ETEAHFENT, BEFFRIRT
HAX, CHN TR XA, KRAR, $97T
X—RE, LAMHEERAERA T,

' Dinner parties help develop commercial relations anﬂ pro-
mote mutual friendship, and are therefore commonly given in a
business context in China. You will be able to handle such a
situation with ease after learning this text. . S

26



HIRI ¥, BM AFIEEN T .

Tudnzhdng;
K

Head:

Maiké
e

Mike;

R AR R

é\m":;h, ] ,f;,r g ‘-._ar \‘; ..«sw

Daibiiotuan tuanzhdng:
HKEE B (ATHER “BK):
Head of the delegation (“Head” hereafter);

LiLin;
= B

LiLin.

FIFE  BAREHN

FALR, E5BMAFM TR EE

The BM Company invites the delegates from a famous company in Guangzhou for
business talks in Beijing. Now the BM Company is holding the dinner party in their

e @G{,@A@f"“_‘ e X
LiLin.
Z= Bk

LiLin;

Nimen h&o, huanying, huﬁnying..

Rl 4, Ml
Good evening! Welcome.

NT h&o.

Good evening!

Zhé wéi ji shi BM Zhonggud GongsT
X it £BM HFE A
z6ngjTngll Maiké xiansheng.

B2l Ew kA,

This is Mr. Michael, the General Manager of the
China Branch of the BM Company.

Nin hdo, Maizdng, jidnddo nin

B g =5 LI &
féichang gdoxing|

k% w4l

How do you do, General Manager. It’s nice to
meet you.

Nin jiG shi W GongsT de Lia zdngjTngli bal
E REW AT wxl S£8 E
Hudnying, hudanying|

i, i |

You are the General Manager of the W Company,
aren’t you? Welcome, Mr Liu!

21




Tudnzhding.
Zifg: <

Head:
LiLin.

%= Bk
LiLin.
Maiké.
Z.:

Mike;

TUanzhéngg
Zil

Head :

Maiks
5

Mikeg

Tuanzhdng.
iy

Head.

Maika
.

 HERNERS

Xiéxie gui gongsT de kudndai.
B = A% B &K,
Thank you for your hospitality.

Qing zud ba, dgjia gingra xi.
F AR, KK F AR,

Take a seat, everybody.

W& daibi&io BM GongsT rélié hudnying gé wéi péngyou.
¥l & K.

May I, on behalf of the BM Company, extend to all friends a warm welcome.

Xiéxie.
Thank you.

Néng zai zhélIT zhGodai g& wai péngyou, wdmen f&ichdng
RE ERXE B/F & Mk, &M dEx

rongxing.

RE,

We are greatly honoured to be able to invite you to this party,
Nin t&i kéqi le.

;féﬁ jc g% T o

It’s nice of you to say so.

Wdmen féichang kanzhdng zhé ci hézud, XTwang wdmen de

&M % FE X kRAE FE ®RMOW
h&zud shanli. :

A1E  EF,

: We place high hopes on our cooperation. We hope everything will go smoothly.

28



Tua@nzhdng.
K

Heﬂ.d:

Maiks
Z

Mjke:

Zhonggrén:
& A
Everybody :

BB BAZER

YSu jThui yl gui gongst hézud wdmen féichang rongxing.

A& E it A% A1 BN dE¥  F=E.

Xiangxin zh& ci hézud yiding néng chéngong.

HiE XKEE —E #& B3,

We feel greatly honoured to cooperate with BM Company. our -

cooperation is bound to be successful.

Na& hdo, ging ddjia ju béi, wéi wdmen de hézud gan béil|
&, H ORKEMK, A T B AE T K

Zha shuangfang de hézud quidé yuanmdn chénggong!

#o WhH  WAE BB EE BRI

Will you all join me in raising your glasses? To our cooperation, to complete

success, cheers!

Gan beail

F !

Cheers!

29
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BSXiERS

((2=5)

BMARIRIL30 4T, %THE#R&‘JE’JQ& H, EHTHREA TN
W1, BM R E A R EiE e 2,
To mark its thirtieth anniversary and boost its influence, the China Branch of the
BM Company invites its custnmers in Beljmg to a banquet.

Maiks ;
2

Mjke;

DaibigoyT.
ﬁﬁ_‘ :

Delegate A ,

Zhdngrén.
RN
Everybody ;
LiLin;

ZF B,
LiLin,
DaibiGioyT,
RFE—:

Delegate A,

W3 shduxian ji béi, dui ddjia de guanglin biGoshi g&inxie. BM

B OHE ER M AR ElE F5 R, BM
GongsT chéngli sanshi zhGunian le, z&i Zhanggud de yawi yé
KW gL 30 RE T, £ HE #LEks
k@izhdn wii nian le. GongsT de fazhdn ITbukai gé wéi péngyou

R S5 & T, A7 M KRB BEAFE & BL
de zhTchi. Xiéxie ddjia|

R ke, dhg kx|

First of all, I would like to thank you all for coming. It’s the thirtieth anniversary
of the BM Company and the fifth year since our company started its business
in China. It is your support that helps us develop our business. Thank you all!

Nin tdi kéqi le. Wdmen y& jti bai, zhii BM GongsT géng kudi

R EIT. BT HLEHF, BBMAT E
de fazhan|

kR

It’s nice of you to say so. Let’s drink to the fast development of the BM
Company!

Gan béil

T 7!

Cheers!

QTng dgjia suibidn yong can ba.
B OAXME B & m,

Please help yourselves.

Zhs jiti fsichang xiang, shi Wiliaingys ba?
X OdEW F, & AR IEe

This drink smells good. Is it Wauliangye ?

30



* B3R WARER
LiLin; Shi a, dud hé didnr!

* o £ W, £ 8 AL 3

LiLin: Yes, it is. Drink your fill!

DaibiGoér; Zhége cai tébié h&io chT, wéidao h&o ji lel s
REZ: XA E BB 4 e, hE FHT! i

Delegate B: This dish is jolly good. It tastes excellent!

LiLin: Qing dud chT didnr!
FHk: F £ 2 gL

LiLin; Eat your fill, please!

CHEESEE,
.. The banquet is over.

Maiké: Zaici gdnxié gé wéi péngyou chixi wdmen de yanhui. I
Zwm: B RBH K6 MRk HE &M B =245, SoE
XTwang jinhdu wdmen néng jidgiang hézud.

mE A B BB R AR

Mike: Thank you once again for coming. We look forward to further cooperation.

Zhongrén: Xiangxin jinhdu wdmen de hézud hui géngjia yakudi. Xiéxie u'-_.._'_;} i
RN MBfE A BRI B AE S En fbk. s
nimen de kudnddi.
Rl HY BKkfe.
Everybody: We believe that our cooperation in future will be even better. Thank you for .
your hospitality.




2.3k
3
4. 331
5.381%
6.5
1.8
8. JF
9.4l%
0.4815
" 11 R
12, Hi
| 13,84
14, giar
£ 15. 84
16,05
1R
18 RB

L 20.%

22,5k E
PR 2
L 244
| 25.0n5R
£ 26. 4

19 BT

21 ERK

Ju

kudnddai
axi
rélie
zhGodai
rongxing
kdnzhéng
shanli
JThui
xiangxin
chénggdng
yuanman
shduxian
chéngli
Zzhounian
yéwl
kaizhdn
fazhan
ITbukai
xiagng
Wiligngyé
wéidao
yanhui
JTnhéu
jiagiang
géngjia

@h)

C))

@)
§2)
@)
62
@)
§2)
€3)
@)
@)
62
%)
@)
#)
()
@)
@h)

®)
(F4)
(%)
(£)
(%)
(3h)
&l

to raise

to entertain _

to take a seat (at a dinner table)
warm

to receive (guests); to entertain
be honoured

to value; to attach importance to
smooth

opportunity

to believe

to succeed

complete

first of all

to establish

anniversary

business; vocational work

to develop

to develop

cannot do without

fragrant; sweet-smelling

name of an alcoholic drink
taste

banquet; dinner party

future

to strengthen

even; further

32

v.)
v.)
v) |
(adj)
(v.)
(adj.)
(v.)
(adj.)
(n.)
v.)
)
(adj.)
(conj.)
v.)
(n.)

(n)

)
)

(adj.)
n.)
(n.)
(n)
(n.)
)
(adv.)



~ wage Points

1. Ninjid shi W GongsT de LiG z8ngjTngIT ba!
B s 2 W AT X B2HE e
“B” FonEiA,piln.
jit
“Bt” here is used for emphasis,e.g..

Ta jid z&i bangongshi.

fib 3t £ DAE,

Zhé jid shi zdngjTnglT de ydoqid.
X BE H2E B EKk,

2. Xiangxin JTnhdu wdmen de hézud hui géngjia yakudi.
HHE Al B B AE & Ein k.
“S+ A" |
Xiangxin jJTnhdou wdmen de hézud hui géngjid yakudi
In “#88 4F BT W AE & Ehn Hrb” the structure

“£x + verb” means...

a. o>, BE TR, Filhn.
to acquire a skill through learning,e.g..
W3 hui shud Hanyu.
® & W ME
Ta hui kai che.
e & F %,

b. XA IEE, Bildn:
possibility,e.g.. )
Ta b hul canjid huddang.
b &~ & & &3
Tanpan yiding hui chénggong.
A —E = HIh.

" = B3R BARER

=
-:; 3 :,'-
e x,.
F
e

%9 H“

f -
=
._




ﬁ%& = &

—. METENAF,

Read the following sentences until you are fluent.

1.Nin jiG shi W GongsT de Lid z8ngjTngll ba! Hudnying,
& OBMEW AT B B2E om o,
huanying|
Xl |

2. Xiéxie gui gongsT de kudndai.
Wis AT B k.

3.W34 daibido BM GangsT rslié hudnying gé wéi péngyou.
® K% BM AF BR %@ & WA,

4.Néng z&i zhélT zhdodai gé wai péngyou, wdmen gdnddo
BB EXE B &4 Mk, BN B3

feichang rongxing.

k¥ R3E,

5.QIng dgijia ju bai, wéi wdmen de hézud gan béi|
B ORKEN, A B WAE F !

6.Zha wdmen shuangfang de hézud quidé yuanmdn chénggdng!

B BT RJ5 B A BB EW Bz

7. W& shduxian U béi, dui ddjia de guanglin biGoshi
T HE ¥4, HRR® KE =5
gdnxié. |

8.GONgsT de fazhdn Ii bukai gé wéi péngyou de zhichi .

~E M KRR OEAF &M MK B k.
Xixie daijial

il i |
9.Xiangxin JTnhdu wdmen de hézud hui geéngjia yakudi,
s S BN OB A & Em e,
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B3R BARER

=, RURN—EFBFEINANEHNIAE.

Let’s learn some more useful words before we do the exercises.

=ig yanging (&)  tohold a banquet in honour of )

MeLs wdnhul  (4)  evening party (n.) : %
eSS mdiwdl (&) delicious (adj.) g
EX4 féngfi ()  rich (adi) i %
Sz zhduddo (%)  thoughtful (adj)
HEH zZhbjitici (%)  toast (n.)

. EFEYAIRIERE.

Fill in the blanks with the appropriate words.

[

1. W& daibido BM GongsT rélié (zhdoddai, kudnddi, hudnying)gé wal

#  HF BM AF I @B, X5, wig) & AL
péngyou.

iy

2.Néng z4i zhelT zhaodai gé wéi péngyou, wdmen gdnddo féichang
B EXE #BF &4 Bk, &1 BB 4E¥

(huanying, réngxing, xThuan).

(M, xE, BER).

3.Qing ddjid ju béi, wéi wdmen de h&zud (hé jiti, gan béi, zha jit)!
HORKEN A BN B AE BE, T #F, #1iB6)

4.BM GongsT de fazhdn (lTbukdi, bl ITkai, bl néng Ii) gé wal

BMA® ®H KRR (EAF, A& A i &) & i
péngyou de zhichi .

Bk B XH.

5.Xidngxin jJTnhdu wémen de hézud (néng, k&yT, hui) géngijia
TEfE 4k &A1 B AfE (B8, WILA, &) &
yakudi.

farpr.

6.2di c1 gdnxié gé wél péngyou (ra xi, chdxi, chT) wdmen de

& B &4 MR AKE HE B #O B

yanhui,

A
o

3




E%R%E

M. RArERIE, TR TIIaF.

Complete the following sentences with the words given in brackets.

1.Zhé wéi (it sht).
. S VA (B &),

2.W3 shduxian jt bél, dui d&jia de guanglin (biGoshi).
B OHE ER N RKFH Rk &),

3.Zh0 shu@ngfang de hézud (quds).
M RE M Ak (B1).

2 4.Qing dgjiajtibsi, (W8i-----gdn bal)|

H KRR EF, Gy F )

5.Zhége cdi tébié h&o chT, (wéidao)!
XA K R o0z, (TkE)!

6. W3 daibidio BM GangsT (huanying).
# fF BM 4AF (i),

7.Wdmen y& Ju bai, (zhT)!
BTt AF, #)!

8.23i ci g&inxié gé wai péngyou chixi wdmen de yanhuti,

B BM &M Mk HE #®IN B xs,
(xTwang).

&2,

B, AFRRFERETE TEE,
Complete the following dialogues with the expressions used in the text.
1.  A: Zhé wai jiu shi BM Zhanggud GOngsT z8ngjTngIl Maiké
A:iX fL BEE BM HE AT  G2E =W

xidnsheng.

p rl: 38
& , B: ;

36
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FIR RARER

2. A: QIng dgjia jt bai, wéiwdmen de h&zud gan béi! Zha

o

HOKRKEMWN, h T OB AE F H W ,j:::
shudngfdang de hézud qtidé yuanmdan chénggdng! .
RT5 B A BB Eilk o851
- ! = e
A
3. A:

B: Nin tai kéqgile. Wdmen y& jU béi, zhl BM GongsT géng kudi
B: &8 KZEST. & Wz M, HBM A7 E #
de fazhdn!
KRR
4. A; Zhége cdi tébié hdio ch1, wéidao hdo ji le!
A: XA K FE B WS, BRE R T
B: o
5. A. Zaici ganxié gé wéi péngyou chixi wdmen de y&nhul.

A: Bk Bt &£ Mk HFE #‘#WOH =&
B:

o

N, RELGS  RE|ETIHESIE.

Practice making dialogues based on the following situations.

1L IREA—FKRA R ELHE , itk B —3m T SRl kR iR — T E
BHLE, HHETESBER.
As the general manager of a big company, you are invited to a dinner given by
a business partner with whom you have had important trade talks in another city.

2. X EH SEIR—NREARNER T (FEATF) 83 ILE, REE#T%
SR -
You represent the China Branch, and you are giving a dinner party in honour of
- an inspection delegation sent by the U.S. Head Office.

3. A TERM—A"ESEEMBRIET), REVEEREEIFIRT.
To mark the success of a commercial project, your partner holds a banquet in your
honour.

Cultural Points

PEIAREE
EHRE, TRHRT 2RSS ES, "% #eh bR

3




- BSNERS

WEZ—, PEARBEIEFCER, WAHEECHRRRIYXA. K&
KEMBEETFER, £RE LRESR LK, FEREEERERR
B A EE RN R LAE +ILER, ERRTT LB R,
S LRICRHE , SEN—FA /D, RIB=AY/D, REEA

Chinese Dinner Parties

Dinner parties are a part of business activities at almost all levels in China.
They are believed to be an important means of establishing personal relations and
promoting friendship. It is easy for people to make friends at a dinner table, and even
conclude transactions. A dozen dishes may be served at an ordinary event that can
go on for anything from one to three hours or even longer. The host and guests chat
while enjoying their food. Nowadays , however, what people seek is efficiency and
profit from their work. ‘
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2AF T FRIX—R, IRFfFed T,

d'

%
~ When you eat out wﬁﬁfnends  who picks up the bill? After
 learning this text, yeu will lmow some useful C]:unega cxpres-
sions on this topic. 2 e
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XUBKBMATRLLS, RN RO R A
B, BEERET, i

There are only a few people at a local bank in the morning. Mike is warmly

R - Shi Y % .“*T-'.'-‘-"- J v % .l ;’" x i “-“r\\c.-i?ﬁ I"\ = . \w *{un-da'\:_a;.n«.}-'-' ‘b.ew tﬂf‘ﬁ‘:ﬁ&i‘:ﬁa§
Wang Guc‘:’:ng: Zhé xiang yéwu i zhéme ding le.ChT h&o le ma?
E X W kSt X2 ET. K F T E
Wang Guang: Well, that’s a deal. Anything else you would like to have?
LigLi; ChThdole.
X h: ¥ T,
LiuLi: Nothing. I've eaten my fill.
Wang Guang:. Xi&ojis, mdi dan.
E k. HIRFR)/ME, E o,
Wang Guang: (To the waitress)Miss, the bill, please.
LiaLi. WS Iaiba.
x| . &k E,
LiuLi; Letme pay.
Wang Guang: Zhé z8nme xing? Ninshi kérén, bl néng rang nin fa gian.
EH: X EBa 2 B R EAA BB O B &,
Wang Guang: No. You are my guest, It’s my treat.
LiG Li. Nintaikéqile. Haishi wd Ial ba.,
jﬂ jJ: ;{,& jc E%Tn E%ﬁ ﬂé nEo
LiuLi: Thank you, but I insist that it should be on me.
Wang Guang: Bié zhéng le, n& néng rang nin pd f&i?
Ek: B % T,.%W & ik &8 %
Wang Guang: Don’t argue with me. Why should you go to this expense?

40



F4R BRXE

Lid Li: JiGshudn shi wd de yididnr xTnyi ba.
x| b3 B OB B AL LEE, =

LiuLi; Well, it’s a token of my regard.

Wang Guang: B xing, bl xing!
EE j%: Z: ﬁ’ Z:‘- ﬁ!

Wang Guang: No! No!

fJ\iﬁﬁﬂ&Hi , /J\I?l’z‘:h‘

The waitress hands over the bill, Xiao Wang lmmedlateiy pays 1t., 4

Bl £ L oSG i S e St i et e P oy LSt~
R e e e M S e s BN R e s -:.‘.- % s’

LiG L. Xiéxie nin de kudnddai.

| x| he s & OB KA.
} LiuLi: Thank you for your hospitality.
|

Wang Guang: Baydng kéq.
EE jt: Z;FH g%o

Wang Guang: It’s my pleasure.

. LiG L1, Yduguan zTlido wd mingtian géi nin fa chuanzhen.
, X h. HE AMR WK £ BR A
l

LiuLi; I’ll fax the documents to you.

Wang Guang: H&o de.
EE j'ﬁ: ﬁ E‘Jo

Wang Guang: That’s fine.




B XE

iE =

(2)

i, N, SRR R

It’s lunch time. Xiao Wang, Li Lin and their colleagues are having
_ their meal at the dining room downstairs, . . .

LT Lin,
B

Li Lin :

Wang Guang:
E Jt:
Wang Guang:
Ddgijia;
KK:

In Chorus:

LT Lin;

Z Bk.
LiLin;
TongshiA;
FZEA:

Colleague A ;

LT Lin;
Z Bk,
Li Lin:
' Dgjia:
KK

In chorus;

JTntiGn didn de cdi wéidao dou blcud, tébié shi zhége cdi.
AR R B X RE B A, R 2 X X
(F8—Z=8EF ).

All the dishes we ordered today were delicious, especially this one (pointing to
an empty plate). 3

Fawlyudn, jié zhdng.

R&ER, & k.
Waiter, the bill, please.

W lai mdi dan ba.

#* k X B E,

Let me pay it.

Dou béi kéql, JTntian wd fi zhang.
#B 5“ g%! /_{}.% ﬁ ﬁ Mo

Please don’t argue. I’ll pay for the meal today.

Z&nmen néng zdng rang ni fa zhadng? Qiantian jid shi ni fa de.

B4 f & ik R K BIER BE R
It’s unfair that you always pay for our meals. You did so the day before
yesterday.

Jintian de cdi dou shi wd ai chT de, yinggai wo fa,
AR M X & RER B, MZX & .

Well, it’s on me because the dishes we ordered today were all my favourites.

W8 Idi, wd 1.
& ok, &k,

Let me pay.
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g GUC_IFIQ:
E Je:

Dgjia;
KK

In chorus;

1.3E8
256
3.4t
4.5%
5.4
6.4%
&%
7. 0%
8. 4A~H
| 9.450k
~ 10.0K
11k

: Stop arguing, will you? It’s my treat today. From tomorrow onwards

| 12.AA %

’L = 4R

Dou bié zhéng le, jTntian wa 1ai fi. Cong mingtian kaishT,
#w oM F T,45KRBXRMS. N X FHA,
women AA zhi ba, sh&ngde zhénglai-zhéngqi. H&o bu h&o?

BT AA HIE, #HE  FREK 3 S <

we’ll go Dutch, so that we can avoid arguing. Do you all agree?

Xing! H&o ba.
1l & B,

That’s fine. I agree!

mdi dan to pay for a meal

ding #h) to settle )

fa (3h) to pay )

gian ) . money (n.)
zhéng @h) ' to vie with one another; to argue ()
zhénglai- * to keep arguing &
zhéngqu ; G
po féi @) to go to that expense v.) ﬁ‘}?
bayong (8l) need not (adv.) :i
Jiézhang (3h) to settle accounts v.) %
zhdng (#) bills, debt (n.)
fazhdang (3h) to pay (n.)

AA zhi (£) going Dutch (n.)

shé&ngde to avoid




_Anguage Points

1. Zhé z&nme xing?
R B4 13Y
Nd&r néng rang nin pd féi?
WBJL g ik & Wi R?
Z&nme néng zdng rang ni fa zhang?

B @ & ik /A K?

“B/BIL+ BhiE”
RAA), ARFRRESKRREEERESENER, BRAEEREE. 0.
z&nme ndr zhé z&nme xing ndrnéng rang nin pd féi

The structure “/BE4/HFJL +verb”in“iX B4 477, “BBJL B8 ik & W R
z&nme néng zong rang ni fa zhdng

and “B24 HE & ik & £ MW", is used to form a rhetorical question with the
emphasis on either the affirmative statement or the negative one.E.g..

Gui gongsT yaoqing wd, wd z&nme néng bl |ai?
s it 47 #HF K, & EL B A FE? (Ilcertainly come.)
g Ta ndr néng bd qa ne?
fit. BEJL 8 A X WE? (He must go there.)
Wdmen gongsT ndr ydu ndme yudn ne?
A ~w BWBILA B4 ®m WB? (It'snot far away in fact.)

2. W8men AA zhi ba, sh&ngde zhénglai-zhengqgu.
&A1 AA B, HE fRFE,

shéngde

“B@

RAERREEMATENEN. ZATRE—/MIBFFL, FIEERRIAE.
Bilan .

woOmen AA zhi ba shéngde zhéngldi-zhéngaqil sh&ngde
In “F&f1 AA %l ME,” 4758 &3k &3, “2418”, meaning “to avoid”.
It is often used at the beginning of the second clause with its subject omitted but understood from
the main clause.E.g..

Zhé jian shi wémen k&yT zIjT zud, sh&ngde méafan biérén.

X # F ORI WLLACH, A/ S BIA.
D& ge didinhud jit k&yT le, sh&ngde IGi hui p&o.
T 4~ ®iE RALUT, 48 Xk B B

b




BB RRRE

]

3. Sh&ngde zhénglai-zhengqu.

ey k&%,

B 1+ 3k + Bl 2+ £

FaMERBANHES. 3hiF 1 53hiF2 RE—4 7. Flan:
shéngde zhénglai-zhéngql 1Gi qud

In “478 43K 43:" the structure “verbl + 3 + verb2 +35” indicates a

repeated action. The two verbs are identical.E.g..

W xi&inglGi-xidingql, zuihdu zhongyd jueding le.

& R, ®E %F BE T.
T&olan 1Gi t&oltn qa, haishi méiydu jisgud.

wie ok Hie X, TR B#F SF.

B #fﬁ?ﬁmﬁ;n

Read the following sentences until you are fluent.
1.Ninshi kérén, bl néng réng nin fu gian.
B EEAN A BB ik &£
2. Haishi wé Iai ba.
B #FH K IE,
3.N& néng rang nin pod féiy
O T 2

4. Jit sudn shi wd de yi d‘ibnr X1nyi ba.
R & & B—RJIL OE ME,

5.D0u bié kéqi, jintian wd fi zhdng.
;B ER, AR B K.

6.Z&nme néng zOng rang n1 fi zhang?
Ba B OB ik R Kk

7.Wdmen AA zhi ba, sh&ngde zhénglai-zhéngqt de.
&M AA il B, AHE SRFE .
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=. FLRN—EFFEIILIERMIFE,

Let’s learn some more useful words before we do the exercises.

E  zhdngddn (£) bill (n.)
*ft  zhifd @) to pay v.)
H%%k  xidoféi (31/4) to consume; consumption (v/n.)
&  zhongcdn (£) Chinese meal (n.)
HE xican (£) Western-style meal (n.)
HRE - hdixidn (£) seafood (n)
P kudican (8) snack (n.)
7 =, PEFENMEIEES,
Fill in the blanks with the appropriate words.
1.Wdmen dou chT h&o le. Fawiayuan, (fG gian, jié zhang,
B B % # T. WER, (&%, %K,
géi gian).
& .
[ ]
2.Ninshi kérén, (wéishénme, blydng, z€nme) néng
B BEAL L BCHRZA, 8, &B4x) w8
rang nin po f&i?
ik & #mw _
3.JiG sudn shi wd de yididnr (ganxié, xTnyi, kéqgi) ba.
R OR R —RL_ (B, L EX)E,
4.Dou bié kéqi, jintian wd (md&i dan, zhifa, pd féi).
#woB ERAKR R (B B, Rff, ®m%®).
5.W&men AA zhi ba, (bl néng, bl hui, shé&ngde)
&M AA T ME, (&8, &, 48
zhenglai-zhéngqa.
FREE,
6.Jintian (mdi, didn, fang)de cdi wéidao ddu blcud, t&bié
AR (B, /5, ) KUK sl #5 AH, 4910
shi zhége cai.
7 X4 X,
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& 4R

Complete the following sentences with the words given in brackets.

1.Ni shi kérén, (fG qian).
w2 EAN, (ft £%).
2. W6 lai mdi dan, (xTnyi).
x k X B, (D)o
3.Buxing, buxing. (n&)?
N 17, B frs (8?2
4. Zudtian jid shi nT fu zhang de, (z&nmenéng)?
ERX ®BE IR Wk 8, (BARE
5.Ddu bié kéqi, (mdi dan).
w2 EK, GE #),
6.Wdmen AA zhi ba, (shéngde).
M1 AA il ME, (H1H).

I. AFRFEHRETER TERIXE,

Complete the following dialogues with the expressions used in the text.

1.A. FawQyudn, mdi dan.

A: Bﬁ%ﬁ' g_‘-" ﬁe
B:

-

2.A: NI shi kérén, z&nmen néng rang ni fa qian?
A fr & EA, Ba o Rk R &2

B:

3.A;

?

B: Jii sudn shi wd de yididnr xTny1 ba.
B:st & & &K —KJL LE E,

4.A;

B: Wdmen AA zhi ba, shéngde zhénglai-zhéngqu.

B: &1 AA fl B, &%

5.A: WO yijing mdidan le.
A: ﬁ Enfé % -é‘ Ta

SkEE,

' N
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RG], REBEBTIABTZIE.

Practice making dialogues based on the following situations.

LARFUJLA- RS RIEIZIR, RIG 1.

You pay the bill after you and your friends eat out in a restaurant.

2R RIFEESNEDE, ERLHN—KETICE T FREMK,
You and two colleagues of yours are away on official business. Having had your
lunch at a roadside restaurant, it is time to pay the bill.

3. FRER AR A B 55, AP TR A BRI R B IERE R IR , BRUE AR .
You have just had a business talk with your partner. After finishing your lunch
at a nearby restaurant you pay the bill.

Cultural Points

T

B S
FERBRENMFENRE, TREMNLGE, RAK—&ECHRE
SEEMIK. PEAINA, £EMAMKBERER BIAIEH B AT, X
7, XEERIHX ARG, FHiLE CHBRAET. B, mER
AR T, RS AER: TR—EZRESERMART. RA
XHE, ASRIHIRRIFLER, BIS T EA OB IEUE “SLMER”.
A, WK, WG LRI, R AFRIEILT “AA” §i, &
FERF o &R, & Bk,
Who Pays the Bill
Chinese people are well known for their hospitality. When they dine out, they
‘always vie with one another to pay the bill. This is a way of demonstrating their
generosity, greatness of mind and friendliness. Paying the bill gives them face. But
do not forget it’s your turn to pay the bill next time if a friend has paid for your meal,
just as the saying goes, “courtesy demands reciprocity”. Nowadays however,
some westernized young people prefer to go Dutch.
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ents Processed

ENAER, ERER— KRG IHAITR
ﬁ BB I RLIT V& T, Q#ﬁﬂ
, BAVRLZE 4 RARY

MMHM;, 1ts ‘ m nall
We express ourselves in Clunese When wé are suppomd;to‘do ki

‘sucha _]ob?

YILUEY 50 LD 82y LA I U L = RO CERETE
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(=)

ERDAE, FWHRE—BXMHET.
_ L1 Lm goes mto Mzke ] ofﬁce Wlth a handful of documents ¥

el RS

i e _L} L LI5S .'_.:- =N

LY Lin: Maizdng, zhexi shi g& bimén shang ge jidd de gdngzud zdngjié.
= B ER, XERE KX HT E AFEM I EBS
LiLin. Maizong, these are the summary reports for the last quarter submitted by various
departments.
Maiké; Fangzdi zhérba.
iﬁ: :& E :‘IXJLHEM
Mike; Put them here, please.
FHTFACHEL, T —%.

In a ﬁ-antlc rush, L1 Lin spreads thc docmnents out on the table.

Maikée.
% 7.
Mike:
LT Lin.
% o,
LiLin:
Maiké.
% 7.

Mike:

it il e N S e KRR -E..-.‘F.n’\&‘_M

Zhéme dud a. NI xian bang wd chull yixia ba.
X4 W, R & FO&OE—TE

What a lot. Will you have them processed for me?

Nin de yisishi...?
s M RE R

You mean...?

Zhéxidé wénjian nT xidn kankan, zhdochd shang ge jidd gé bumén de
X X RE BF, HH OE AFELX WA
zhlly&o wénti ji zhdngydo de yé|1, zhé&nglT yThdu jidogsi wo.
FE HER BEE BHLE BE LR & &

Go over these documents, find out the major problems and achievements the
departments had in the last quarter, and have them sorted out before you hand them
over to me.

02



: WO xia xTngqT gé&inin ba.
F 3.

LiLin;
Maiks
W

Mjke=

LiLin.
F Bk.

LiLin.

H5IR BAB—TREYH

T EH & & e, 7
I’1l hand them over next week.

BO xing, mingﬁan jit yGo g&i wd.
N fr, WX BE £ #®,

No. I want them fomorrow.

L&otian, JTntidn wdnshang ydu yao

Gk, LELPEREER, AR BE X =

jidbanle.

fn ¥ T,

(leaving and muttering): Good Heavens! I’ll have to work late into the night!

s it avE G mmmeon B adssiesip ot )

waiisgst He O eoiqhoss: sdivait



 BENERS

B2,

(=)
RIER T, ZRERHRIE,

The telephone rings in the General Manager’s office. Mike answers the call.

LT Lin.
2= Bk
LiLin:
Maiké .
.

Mike;

LT Lin:

Z Bk

LiLin;

Maike .

% R
Mike:

Maizéng, z8nggdngsT de pTfi chudnzhéng gudldi le.

EH&, BAW H#E R d%kT.
Maizong, the official reply has been faxed from the Head Office.
Shénme pTfa?

fta  #E?

What’s that?

Shi gudanya shichdng tutguding jihud hé cixiGo félyong de.
£ xF W # RA0 RE O ORA A

It’s about the marketing expansion program and the expenses linked to sales
promotion.

Nalai wd kankan.
&£k & BFE.

Give it to me.

Rl 19EK.
Li Lin knocks at the door and comes in.

Maike. NT md&shang qu fayin yixid, sdnggsi
Zwm: BT -8R DLk X EH —T, &%

ydugudn bumén.

"X EI.

Mike: (Going over the document)Have it duplicated right away and
distribute the copies to all departments concerned.

LV Lin; H&o de.
$ ﬁ: ﬁ? E,'Jo

LiLin: Yes, I will,

o4



LT Lin.
Z .

LiLin;

Wang Guang:
£ Jt:

Wang Guang:

LY Lin;
Z= Bf:

LiLin.

Wang Gudng:
Ets

Wang Guang:

HoR WA TREXHE

HI BRI T k.
LiLin bumps mto Wang Guang outs1de the ot‘ﬁce.

s S e 3 Lk oS AT

: LT L|n wézhengzhc‘.‘xo ni ne.
. B, & IE K RE.

: LiLin, I have been looking for you.

in: Shénme shir?
s 4 FIL?

: What can I do for you?

W3 xTydo shang ge Jidu sudydu kéhl de wangldi xinhan.
*EE L AFEHRA EPH R FER.

I need all the customers’ correspondence from the last quarter.

Zhé&xié wénjian wd ganggang zh&nglT guT dang. Nimen
X o & RIRI O BE OB K. R
z&nme hai xtydo zhéxié wénjian?

B B OFEE XE X

The letters have just been sorted out and placed on file. Why do you need
them?

Wdmen bimén zhéngzdai zh&nglT xTn de kéhd zilido, hai
BT W EE BB B WES BT
y&o dui zhéxié ziliGo jinxing fénxT.
E o X gee dtr ot

Our department is sorting out.the data on new customers to analyse it.

Qing dé&ng wd yihuir,
W F !N
wo xign chlll yixia zhé
* Ok T X
fé&nr wénjian.

tr)L 3t

Just a minute, please. I must .|
have this document processed
first.




ﬁ%&%hﬁ

\'H. -.w,d".‘i_‘gaﬁﬁh’. Word L@;.t — Pv o | i
i . & 3 xS LB T - _‘“I-'._-_?..f,'
1.2b8  chult @h to process v.) :i
2,807  bumén (&) depsrtnent () |
3.:E jidal (&) quarter (of a year) (n.)
4. 5%  z20ngjié (3h. &) tosumup (v./n.) *‘}3
5.X% zhlydo () main (adj.)
6. k&%  yeji () achievement (n.)
7.LMF  yThdou (&) future, later (n.)
8.{tE pifa &’ an official writtenreply  (n.) o
9.28F guanyG (D) about (prep.) fm’x
10.3+%]  Jjihud (&) plan (n.) ﬁ
11.{88§ cxido @h) to promote v.) "53
' 12.%%H félyong (£) expense (n.)
o 13.FFF sudydu (1£) all (pron.) H
14. 43k wdanglai (@) to come and go v.)
. 15.f5® xinhan  (£&) letter ) b,
_":'.-‘ 16.)98% guidang (zh) to place on file ™.) r-,
| BBY) J#fT Jinking  (3h) to carry out v.) 2
é 18.404%F  fenxT @h) to analyse ™.) B
g T T R . S TR e BT f“"““ﬂa
_ Language Points
1.Shi guanya shichdng tuTtguding jihud hé clxido féiyong de
B = R E # o R A B BA OB
shi de de
“(FEE) +R B — ‘B FEREK—A&IA, R, "%k, F
an:
shi de shi guanyd
The structure “(subject)+ A& ++++- H(ofter it the noun is omitted)” in “& %£F

shichdng tuTgudng jihud hé clxido félyongde

g #- Rl F1 1B44 WA AY”indicates ownership or category.E. g.
Zhéxié zTlido shi gongsT de.

X YRl B OAT M.

ol
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.
Ta shi zud jisha gongzud de.

fla 2 M HA T 8.

Zhé ge qingjidin shi BM GongsT fa 1ai de.

XA HR & BM A7 X kM.

Zhéxié p1fu shi z8nggdngsT chudnzhén gudlai de.

xE #HEE BadH FH itk .

2. NTmen z&nme hai xtydo zhéxié wénjicn?
il B4 & FTE X XH?
Hai yGo dui zhéxié ziliGo Jinxing fénxT.
E E o X ¥Rt T o
“B” RonESRERFEAE., Filan.

nimen z8nme hai xtydo zhéxié wénjidn hai ydo dui zhéxieé

“@B” in ‘U1 Ba & FTE XL XM and “BE X X

z1lido jinxing fenxt

hai

%Rl 34T  4#r” is used to indicate the continuation of an action or state.E.g..

ZongjTnglT hal méi huildi ne.

A & & EBkE.
NT hai z&i gongzud a.

R& £ L W,

3. R &(hdi), X(you)

A comparison between “3&” and “X”
R LAZRAER — kB, 1H “B” FEFARALH

hai you

ELBRIIE. Biln: , :

They both mean “the repetition of an'act”. But “32” (only indicates the possible but
not yet realized action)is used to introduce a repetition that may occur but hasn’t happened
yet, while “X” indicates a repetition that has already occurred.E.g..

Ta zudtian IGiguo, mingtian hai lai.

fib  BFER SRk, HIR & k.
Ta zudtian lGiguo, JTntian you l&i le.

fis BER XL, 4K X KT,

o

HiEhiE, “X” £BFR .
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~ Exercises

S

—. RIETENATF,

Read the following sentences until you are fluent.

1.Zhéxié shi g& bumén shang ge j1dl de gongzud zdngjié.
xE £ & 1 E AFEMN I BE.

2.NT xian bang wd chill yixid ba.

Rt # & LE —TE.

3.Zhéxié wénjian nT xian kankan, zhdochd shang ge Jidd gé

x&E X R K FE ®'H E AFEL
bUmén de zhlyao wénti |i zhdngydo de yéji.

BB EE OB kK EE MLE.
4.Zhé xié weénjian nT zh&nglT yThou jidogéi wd.

X Xt R OBE LE R&E .
5.Z5nggongsT de pifu chuanzhén gudldile.

BAT] H#E #FE oIk T.

6.Shi gu@nya shichdng tutguding jihud hé cixiGo félyong de.
® XF Wy # MR R RE RA A

7.NT mdashang qu fayin yixid, sdng géi ydugudn bumén.
' Gk X EH-—TF, & & FHxX .

8. W& xUydo shang ge jida sudydu kéhi de wdngldi xinhan.
B FTE L ANFE A FEP W OBk BER.

9.Zhéxie weénjian wd ganggang zh&ngll gutdang.
XE o & ORINE OBE TR,

10. Wdmen bimén zhéngzai zh&nglT xTn de kéhl zTlido, hai y&o dui
> &I #1  EE BE HOZA®RE, & E x4

zhéxié zTlido Jinxing fénxi.

X ORR T o

= 11. W3 xian chll yixid zhé fénr wénjian.
£ K& ¥ —TF X @)L k.

o8
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—. BURN—EBEI LT ERRREE.

Let’s learn some more useful words before we do the exercises.

Py cin dang (3h) to keep in the archives  (¥.)

SEMF  fayinjidn (48) copy (n.)

1TEN ddyin ; @h) to print (.)

Kix fasdng 3h) to send out )

bg gingli @h) to sort out; to clearup (.

B8 xigohuT (F1)) to destroy ")

BR7F b&ociln 3h) to keep w.)

=, EEEHHIAEES.

Fill in the blanks with the appropriate words.

1.Naxié wénjian mingtian (xdydo, il ydo, cai y&o) g8&i wd.
pee M BAKRK. O (FE OBRE, 4B & &

2.Zhéxié pifl shi z&nggdngsT chudnzhén gudldi
X #HE R EAFE FH bk
(le, de, gud).
(T . HYs 2b)s

3. W& zubtian dd le didnhud, jTntian shangwt (ybu, hai,cai)

F KER 1T HiE 4K LEF (X, &, 7)
ddle dianhud. :

T Wi

4.W GongsT de zTlido chu@nzhén (shdu, gudlai, huildile.
W AW B ORR R (%, Sk, ER) T.

5.NT xian , (b@ng,xidng, dui)wd zh&nglT yixid zhéxié zilido
e (®, |, )& EE —T x& B
ba.
e,

6. W0 xtydo shang ge (ijie, jida, ji) sudydu kéhu de
® FE L A FN FE, PHA FPW

wdangl&i xinhan.

G2 S 1" F

%
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M. MFTéERIE, SERTIIEF.

Complete the following sentences with the words given in brackets.

1.Zh&xi8 pifd (shi..de).
X #E (Rt : 0)
2.Zhéxié wénjian ni (chalt).
xEgE X R _ (),
3.NT m&shdang qu (fayin).
#fh DLt * ' (EEN),
4.Wdmen bamén zhéngzai zh&nglT xTn de k&ha zTlido, :
%] i1 IEE BE H A RS RE,
(inxing).
(iﬁﬁ)o

5.Zhéxié wénjian ni xian kankan,

xE X Rk FE,

(zh&ochi)]
(#th)!
6.Zhudzi shang de wénjian tGi dud le,
F E B X K% T,
(zh&ngll).
(BH),

. AARRFIMNEER TEOE,

Complete the following dialogues with the expressions used in the text.

1.A: Wangzdng, zhéxié shi gé blimén shang ge jidi de

A: EJE\, ﬁ% % g’ %HSI“] J: /Ik iﬁ E"J
7 gongzud zdngjié.
T BEE,
B: o
3 2.A:

B: BUxing, mingtian i ydo g&i wd.
B: & 171, X 3 £ £ .

60
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3.A;

B: QIng d&ng yihuir, w xian chlll yixi& zh& fénr wénjian.
B: iF F —SIL® K& E —T x 9L ik

4.A: Jingll, z8ngbl de pifa chuanzhén gudlaile.
A B3,  BE OBMOHE BE DET. S}
B: Shénme pTfl? :

"B: ft4 #t5=?

A

5.A:; Xido LT, wd xGy&o shang ge jidl sudydu xTn kéhi de zTlido.

A: /N F R OFE L AN FE A B X BB,
B: -]

N, R4 RETIAESIE.

Practice making dialogues based on the following situations.

LEDAER, RIEAATINERHE, ERRIIBIEERIRCIE 1,
You are the General Manager of a firm and you tell your assistant to sort out the
documents for you in the office.

2EDAER, RIEABBIEBIE, B E 5 MK
AR A R 1%,
You are an assistant to the General Manager, and you discuss the processing of
" documents with him and other members of the staff in the office.

& Cultural Points

“BolRs#h”

HHfl, ¢W%§I¢Nfﬂ%ﬁﬁ+’h/l\ﬁ, BRIIEN\/D
b, —ATERR. ARRERHE—BE LFILA LFE, THAA
TH (ARIA T LSRR R B4/ R, FTAAEALTH), BE,
EATR B TR NRDRERE THE, o EIBLREEIS, JEF%
AEHENHE, ARMTENRIERR, SEMAENIE, NEF
B EG, RAMEE, AR I, MFTIE. XFSaTIE 2
LR RRRY SOk B 25T KR B 4 56 E, A TR X F M
AR, REEHEIRAINBER, FEAURRE “Eshins.

. Work-mindedness
By law Chinese people work eight hours a day, and forty hours over five days

61
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every week. The work schedule of companies is generally arranged between 9 am
and 6 pm (or from 8:30 am to 5:30 pm). However only a few staff members can
actually leave work on time. Working extra hours in the evening or at weekends
is a frequent occurrence. The tempo of company work is very fast. There are always
endless assignments to be attended to. It seems that nothing can be completed or
-done well unless one works an extra shift. This office culture of working with all
one’s might at the expense of personal health originated in Japan and Korea during
their economic boom. Companies really appreciate such “work-mindness”.Staff
members are paid nothing for working overtime, because they do it“of their own
accord”. '
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ants to See You
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L AZMBBA, WREROALE, BEELE
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FH— TG, T BRI ANIRE, e T % ‘“

As the New Year approaches, Mike wants to round up the agents based in other cities

to dJscuss how to promote thelr busmess in the commg year.

B

LV Lin;
F .

LiLin,

Duifang:
%475 1

Person on the line:

Zhang jTngli .
ok S0
Mr. Zhang

LT Lin:
= .

LiLin,

Zhang JTngli ;
7k S,

Mr. Zhang;

bl NS Pl G S b S e

Wéi, nT h&o, wd zhd&o Zhang jTngli.

", WRIF, B KR K 2,
Hello, may I speak to the manager, Mr. Zhang?
Qing d&ng yixia.

w F —T.

Hold on a second, please.

Wéi, nT hdo, wdshiL&o Zhang, ninshind wéi?
B, R, BRE E K, & £ WA

Hello, Lao Zhang here, who is calling?

W0 shi BM GongsT LT Lin. W&men Maizdng Xidng zhd&o ni

& & BM AF FH, ®MN 8 B 8 ®
tantan. XTn de y1 nian kudi y&o kaishT le, nin z&i L&anzhdu

Rik. 31 M9 — £ B B B T, BE 2
kaizhdn y8wa yijing kudi y1 nidn le ba?

R s BEL B — £ TE

This is Li Lin from the BM Company. Maizong wants to talk to you.
The New Year is approaching. You’ve developed your business in
Lanzhou for about a year, I suppose?

ShT a.Maizdng y&o zhaojian wd, nd tdi hdo le, wd ySu xU-
W, X8 E BR BRBALTT, A B
dud xTn de xi&ingfd, y& zhéng xidng zhdo ta tantan.

Z FH OB HBE B & ik,

Yes, L have. It’s nice to hear that Maizong wants to see me. I'd like to
discuss some new ideas with him.
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. N& yus gé shijian ba. Xi& xTngqTyT xidwi lidng didn
% o BB L A BEE.T BH— TF B A
zénmeyang?
BLEE?

LiLin; So let’s make an appointment. What about two o’clock next Monday
afternoon?

Zhang jingll: Xing, wd anpdi yixid gongzud, yiding jishi gdnddo.
ok 23 fr, T KHE —TF ITtE, —& Kb &3,

Mr. Zhang.: O.K..I’ll make the necessary arrangements for the appointment, and
will lose no time in getting there.

SHEENEENERR]

J%&QEE

.g'\l g‘ t

I3
ﬁﬁﬁﬁ@mmm@
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(=)

EREANRIEEE XS, SHiET RSk,

Mike wishes to make an appointment with VIP customer Liu Li in Beijing. Li

Lin immediately calls him up.

LT Lin: We&i, ni h&o, wd shi BM GongsT Li Lin, qing LiG jTnglT ji§

Z= ok IR, R 4F, & £BM AT Z ¥, F ¥ 28 &
didnhud.
B,

LiLin; Hello, this is Li Lin from the BM Company. May I speak to the manager,
Mr. Liu?
Duifang: Ninzh&o LiGjTngli a? Ta bl zdi, chlqd tan yéwid le. Nin d&
X G R XNSEW? AE, HE R VST, &7

Person on the line,

LT Lin;
= Bk

LiLin :

DquElng:
%t

Person on the _Ii.ueg

LT Lin;
B

LiLin.

Duifang.

Xt 5

Person on the line,
LY Lin;

Z= Bk

LiLin.

tG de shdujT ba.

fis B9 FHL B,

Mr. Liu? He went out for a business visit. You can try calling his mobile
phone.

TG de shdujT yé jiebutong.

fo B FHL b B,

But I can’t get through to his mobile phone either.
Nin ydu jishi ma? W& k&yT zhudingdo.
B A SF WL & WLL BE,

Is it urgent? I can pass on a message.

QIng nin zhudnggdo td, BM GongsT ydu shi zh&o ta, ging ta
B OB L BBMAR FF R b iF ik

[1ji g8l wd huididnhud. WS jido LT Lin.
AN g B OBOEIE, & O ZF B,

Please ask him to give the BM Company a prompt call. My name is Li Lin.

W3 yiding zhudngdo.
* —E FEE
By all means.

Xiéxie.

Thank you.
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One hour later

=7,

R T s ik

LiG L1
pURpIF

LiuLi.

LiLin.
= B
LiLin.
LigLi,
x| -

LiuLi.

LiLin;

= Bk
LiLin:
Lia Li,
x| J.

Liu L}.:

LT Lin;

Z B

LiLin.

LiaLi:

x| e
Liu Li::

Wi, shi LT xi&oji& ma? W& shi Lid Li.
R, & F /AMET? & EX .

Hello. Liu Li here. May I speak to Miss Li?

Aiya, LiGjinglT, wd ddochi zhdo nin.
wer, x|l 28, & B ¥® &

Oh, it’s you, Mr. Liu. I’ve been looking for you all over the place.

Duibugl, wd shdujT méi didan le.
MR, HFHL & B T,

Sorry, my cell phone was out of power.

Wdmen Maizdng xidng jianjian nin.Nin shénme shihou fangbian?
A Z8 B LR &. & 2 HE HE?

Maizong wants to see you. When will it suit your convenience?

W& shénme shihou dou kéyT.
£ fta  BHE # "L,

Any time is fine for me.

XTngqisan xiawl liding didin k&yT ma?
EH= THF K K ALY

What about two o’clock Wednesday afternoon?

Méi wenti'.

% R,
No problem.




. EsNERS

1.3 zh&o €))
2.8  naweal
3.2 Lanzhdu (F4)
4.8 zhaoian ()
5.%%  xtdud (%)
6.#8%% xidngfd  (£&)
7.%Bt  Jishi (1))
8. gdn )
TR . 9.8 jishi ()
 10.3zBp i (&)
e 1.4 dian ()
, 12.2|8k daocht (&l

=

= B T'L-ﬁwgu.age Points

to look for

which person; who
Lanzhou

to summon
many

idea

timely

to hurry
something urgent
immediately
electricity
everywhere

o, ;!.ﬂ‘[hc' -5 “ﬁ : ‘&ﬂ-:ﬁﬂ g ¥

Mdmen Maizdng xiding zh&o nT tantan.
&A1 ZE B O’ KR R

| “ BM GBNngsT y&u shi zhdo ta.
: BM4A4®E H & # fb.
E: RERWRERNZIE (S3hiAsg) MRl TEma, &
SRR (SEhiFs+) A—A 8, BEREE
(HBhiREH) KIFREER, RieiRlk. E3HLLT LR
Sentences with verbs or verbal constructions in series: Sentences of this type have
two verbs or verbal constructions as their predicate. The verbs or verbal constructions
share the same subject and are placed in a fixed and unalterable order. They may be
» divided into the following categories:

1) F—AshiAgaai—Ashef B, fign:

The second verb indicates the purpose of the action expressed by the first verb.E.g..
Mingtian tG y&o qu BM GongsT tan yawa.

LiPS e & XBM &7 B v,
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(adj.) u{
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(adv.) ;}_:‘-
) &
(n.)

(adv.)
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w $OR BREELLH

Wdmen Maizdng xi&ing zh&o ni tantan.
(] E8 B O#® R OBk

2) Ai—A-shiRERE—A e ITRIT A, Fin:
The first verb indicates how the action expressed by the second takes place.e.g..
Wdmen ydng Hanya giatan.
E24(l A JUE Bk
Ta zud chiizichée shang ban.

fe & H#EE E .

3) AI—AshiAR “F” (& “BA7) KEDR., XFESDDERENR.
Sentences in which the first verbis “&” (or “{%#&”) may be further divided
into the following categories:

a. BAHFEAHERE. B—AHFENEIE, REZAIHFHRE, Hin.
The second verb takes no object, and the object taken by the first verb serves as the
recipient of the action expressed by the second verb.E.g..
W3 ydu hé&n huo z1lido y&o kan.

A R 2 BHE F
Wdmen méiydu shiging zud.

BN B/E B M

b. BEAFRRETFRIEE A SREME—/ SRS HRE N FEURRER.
Bilzn:
The verb-object construction formed by the second verb and its object functions as
the complement to the first verb-object construction.E.g..
WG ydu jT gé wénti ydo wén ni.
A ILA BFE E R R
BM GongsT ydu shi zhdo ta.
BM AR A F # .

69
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—. L TERNATF,

Read the following sentences until you are fluent.

1.W& shi BM GongsT LT Lin.W&men Maizdng xi&ing zh&o ni tantan.
B EBM AW F B, RN EFE& OB R K ikik.

2.Maizdng ydo zhdojidn wd, nd t&@i héo le.
ZB 2 BR R WK HF T,

3. W& ydu xtidud xTn de XIGngfd, y& zhéng xi&ing zh&o ta tantan.
B A2 H O B b E B O# ik

4.Na yué gé shijian ba. Xia xTnggTyT xidwi liing didin z8nmeyang?
M 2 A BHE B, T BH— TFHFE R A EaR

5.W3 Gnpdi yixia gongzud, yiding Jishi g&nddo.
x =t —T Ik, —x RN &3,

6.Ta bl zai, chlqu tan yéwa le. Nin d& ta de shdujT ba.
e A, HE R LET. & T4 FH E,

7.NT ydu jishi ma? W& k&yT zhudingdo.
A RF L & WLl BE,

8.QIng nin zhuding@o td, BM GongsT ydu shi zh&o ta,qing ta
B & ®E b, BM AR A F K b, F b
1iji g8 wd hui dianhud.
SEED & & BOEiE,

9.Wdmen Mdizdng xidng jianjian nin.Nin shénme shihou fangbidn?
& Z8 B R &8 Ha HE HE?

g =, FRN—EFEEI LN EHANRIE,
Let’s learn some more useful words before we do the exercises.
20, yusjian @h) to make an appointment with (v.)
&R huitan (@h/4) tonegotiate; talk (v./n.)
=] hui mian (Zh/4)  tomeet; meeting : (v./n.)
= liG yan @h) to leave a message w.)

10



$6% REEEILILT

T 7
ST

(3 biantiGo (£2) informal note (n.)
HFapE:  didnzl ydujian (£) E-mail message (n.)
w|IE dudnxin () short note (n.)

=, EEEYHMIEEES,
Fill in the blanks with the appropriate words.
1.Wd shi Q GongsT Wang L1, wdmen gongsT zongjTngli
R QAR E 3, Tl AF BE2H
xiing zh&o n1 (shudshuo, Ji&ingjiang, tantan)
i S 2 A (B, ek, BRI

2.23ng)Tngll xidng (jian midn, jian, hui midn) wd, na tai hdo le!
B B (Wm, B, &m &, B KHF T!

3.NT ydu jishi ma? WO k&yT (shudshuo, shud, zhutingdo).
A &%F M7 & wLA_ (R, B, #5H),

4.X7n de yi nian kudi yao kaishT le, nin zai Lanzhdu kaizhdn yéwa

i H— & BRE FHRT.E E =M FR OLF
yijing (jid, kudi, cai) yi nidn le ba?

B2 Gk, B, ) — & T AE?

5.L7 jinglT chUqgu tan yéwa le, nin (zhdo, d&, ydo) tade
Z= 28 HEx R kFT.E #*, T, B) iy
shdujT ba.
FHL B,

M. RFTERIE, SERTIATF.

Complete the following sentences with the words given in brackets.

1.Wd shi W GongsT de Xido LT, wdmen gongsT de
® R W AT B9/ F, B AR B

zOngjinglT (t&ntan).

BEE (BRi%).
2.Na yué gé shijian ba. (z&nmeyang)?

& A BE PE, (BLH)?

1




: ﬁ%)l i &

3.W0 anpai yixid gdongzud, (jishi).
# LHE —T Ik, (BeHt).

4.NT y&u jish ma? (zhuangé&o).
R B 2% 5?7 #5).

5.Qing nin zhudngdo ta, wd ydu shi zhdo ta,
B OB OHE M BRAF R

(17j1).

(zED).,
6.Wdmen Maizdng xi&ng jidnjian nin,
1N Z8 B2 LR &
(fangbian)?
(7 18)?

B, AFRFEIRIHRESTT R TERIIE,

Complete the following dialogues with the expressions used in the text.

E‘ 1.A: WOmen M&izdng xiding zhdo ni tantan.
| A: BT ERE B & K KK
§ B.

2.A: ?

B:. Xing, wd anpdi yixid gongzud, yiding jishi gdnddo.
B: 1, #& &Hk—TF ITfe, —x& Kb &3,

3.A; A
B: W3 ydu xtidud xTn de xidngf&, y& zhéng xiding zhdo ta tantan.
B.& & 2 Hm B € E B ¥, Rk

4-A.: o
B: Ninzh&o LiGjTngll a? Ta ba zai.
B: & & &8 W f# A&,




5.A: NI ydu jishi ma? Wo k&yT zhudngdo.
A: R A BF By WALl 4,
B:

A: W& yiding zhudingdo.
A: & —E HE.

6.A: ?
B: W& shénme shihou dou kéyT.
B: ﬁ H-é\ Hd”{ﬁ #B EJ’L‘JQQ

N, RirGS: RETIRERIE.

Practice making dialogues based on the following situations.

LRMNA RIS 2B ER WILALIMbsy A RIRIZHE, YRITHIEHZ.,
You make appointments by phone with the managers of branches in other cities,
wiimp tnerm tna yoor Uenerdl Mianager wanis o see nem.

2. A BERIFRIER, FARSARAIT b,
You have an urgent message for your colleague, but have a very hard time getting
in touch with him .

3. ﬂ@.iﬁﬁﬁ:ﬁ{]’%{jﬁﬂ({* ’ %ﬂbﬁ—ﬁﬂk% °
You make an appointment with your partner over the phone to discuss a deal.

_, Cultural Pomts

iy

FELAHRERS, AMIARSESRRE, R rREmIIA
JLTE , $LELR i R SERR B FL W R 18], 2270 45 SURE 2 anitk,
BoAE AN AR B BEA —ERIRHE, BIMETSATELBIARIZHE,
LRNFRMD, FHASIEIANAFHEEE KR, TIN5 R
%, HEMARRLEN—F, BLBEmERR HW—FhxR.

Making an Appointment

The tempo of city life in modern China is fast. If you wish to visit someone,
you should first make an appointment with him or her. This also applies to business
meetings, because everyone has a busy schedule. An unexpected visitor is likely to
disrupt plans, cause trouble, make people unhappy or even annoyed. There are many
ways to make an appointment. Phone calling is the most convenient and widely used
way.
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T #7R EAREARBITIE

=)
AMEREREN WETREITE.

The company members are having a meeting at which instructions are given
ing th_e]rasm _forthenext stage.

Bl \.'n&....u’iﬁ.w ~SRFACE] '&:,,‘,., AN NI B NS R R B N ETAC R

Maiké.; Shang ge jidd gé bimén de gdongzud zud de bdcud, yé&ji
Zm: £ AZEX W] B I M &5 5%, bk
dou ydu tigdo. Zhonggud de shichdng hén da, dan jingzhéng
#w A #s. "E B Wy R K, B REEHE
y& yuélaiyué jTli&é. Weéile gongsT de fazhdn, wdmen yTnggdi
th HREE B2 AT a6 B kR, B KX
kudda yéwua. Xia ge yué ydo zud lidng jidn déshi, jati de

Pk k. FTAHH EM B # KF, BB
gongzud ging fuzdng)Tngll ji&ingjiang.
Ife E BLE2E

Mike: All departments did well for the last quarter of the year, and obtained more achiev-
ements. The Chinese market is a big one, however, and the competition is keener
than ever before. To develop further we are going to branch out. As for the two im-
portant tasks to be dealt with next month, our deputy manager will explain them to

you in detail.

Flzdéng: Di-yT jidnshi, ging xide;;héu btmén zhGyi. GongsT d&suan

BlE: £— fE, i HE ] EE. A7 TH

kudda yéwl, b& chdnpin ddrd Chdongging, Chéngdu
ok kF.E R OITA EK.  BR#E
shichdng. Xidoshdu bimén ydo wanchéng zhé xiang
Lit7/R HE B E R X W
gongzud. Di-&r jian shiging, ging rénshi bdmén zhdyi.
Ife. ®H-# FF, F AF =] EXE.
GongsT xUydo zhdopin xTn zhiyudn, hdiydo péixdn xTn zhiyuan.
AT FE OEE ¥ OBRR, aF N I BA.
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Deputy Manager;

Maiks ;
ZE:

Rénshi bimén yiding y&o zudhdo zhé xiang gongzud.
AZE W1 —x B Mg x W ITiE

The first task concerns the Sales Department: The company is planning to exp-
and our market to Chongging and Chengdu.This task will be the Sales Depar-
tment’s responsibility. The second task is given to the Personnel Department.
You are to employ and train new staff members, and see that it is done well.

Zhé lidng xidng gdngzud féichdng zhdngydo, ddjid ydo ndli

x W OB I Ak 0 EE, KXXEZDH
zudhdo.

falas .

. These two tasks are very important. I hope all of you will try your best to fulfil

them.




B7iIR BARZ TR LE

AREBLVLIE, HEREFAU, FEFVTIE, EXEEEE,
After the managers’ meeting, Wang Guang gives instructions regarding a new
I e Salos Depaptuent, i '

Wang Guang:
E Jt:
Wang Guang;

Zhongrén.
AN

All;

wang Guang:
£ k.

Wang Guang:

Xido Chén.

/N B,

Xiao Chen:

Wang Guang:

=+ )k

Jintian zhdaoji ddijia, zhtydo shi bdzhi xin de gongzud.

AR BE KK, XE £ HE H B LIE

The main reason you have been summoned here today is to prepare our new
assignment.

Shénme gongzud?

a4 TE?

What’s the assignment?

Dgijia dou zhTddo, wdmen gongsT ydo kuddd yéwud, wdmen

AKX £ s, BT 2F B ¥k kF, B

xidoshoubt yali zui d&, wéicT, ydu xtdud xT de gongzud

HEE Eh&X Ak, & 2 Fiey LE
ydo zud. Di-yT, ydo kaifd xTn kéha. Di-ér, ydo jiaqiang

E . B BEARF FF. =, £ A

chdnpln de clxido huéddng. Xianzdi, wd shud yixia jati

hm R R# W3, BE, O —T A%
féngdng. Xido Chén—

G, o bV BR

As you all know, our company wants to expand its business scope. This will

put our Sales Department under a lot of pressure, so there are many new jobs
to deal with. First of all, we must find new customers; secondly we must
boost sales promotion. The next point I want to make is the division of work.
Is Xiao Chen here?

Ail
m |

Yes!

Xdnzh&o xTn kéh de gdngzud, you nT fizé. Yao jinkudi

FH HE,PH I, BHERAKE.ZE R
jinxing didocha, zhénglT, fénxT kéha ziliGdo, quéding

#iT  AE, BE, o PR, W

[{



| mswERs

Wang Guang .

LY Xi&o DTng:
e 2y - Tee

Xiao Ding .

Wang Guang:

E-:
Wang G’uaﬂg:

mubiGo keha. Caxido gongzud ydu Xido DTng zhtigudn.
Btz %/, B IfE B AN T F%,
Shduxian y&o zhiding chi cixido fang’an, ydo jiaqian
B E flg o BE FR E
gudnggdo xudnchudn.

& =%,

Your responsibility is to find new customers. Start right now to
investigate, sort out and analyse our customer data, and set our
target customers as well. Xiao Ding will be in charge of sales
promotion. Work out a program first, and spare no effort in the
advertising campaign. 3

Zhidao le.
mE T,

I understand.

Dgjid ydo géngtdng ntili, wanchéng xin de géngzud.

RX B H#RE BhH, %K H B Lk

Let’s all work together to fulfil the new tasks.




%h
2. 588
3.18%
4.38%
5. A
6.3\
7.9k
8. B fk
9.8l

i 108
LLER
. 12.4TA
LI3LEE
14. 50
F15.8—
L 16. A%
| 17.48m
| 18. R
C o195

 20.8&

.21.EEjJ

L 224

L 23.9T
24

& 25.3#
| 26.H

| 27K
- 28.WE
| 29. BfR
| 30.F%

- 31.4l2E

LT

nuli
wanchéng
tigao
Jingzhéng
yuslaiyué
jlié
kuddd
jaty

fa

di-y1
zhayi
ddard
Chéngging
xiadng
di-ér
rénshi
zhGopin
zhiyuan
péixtn
zhdoji
yali

wéicT
fengong
ai
xanzhdo
you

flzé
quéding
mabido
zhUgudn
zhiding
goéngtdng

@h
@)
(@)

%)

(3h)
(6,7)
(6,9)
€9)
@h)
@h)

*48)

(&)

&

(%)
@h)
(%)
@h)
@h)
(%)
GE)
@/ £)
) -
@h)
)
@h)
@h)
(%)

(& /3h)
@h)
(&)

19

to make efforts

to fulfil

to heighten

to compete

more and more
keen

to expand
detailed

deputy

first

to pay attention
to push in
Chongqing

a measure word
second
personnel

to employ

staff member

to train

to summon
pressure

for this

to divide; work division
yes

to find

by

be responsible for
to fix

target

person in charge; to charge

to work out
jointly

’ BTR BAREAEREOIE

(3h)

(adj.)
v.)
(adj.)
(adj.)
(nu.)
(v.)
(v.)
(pn)
(mw.)
(nu.)
(n.)

(n.)




HENEBRE

R '
. Language Points

1.Jingzhéng yé yuslaiyué jTlie.
A h ke B,
“ R + AT
FoREYR BN R EERmiEE. fln.
The word group “BE3E#E +adj” indicates the increase of something as time goes by.E.g..

Xuéxi Hanyl de rén yuélaiyué dud.
#3 DIE A BRE %,
Tianqi yuéldiyué ré.

KRR k& R

2.X0nzh&o xTn kéhd de gongzud, ydu ni faze.

FH ¥ EFPH L, ©H KRAR.

Cixido gongzud ydu Xi&io DTng zhdgudn.

TR I B /N T FE

“B” FEXEENIE, SIHEmEREEE. Flm:
you

The preposition “Hj” introduces the doer of an action.E.g..

GongsT de gingkudng you Xido Wang jiéshdo.
VAT < OB ¢V B o/ E A
Zhége wénti ydu JTnglT 1ai jigjué.
XA R B 2 R Rk,

= 5= ”
o Exerclses
3

—. PETENATF.

Read the following sentences until you are fluent.

1.Wéile gongsT de fazhdn, wdmen yinggal kuddd yéwa.
AT AFE B kR, BN KE K LF,

2.Di-yT1jidn shi, ging xiGoshéu bimeén zhayi.

2— 4% F HE W EE
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BTR BAREARREOLE

3.XiGoshdu bumén y&o wanchéng zhé xidng gongzud. K
WE W1 B OER X W I
4.Zh& liding Xiang gBngzud faichang zhdngydo, dajia yao nill “
X W W I % EE, XX E2H -
2udhdo. S
f%F . -

5.J1ntian zhaoji dgjia, zhtiydo shi blzhi xTn de gongzud.
4R BE X, *E B HE F A Ik

6. Wdmen xiGoshdubl yali zui da, waicT, ydu xtidud xTn de gdngzud

A1 HERM Eh& K, Ak, A ¥Z FH I

ydo zud.
B .

7.W& shud yixia jatT fengong. e
® OB —TF &% »T. 5

8.Xanzhdo xTn kéhld de gongzud ydu ni fuzé.
FHE FEFPH IE A KK

9.Shduxian ydo zhiding chi cixido fang’an, ydo jiagidng
B OE flE M R R B R
gudnggdo xuanchudan. Eote
I & =i 7
10.Dgjia y&o gdngtdong niilT, wanchéng xTn de gongzud.
KX E KR BH, =R FHE I

=, FERN—EFEI LI ERAIRIE.

Let’s learn some more useful words before we do the exercises.

4k féntéu (Bl)  separately (adv.)
HE  28rén (£) responsibility (n.)
F#  zhlchi 3h) to take charge; to preside over  (v.)
- xudnbu @h) to announce v.)
%X  chdéuhua (@h) to plan v.)
¥R  céhua 3h) to plan v.)
X%  duicé (&)  counter measure (n.)
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=. BEELMIFERS.
Fill in the blanks with the appropriate words.
1.Zhdnggud de shichdng h&n da, danjingzhéng (zdi, you, ye)
H oWy Mok, B T/EHE B, X )
yuélaiyué jilié.

Rk AL

A (Wéile, Guanyd, Ydugudn) gongsT de fazhdn, wdmen
CAT, 0 =T X)) 4AFE B kR, &N
yTnggai kudda yéwd.

iz ok kg,

3.GongsT ddsuan (idgiang, kuddd, wanchéng) yéwa, bd

VAT 4 ) (5, K, i) kF, e
chdnpin dard Chéngging., Chéngdd shichdng.

P A ER. 5% S B

4.JTntian zh&oji dgjia, (zhdngydo,zhliy&o, xaydo) shi btzhi
&K  BE XX, (BE, =, £F8B) £ HE
XTn de gongzud.

¥ B ILfE.

5.Wdmen xidoshdubl yali zui da, ydu xUdud xTn de gongzud

A WER EHhE KA A WE Fm LE
(igng ydo, ydo, ydo zud).

. KRE % E .

M. AR, ERTIETF.

Complete the following sentences with the words given in brackets.
1.JintiGn zh&oji dgijia, (blzhT).
4K BE KK, (T E).

2.Xi& ge yué y&o zud liGng Jidn dashi,
TN~ A E @ W # X=FE,

(i&ingjiang).
(B
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3.Zhé lidng xidng gdngzud féichdng zhdngydo, 2
X W m I dEE EE, ke

(nalt).
(Zh),
4.Zhdnggud de shichdng h&n da, S
HHE B W ROk, |
(yuélaiyus).
(RER ) ,
5.Xunzhdo xTn kéhld de gdngzud,
S B EP B LE
(you:-:----flz&).
(B FH).
6.GOngsT d&suan kudda yéwa,
AT TR ¥k %,
(dara).
(#TA).
7.Wdmen xidoshoubd yali zui da,
Al HER EHE K,
(y&o zud).
(E 1.
8.D1-yT jian shi, (zhayi).
B —1 =, HEE).

I, RIERXAETEE TS ERA,

Answer the following questions based on the text.

1.Sh&ng ge jidd gongsT g& bimén gongzud zud de z8nmeyang?
E AZEE AR & W I BB/ EaR

2.GongsT wéishénme yao kuddd yéwa?
2] e B K F?
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3.Xia ge yué gongsT ydo zud de di-yT jian shi shi shénme? YInggai
T A A A7 E BME-1# F & fta? R
ybu n&ge bimén wanchéng?
B BT SERR?

4.Xid ge yué gongsT ydo zud de di-ér jian shi shishénme? YTnggai
TA~A AR BE M MWEZ :F & fra? R
ybu n&ge bimén wanchéng?

B B4 B sEER?

5.Wéishénme xiGoshdubl yali zui d&?

Hht4 Qe EH B K9

6.XUnzh&o xTn k&hQ de gongzud ydu shui flzé? Ta yTnggai
FiE ¥ EFH I B OB AR? e MiX
z&nme zud?
A/ ¥

7.Caxido gongzud ydu shui fizé&? Shduxian yTnggdi zud shénme?
g% T B B fE? wE M B fta?

N, RFETIAEHRIEES.

Give a brief account on each of the following topics.

L. ARHEREA—BASIN, FE—FANIE,
On Monday the Sales Department is having a meeting at which instruc-
tions are given about the assignments of the week.

2. ~E AME—, mBE—-/AARIE.
On the first Monday of the month the company leaders give instructions
about their monthly assignments.

3.AFHTRY Klkss, FEmELE,

At a company meeting instructions are given about business expansion.

Iﬂ‘,ﬁiﬁ- Cultural Points

rp B i X IR e bY
—MTEXBXLSFHERE, —HERRT B ABE LN, ZEL
. A, FERESERER 5—HH, BXIES5%E
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2R BEASENERENIE

FRBUR ., ARtk 3 0 B 3 tho & 3 X 2 T Y = JR 7= AR AR K YRS
Wi, FPEZRESOX (RIS, SELERN13.5%, A0L&
ELEAO/I41.2%) A& TAFTLFRRANEHEREE, PEK
FITHUR, BORFE e ZRERHE RER T 6% B, ShRSNL, itk
FRBER, Fit, REHXEADTESFILRRE, BARAKEER
HIRX . FEETHRHRNER, K. BHLFRROEELK, £%
TERNRIFEITIZEHESZERR T AFIRIRN, EXFHELT,
BRI T PERRTF R BRI, iAot v PR ERHBIX RS2 4 0 B
GERA . PEELX ERMEIR, SISRERMER, S TEMBLUME
IR, BEREE.

Regional Economy in China

On the one hand, the development of the national economy depends on
objective factors such as natural geographical conditions, transportation, the human
cultural environment and historical aspects. On the other hand, subjective factors
such as regional economic development policies and development strategies
combine to exert a tremendous influence over the growth of the regional economy.
The coastal areas of Eastern China, represent 13.5% of the country's total surface,
and are home to 41.2% of China’s population. These objective conditions are
favourable for economic development.Since the implementation of the Chinese
reform and opening up policy, the Central Government has established preferential
conditions for investment, finance, taxes, foreign capital and exchange, as well as
prices in the area. Now its economy and technology are growing faster than that of
other areas in China. As the market economy develops, the disparity between
China's Eastern and Western areas is giving rise to problems of economic operation
and even social stability. In view of the present situation, the Government has put
forward a fast development strategy for Central and Western China to accelerate the |
inflow of capital and investment there. The Government is also directing financial
and credit support to these areas.
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NS W H FEN T AR, AT EENE
AR BB THEH A R A FHA L
AT B BAZRZHE,

e E? EE AT s ST

3 The tempo of busmess act1v1t1es is. fast m ﬂie eompany To' S
ensure that everything runs smoothly, 1t is necessary to organise
the dally work of employees fa.lrly
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(—)

EETRAEESMNE, SHES NS ERERARE, YEAMTH

BEHE.

Maizong is going to Guangzhou on official business. Li Lin helps plan his journey
aﬂer getnng m touch w1th the local branch

LT Lin:
= B

LiLin:
Maiké.

.
Mike;

LT Lin,

ZE Bk

LiLin;

Maizdng,nin gt Gudngzhdu chiuchdai de richéng wd yTjing Gnpdai

Z8, &BXx M W E=m BE & B2 LT
hdo le. 5

B s

Maizong, I’ve worked out a plan for your visit to Guangzhou.

N& hdo, ni shudshuo ba.

&, RO E,
Sounds good. Tell me about it.

Xi& zhduyT shangwl zud féijT 11kdi B&ijTng, zhdongwl ddoda

T BA— EF & WHLEFIEE, 45 B
Gudngzhou, xiawu zai Baiyln BTngudn yl Gudngzhou Z GongsTt

I, T4 Bz =® 5 J M. Z /7
z8ngjTnglT hui midn, wanshang chixi Z GongsT wéi nin jUxing de
S8E 4 W, BE WHWEZAR A & BT B
y&nhui. Di-értidn yl Z GongsT jinxing zhéngshi de shangwu huitan.
&, BZ K 5Z AW #fr EX B BF Sk
Di-san tian shangwl cangudn tdmen de qiyé. Zhdusi shangwi

£= X EF W i pelk. AM™ EF

yU qita zhdngydo k&ha  Jidn mian:-----

5 BE ES R Ee

Next Monday moming you are leaving Beijing by plane, and will arrive in Guangzhou
by noon. Your meeting with the General Manager of the Z Company in the afternoon
will take place at the White Clouds Hotel where the Z Company will be giving a dinner
in your honour in the evening, A formal business talk will take place the next day. On
the morning of the third day you will be shown round their company. On Thursday
morning you are going to meet other VIP customers:«-«-+
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 BERERS

Maiké: Déngdéng, zhdusan xidwl you shénme anpadi?
Ei: F%, R= TH# A fta =4k

Mike: Hold on a minute. What am I going to do on Wednesday afternoon?

LT Lin; Zhousdn xiGwl méiydu anpdl yéwa hudéddng. Z GongsT xidng péi nin

ZE H: A= TH ®A KH k¥ ®EB3, Zoa75 B B &
youl&n yixid Gudngzhou, wadnshang gTng nin gudnkan y1 chdng

HER —T T M, Lt & & WE — H
ydncha.
.

LiLin: Wednesday afternoon is free. The company will take you to go sightseeing in
Guangzhou, and invite you to a performance in the evening.

Maiké:- Zhé ci g Gudngzhdu yéwl hudddng hén dud, zuih&o quixido

Ew: X &kE M kF #EIH MR £, EF BUH
youl&n déng ydlé hudddng. Shijian dnpdizdai jatT yididnr,

R F OBRK &3, BhE ZH 7 AEE —RIL

Mike; There will be lots of things to do in Guangzhou this time. We’d better cancel the
sightseeing and recreations. The timetable needs to be a little more detailed.

LT Lin: N& wd chdngxin dnpdi yixid ba.
Z gk. A& EF KHE —TIE,

LiLin; Inthat case I’ll revise the plan,




w ZoR DRECETHET
C=)

| REE R TIHERE, SRS SUCRN, RITBEEH bR
BHE,

Recently Mike has been very busy with his work and is constantly being interrupted
A by all kinds of business meetings. Let’s look at the timetable that Li Lin has worked out

Maiké; LT Lin, xi&zhou de gongzud richéng anpai h&o le ma?
Ew: W T A By I HE R &F 752

Mike: LiLin, have you worked out my work schedule for next week?

LT Lin: Anpdih&o le. W& g&i nin shudshuo ba.
= 0. BHE HFT. R & B KRR PE
LiLin; Yes, I have. Shall I go over it with you?
Maiké. Hdo de.
Zw: i K.
Mike: Yes, please.
LY Lin: ZhduyT shangwdi jiti dicin, m&i zhou IThui. Shididn sanshi fén,

$ %3 FF%I_‘ J:q: 9 ){';in ﬁ ﬁﬁ ﬁ“/_'\u 10 4'.3_;_‘: 30 ﬁ}’
yugjian yi ming x7n k&hd. Xiadwi y1 didn, gé bimén jTnglT Ji huiyi,

HR — & ¥MEF.TFLA, & W 28K K,
tTngqui gongzud huibdo. Zhou’ér shangwi jit didn, ydu lidng wéi
PR I LR, A= EF 9 R, AW
zZhdngydo kéh 1&ifdng. Xiawl yididn, gé bumén jingli ji di-érci
HE P k. THF 1A, & 1 @BRE K
huiyi, t8olin yéwl kuddda fang’an. Zhdusan shangwd jid didn,
& e kEF Rk FER. A= EF IR,
quan gongsT zhiyudn dahui. Xiawl yi didn chufa gu Shanghdai,
& A7 BR K&, TF1 R Hk = L,
chull Shanghdi de yéwa. Zhduwl zhongwi huiddo B&ijing, xidwl

e ki WAkF. AR P4 EBE AR, THF
canjia xidoshdublt y&wu huiyi. Nin kén zhéydng de richéng anpdi

2 #HER ks, & F XHE B BHE X

y&u wenti ma?

A& 5
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 BERERA

LiLin: On Monday you are going to attend a regular meeting at 9:00 am, and have an

appointment with a new customer at 10:30 am. At 1:00 pm you are to hear work reports
at a department manager-level meeting. On Tuesday at 9: 00 am you’ll meet two new
VIP visitors. At 1:00 pm you’ll discuss a proposal for business expansion at the
second session of the meeting of department managers. On Wednesday the staff
conference of the company will begin at 9: 00 am. You are leaving for Shanghai on
business at 1:00 pm. You’ll return to Beijing by noon on Friday, and will attend a
meeting at the Sales Department in the afternoon. Any comments you would like to
make on this tentative schedule?

Maiké: K&yT, méishénme wénti. QU Shanghdi de richéng y& y&o anpai
Zw: AL B fta A, x BB oM AR b E
yixia.
s

Mike: No, it’s fine, no problem. Please also work out a schedule for my visit to Shanghai.

LiLin: W& md&shang anpai.
. & DE &

LiLin; I'll do it right now.
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8k RECLRHFT

1.HE richéng (%) timetable; agenda
2.H= Balydn (F4) White Clouds Hotel
=i Bingudn
3.4  shangwl () commerce (n.)
4.0k giyé (#) enterprise (n,)
5.0 yduldn #h) to go sightseeing v.)
6. 3%F  gudnkdn (@) to watch (v.)
8 7.3% chdang (=) a measure word (mw.)
ﬁ 8.JHIH ydncha (Bh/4)  toperform; performance (W)
| 9.B4F  zuihdo ) would better; the best ~ (adv,) |
< 10.B4H  qguxido @h to cancel v)
B 11, B’ ydé (£) recreation n.)
2 - 12.F#H  chongxin ) again (adv,)
7_-._'..; 13.f1&  lihui (#2) regular meeting () .
14.4% Ji () level W)
~ 15.0FEL  tingql @h) to listen to - )
" huib&o (3h) to report : .)
laifdng @h) to visit v.)
ddoda @h) to arrive v.)

Shanghdl  (¥4)  Shanghai on)

1. Shijian @npai z&i JatT yididnr.
mHE  ZHE B AEE —RL.
‘BHEEE—RIL/ —% 7 FonBEEE M. Fln.
shijian anpdi zai jatY yididnr zdi yidi&nr yixie
In “Btia]  ZHE FEME —rJL” the structure “F+ adj +— 5 JL/—£5” means
“a little more + adj” .E.g..
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Jiéshdo de zdi quanmidn yididnr.

e BHE £ —kRL

Zhége pTnpdi de hudzhudngplin ydu méiydu z4i pinyi yididnr de?
A W R kS £ &R B FE —RAJL e
GOngsT xUydo zdi nNiGngTng yixié de zhiyudn.

~E FEH £ —& @ BHA.

2.Xia zhouyT shangwt zud féijT Tkai B&ijTng.
T A— L& LRNLEF A,
XidwU z&i Baiyan BTngudn ylU Gudngzhdu Z GongsT zdngjTngli hui midn.
™ £ Hz EE 5 JM Z AF B2H £ -H,
BrEl, MR, FRHIFREIRR: “BiE + s + 5 ATABE” . filn.
The arrangement of time, location and manner in a Chinese sentence generally follows
the order: time—location—manner—behaviour/action.E.g..

Xiawi z&i z&ngjTngll ba&ngdngshi kai hui.
T E BEH DAE FH.
Dgjia mingtian shangwl zai 16u xiG zud ché qu cangudn.

AKX BRX LF EHBT & % £ 2.

—. FETERNEF,

Read the following sentences until you are fluent.

1.QU Gudngzhdu chd chdi de richéng wo yijing Gnpai hdo le.
=N i Z B HE &% B2 THe & T.

2.Xia zhouyT shangw zud f&ijT Tkai B&ijing, zhongwl ddoda

T RA— LA s RHLEF AL, R S 7.
Gudngzhou.

JE

3. Xiawu z&i Balydn Bingudn yl Gudingzhdu Z GongsT z&ngjTnglT
e B EiE 5 I Z A7 BeE
Bl midn, wdanshang chitixi Z GOngst wal nin ixing de yanhul.

& M, Bt HEZ &% Hh & 27 0 ES.
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%8R HECSRHET

4.Di-ér tian yd Z GongsT jinxing zhéngshi de shangwa huitan.
$£_ XK 5Z A7 #fr EX W BF Sk
Di-sdn tidn shadngwl cangudn tdmen de giyé.
£= X EF W 1 B Sk,

5.Zhousan xiadwl méiyou anpai yéwa huddong.

R= ™ BE  RH kF ED.

6.Zhé ci qu Guangzhdu yéwl hudddong héndud, zuihdo quxido

X kE M s E3h RE, EF OBH
youldn déng yalé hudddng.

R F RE HEI.
7.Shijian anpdi z&i jatT yididnr.
Bt %&HE B A& —& L.

8.Xic zhou de gongzud richéng anpdi hdo le ma?

T A B It HE K &4 T

9.Nin k@n zhéydng de richéng anpai ydu wénti ma?

= F X B HE T A RE T?

10.ZhduyT shangwd jil diéin, ma&izhou lThui. Shi didn sanshi fén,
B EA 9 Hy e Rl gm0 R 3005

yugjidn yi ming xin kéha.

Han — & F EF.

—. HUERMN—EFFI NN FREEE.

Let’s learn some more useful words before we do the exercises.

ok jTnzhang 6iA) tense (adj.)
/A kudnsong GiA) . relaxing (adj.)
=47 faya 0B) rich (adj.)
B qingsdng 6iA) lighthearted (adj.)
HEIR dida (zh) to arrive o)
1Al fangwén @) to visit v.)
BN guanshdng @h) to enjoy watching  (v.)
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=, EFELHMIRIBESS,
Fill in the blanks with the appropriate words.
1.Xi@ ZhduyT shangwti zud f&ijT (chdfg, 1Tkai, z5u)B&ijTng.
™ BE— L& 4 kML (%R, BF, ) b

2.Zhége pinpdi de ch&npin ydu méiydu (zui, hai, zai)

N G OB PR B BE_ (B, D, )
pianyi yididnr de?

By —AJL #?

3.Wdnshang chixi Z GongsT wai nin juUxing de (chT fan,
Mk HEZ A5 h & 35 W "z |,
yanhui, kai hui).
"=, 2.

4.Z GongsT xiding qing nin guankan  (yi xidng, yixia, yi chdng)
Z ~®l B O s WE (=%, —TF,— )
y&ncha,

R

5.Mingtian shangwt wdmen qu (youldn, gudnkan, ca@ngudn)

AR EF RN X @R, WE,  2W)
tdmen de qiys.

el B il

6.Xia zhSu de gdngzud richéng Gnpai (xing le, hdo le,
™ A B I HE % e T lr T,
ddo le) ma? '
| T) Eo

7.JTntian xidwl, nin ydo tdng yi ming xin kéhd

AR TF, B E RFH — 4% oro&pam
(yusjian, jian midn, yushui).
(B, R @&, %),

8.Nin (kdn, xi&dng, d&suan) zhé yang de richéng anpai
B & B 1) x &M pe ZHE

ydu wénti ma?

A A8 g
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Complete the following sentences with the words given in brackets.

. RFREHAE. ERTIAF.

1.Zhé ci qu Gudngzhdu chid chai yéwl hudddng hén dud,
X k&= M W O E kF EH R £,

(zuihdo).
(H&HF).

2. Shijian @Gnpdi yTnggai (yidianr).
WA ZHE i (—rJL).
3.Qud Shanghdi chuchdi de richéng (Gnpai)?

x k& HE W HE (&HE)?

4. Xiawu z&i Baiyan BTngudn yU Z GongsT z&ng|Tngll hui mian,
T # = ®R "5z AF''w28 & @,
wdanshang (chaxi).

e b (%) .

5.Xi@ zhGuyT zhdngwl ddodd Gudngzhdu, xiawl
T A— ®F I S e e

(yU...huiitan).

(5 &),
6.Zhouwl xiciwil sandidn, ydu (1Gifang).
JSEn TERED R A CGR1h).

7.Xlawl y1 didn, gé& bdmén jingli ji huiyi,
T™F 1R, & &1 28 %KL,

' (tGolTn).

(k).
8. Z GOngsT xiding péi nin youldn yixid Gudngzhdu,

Z A7F B BE& ERE —T M,

(wdnshang).
(%),
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H. AAFIRFRIRRETER TERIXTE,

Complete the following dialogues with the expressions used in the text.

1.A: ?

B: Anpdi h&o le. W& géi nin shudshuo ba.

B: %ﬁk H To ﬁ ?l% ﬁlj ﬁﬁﬂ. nEo
2.A: Zhdusan xidwl ydu shénme anpai?

A: B= T™F F fta LR

B: °

3-A: 5 o
B. N& wd chdngxTn anpdi yixia ba.

B: ;B & EHFH KH —THE,

4.A. Nin kdn zhéyang de richéng anpai ydu wénti ma?
A: s F OB OB HE < A 8 5
A o

5.A: QU Shanghdi de richéng y& ydo anpai yixid.

A: % LkifE B HE HE TH —T.
B:

o

7. IRFBRX AR OE T EE,
Answer the following questions based on the text.

1.Maiké ydo qi ndr chu chai? Shénme shihou likai B&jTng?
Zw E =ZWL M £97 o B EF AER?

2.Maiké z&i Gudngzhou ydu ndxié huddong anpai?
Zw £ M A W Em THR

3.Zai Gudngzhou, zhousan xidwld wéishénme méiydu anpdi yéwa

E TH, A= T4 Afta #&F % LF

huddong?
Eah?
4 .Maiké wéishénme qlixiao youldn, ydlé hudddng?

Zw  Affa BUH B, 8% &3

5.G3NgsT xid zhdu ydo zhdokdi ndxi€ huiyi?
~E T A OB BF OBE ZU

%
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. RBEBTIABMETIXLES.

Practice making dialogues based on the following situations.

LIREABLEMS, ASSEM— RN ITERHE.
You are the General Manager's secretary, and you work out a weekly timetable
for him.
2. AFMIFEE LEBHE, RAMMSBEEZHE.
The director of your company is going to Shanghai on official business. You help
work out a schedule for him.
3.RMNAF—ANEZRIAEAH T ANk IR A R TR 58
R, ATEMFBN, REBET—ABBRRHE.
An important partner of yours and his party are coming for business talks in
Beijing. You set up a daily program for their visit.

SMELAFEH B HZBiRE T, MESHES FERRIRE, &% F 7
REB B MR, Blit, EHEZA, —EZMAr&HE. TLISEIRE
HUHBHT R AR BEBUR R R, TERMBMRER, BEHRE, £HE,
EFRWRRER, MH—RESARZHEEU EES), ICIRES
ERrEs T REE R ERZAER, B NE K SEE ZiE e 1Bk
e, kb RIRVEE, MmlestrlkFSsadte. mllE RS
R FEERDL KRS, RAETEARIA SR, Mt RIE, AFI TR
mSAENH—F KR,

Planning a Business Trip

A foreign tourist may run up against language difficulties and other
inconveniences. It is therefore necessary for you to get fully prepared before
you set off on a journey. You can contact your partners at the destination, ask
them for some advice and make a plan. If you have business talks in another
city, the host partners will, more often than not, invite you to a dinner party
and take you on a sightseeing tour. Feasting plays an important role in the
Chinese social life. Clever businessmen know how to bridge a gulf between
two parties and boost their business through dinner parties. When accompa-
nied by your host, you may admire the landscape in a happy and relaxing
atmosphere that helps promote your friendship as well as cooperation in
trade.

o
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.

Xi&o Bai,
/N A

Xiao Bal;

STn jingll:
%J‘ %E
Mr Sun:
Xido Bai.
/N A

Xiao Bai;

STnjingli:
?J‘ 23
Mr. Sllll:

Xi%o Bai,
=P

Xiao Bai;

STN jTnglT;
7h 28 .
Mr. Sllll:

Xi%o Bai,

A=

Xiao Bai.

(=)

BATIEMAM R EFRHIEA, REI IR T, ZlER R ES
FEBRE, MRICERME2EBERS

The Head Office has decided to increase input to the Chinese market. Towards
the end of the workmg day, Xiao Bai mmedlately notlﬁcs the managers of various
departments ﬂlat ameelmg is to be hcld : '

Weéi, shi caiwibl San jingll ma? W& shi Xido Bai.

M, 2 MEE A 2= B R 2 D A

Hello, Xiao Bai here. May I speak to Mr. Sun, the Manager of the Financial
Department?

NT h&io, ydushénme shir ma?

&, A Hae FILWG?
Hello, speaking. Can I help you?

W didin zhdng kai hul.
iR B AL

There’ll be a meeting at 5:00 pm.

Shénme hui?
fta £
What’s it about?
BUmeén jingli hui.
Wl 28 4,
It’s a meeting for department managers.

Zaindr kai?

7 R )L FF2

Where?

Jii céng huiyishi.

L B fKilE.
In the Meeting Room on the ninth floor.

cccccc

9
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Xido Bai.

=

Xijao Bai:

Duifang.
X175 :

Person on the line;

Xi&o Bai,
/N H:

Xiao Bai;

Duifang:
Xt

Person on the line;

Wél, shi Wang jTngli ma?

w, & £ &£#E 2
Hello, can I speak to Mr. Wang, the manager?

Wang jTngIT bl z&i, t@ chdqd tan yéwd le.
F 2 AE, X K UFT.

Mr. Wang is out for business talks at the moment.

NT shi Xi&io Chén ba? QTng m&shdng gén Wang jinglT lianxi
rRE /M BB E DL B OE Z# KR
yixi&, rang ta jTnkudi hui gongsT, wu didn zhong z4i gongst
—T,ik b Rk 'E 2F, £ R & & &aFH
Jiti céng huiyishi zhdokdi jTngli ji huiyi.

h B &E BF 2EH I

Is that Xiao Chen? Would you immediately get in touch with Mr. Wang and
ask him to hurry back to the company. There will be a meeting at 5:00 pm in
the Meeting Room on the ninth floor.

H&o de, wd mdshang gén ta lianxi.

¥ R, & DE B MBKR

Yes, I will. I’ll phone him immediately.

OIS, BIESES.

Xiao Bai dials number, but she can’t get thmugh,

Lam R e R = e, Sl S il e ST TR

XiGo Bai. D& shénme didnhud ne? Name chang shijian. Sudn le,
M A (BBABIT fta B B Ba kK ME.F T,
qu yixia ba.
Fe Mo,

Xiao Bai: (Talking to herself)It’s no use phoning! It’s taking so much time. Forget it. I'd better go
there myself.

INSETIC e

Xiao Bai pushes the door open, and enters the Department of Human Resources.

Ted A s R s ke RN v ST 2

Xi%o Bai: M& JinglT... hai zai d& didnhud?
N A D ZE- (BRDETHEE, B5HIE) & £ 7T H|if?
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Xiao Bai:

M& jinglT;
0 24,

Mr. Ma;

Xido Bai.
IR =F
Xiao Bai:
Ma& jingli .
O, 3.
Mr. Ma.
Xi¢io Bai.
/N A:
Xiao Bai:
M& JTnglT;

I, 23,
Mr. Ma;

Xido Bai:
R =F

Xiao Bai:

M3 jTnglT:
L 2,

Mr. Ma:

BOR TASARE

Mr. Ma, ... (Seeing Mr. Ma dialing a number, she thinks aloud)Still on the phone.

Hdo. hdo, jitt tanddo zhéli ba,
Gi/hEaf—F8, SEITRIBEF. i, Bt k3 XEIE,
ydu rén zhdo wd.
A A #®
Duibuql, zh&o wd ydu shi ma?
GHha) dre, & & A F Y

(Making a gesture to Xiao Bai, and going on with his telephone conversation)Right,
let’s stop here for the time being. Someone is here to speak to me. (To Xiao Bai)Sorry!
What can I do for you?

NT de di@nhua yizhi zhdn xidn.

Ry BIE —H & %

I was unable to get through to you.

Gongshi, gdngshi, bl shi sTrén dianhud!
N, AE, B R BA R
It was an official phone call, not a personal one.
Yihuir zdijit céng hulyishi kaihui.
—&JLE L E &UE F&K

There’1l be a meeting in the Meeting Room on the ninth floor.

Ji didin?
JL &2
When?

WU didn,

5 R
At 5:00.

Zhidao le. Kanlai wénshang de

mit o T. (AfEE%k, DASAE) Bk ®E B

yughui you wanle.

s X 5% T
I see. (Ma talking to himself after Bai leaves)It looks like my appointment this
evening will have to be cancelled again.
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(=)

ATHTEY KEFREMNLS, ZERERAFLAFRLIARS.
The Company decides to expand its business in China. Mike is going to call all
staff members to gather for a mobilization meeting.

Maiké: Xi&o Bai, tongzhT yixid gé bumén, mingtian shangwd jiti didn kai hui.
W /N B, Bm —T% #1, WX EF 9 K F4&.

Mike. Xiao Bai, will you please notify all departments that there’ll be a meeting at
9:00 am tomorrow ? L& :
Xi%o B&i: Shénme hui? é 0]
A U

s Ha &0 &
Xiao Bai; What’s it about?

Maiké. GongsT quantT zhiyudn hulyi. _
Fwn: A7 £#F BHA Sil. <9

Mike: It’ll be a company staff meeting.

TRIESHEHR

Phoning the Sales Department

|
Xi&%o Bai: W&i, Wang jinglT, wd shi Xido Bai. Qing tongzhT dgjid mingtian

h A, E 2, BE M H. B Bm KX #HX
shangwd jill didin kai hui. Dididn z&ishi céng da huiyishi.
E4= 9 B F & R 10 B K SNE.
Xiao Bai; Hello, Is that you, Mr. Wang? Xiao Bai here. Would you please kindly inform
everybody that there’ll be a meeting at 9:00 am tomorrow in the meeting hall,
on the tenth floor.
Wang Guang: Quanti zhiyudn dou ydo canjid ma?

£ ot &% BRE B E Z=m o

Wang Guang: Should everybody attend?

Xi%o Bai: Shide.
70 = P i :

Xiao Bai; I think so.
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A

hln the Personnel Department

Ma&jinglT: Dgjia zhlyi, gangcaijisd&o tongzht, mingtian yi shang ban jid qu
028, KK 8, WA 83 @, WK — LE ¥ sk =
kai hui.
F £,
Mr. Ma: May I'have your attention, please. I've been informed just now that we'll have a meeting
tomorrow as soon as we get to work.
Dgjia, Zaindr?
KK: & BIL?

All; Where?

M&jTingll. Shi céng da huiyishi.

5 %E H 10 E jC %ugo
Mr. Ma: In the Meeting Hall on the tenth floor.

WH5ER, PMEDTEER.
In the Financial Office. Mr. Sun pushes the door open and goes in.

Zhiyuan. SUnjinglT,gangcaildile yi g& tdngzhT, mingtidn shangwil jiti didn
R5: 7 28, WA RT— 4 @&, WK LF 9 K
quanti dahui.

&k X%,
Staff; Mr. Sun, a message came just now, saying that there will be a staff meeting at
9:00 am tomorrow.

SUNn jTnglT: D&jid dou zhidao le ma?

INEHE: KK # ME T o
Mr. Sun; Has everybody been informed?

Zhiyuan: WO yljing tongzh ddjid le.
BH: & 22 #@% kKX T.

Staff; I’ve told everybody about it.
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finance
huiyi meeting
jTnkudi as soon as possible
zh&okai to convene

suan le to forget it
gongshi official business

sirén private

kanlai it seems that...

wan le to put an end to; to finish
dididn place

dahui meeting

quantt all

zhiyuan staff member

San surname

1.mingtian yi shang ban jit qa kai hul.

BIR — @ Ba®EF L
yi ... jid...
IR U Et ...... »
yi.. jia
The structure “—=+-++«J - indicates

) FoRFEA eI iARgk R . Bilfn:
Several actions or states happening in succession,e.g.:

W& yi huiddo gongst jid g&i nT f& chudnzhén.
®— EE AW BRLH KR HH
Ta yi 1Gi wd Jil gdosu ta.
fl — 3k & B &HiF fb.
W3 yi chd mén jit péngddo ta le.
& — W 7 B REE T,
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2) FRE R MBS E R L &R . Bilzn:
cause and effect,e.g.:

W3S yi ddo dongtidn jid rongy 1 gédnmao.
# — 3 4£X @ &E RE.
NT yi k&n nT Jid mingbaile.
m—F Wk BHA T.
W0 yi hé cha it shui bu zhdo jido.
B —W X E £F K

2. Mingtian shangw jitl didn quanti kai hui.

BIR EF 9 5 2 F 4.
DUER RIZRERIIRT -
nian yue ri shi féen mido

F£-A-H (B#) —B-2-%. fim:
The Chinese order of time is year —month — day (weekdays) — hour —minute —
second. E.g..

200844 H6 HEMI_— F49 A304,

JTnnian jilyué lid hdo.

44 9H 6 5,
Mingtian wanshang ba didn.
AR Bk 8 K.

XTngqiyT zhongwu shiér didn.
EH— AR 12 0%

3. Kanlai wangshang de yughui you wan le.
Bk bt # %5 X % T,
Bk ATREILCHOLAIET, AT REHIAMEOL., Bign.
Kaniai
“ZE3” is used to indicate one’s judgement or one's prediction as to a possible

outcome.E.g.:

YTjing wi didin le, kanl@i jTntian de gongzud zudbuwan le.

B2 5 ART,® kK 44X Ik #BAE T.
Kanlai zhé jian shi ta ba hui tongyi.

Bk X M FHA S RFE.
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S . Exercises

—. RIETEHRATF,

Read the following sentences until you are fluent.

1.QTng m&shang gén Wang jinglT lianxi yixia, réng ta jinkudi hui
iF E B E ZH KR —T, ik # Rt @
gongsT.
447,

2. WU didin zhdng z&i gongsT Jiti céng hulyishi zhdokaijinglT ji hulyi.
EOA 8 K AF AL E &E BRE SE %A

3.TongzhT yixia gé bimén, mingtidn shangwdl jiti didin kai hui.
@BE —T & &I, HIR B4 HY TR &,

4.Qing tongzhT ddjian mingtian shangwdl jit didn kai hui. Dididn
i wE KK HER EF 9 R F &, HA
zQi shicéng da huiyishi.
£ 10 B K 4=,

5.Dgjia zhayi, gangcai jisdao tongzhi, mingtidn yi shang ban
REK EE, NiA  #3 @, iR = B #F
jil qU kai hui.
BE F L.

6.Yihuir zdi jiti céng huiyishi kai hui.
—2ILENL B SUE F £,

=. HRN—EBEI LI ERTE.

Let’s learn some more useful words before we do the exercises.

EFHLS ddngshihui (£) board of directors (n.)
BEEs zdngjieéhui () summary meeting (n.)
HELS yusudnhui (42) budget meeting (n.)
FLat Iitang (8) auditorium (n.)
&3 huichdng () meeting place (n.)
= fa yan @h to speak at a meeting  (v.)
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=. EFEYHMIRERS.
Fill in the blanks with the appropriate words.
1.YTjing bad didn le, (yiding, kanlai, d&suan) jintian de
gongzud zudbuwan le. g
IfE WA T.
2.Weli, (zhé shi, zhilT shi, shi) cdiwlbl Stn jingll ma?
nR, Gx &, XBEZE, &) MFH 7 S8 o7

3.Wang jTthT (méiydu, b zdi, bdshi),ta chlqd tan yéwa le.
£ £H @EE. DA E, L &), b HE & kF T,

4. WU didn zhong zdi gongsT Jil céng huiyishi (kaishT, zh&okdai,
i R % & AF L B &= GFk,. BF
zh&oji)Tnglt ji hulyi. :

BHE) 28 K &L

5.Da@jia zhayi, (gangcdi,yihuir, mdshang) jiedao tdngzhT,
KK EE, WA, —&JL, SE) #3  #Ea,
xiawl lidng didin kai hut.

T W R F £
6. W& shangwl géi nT d& dignhud, ni de dignhud

* EF SHRAT ORE, KA HEIE
(QuantT, hé&ndud,yizhi) zhan xian.
(2, R, —H) 4 .

M. RFERIE, SR TIAF.
Complete the following sentences with the words in brackets.
1.NT shi XiGo Chén ba? W& ydu jishi zhdo Wang jinglT,
2 /A B B B ASFE K E 2H,

aing (liGnx1).

] (&),
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2.Gangcai jieddo tongzhT, mingtian
WIlA #®E #m, WX

(yi.. Jid..).
(oo Biheeee),
3.YSu ndme dud gongzud ydo zud,
£ Moz I E #,
(kaniai).
(FEk).

4.RANg Xi&o LT jTnkudi hd gongsT, wi didin zhdng gongsT
ik AN E RBrE AT, R A # A7

(zh&okai).
(BFHF).
5.Mingtian shangw jiti di&n kai hui, ging
HHR o R e e
(tongzht).
(&5,
6.NT zhTdao le ma? (kai hut).
R GE T 9 F £).

I, AFRFHREETR TEAE,

Complete the following dialogues with the expressions used in the text.

1.A: Nin hdo, ydu shénme shir ma?

AR, A fta Hw)LG?
B: o

2-A: o
B: Shénme hui?
B: ft4 7

3.A; °
B: Hdo de, wd m&shang gén ta lianxi.

B: #f M, & LL B KA.
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4.A; ?
B. W0 yljing tongzhT dgjia le.
B: & B2 @M XK T.

5.A: Qing tongzhT ddjid mingtian shangwd Jiti didin kai hui.

A g A AR OBIR O LE 9 K F 4. ia
B. ?

78, RBRXABEE T E-,

Answer the following questions based on the text.

1.Xido Bai wéishénme y&o zhdo caiwlbl de SUn jTinglT?
N B A E O MER B 9 S

2.Wang jingll wéishénme b z&i?

£ Z2¥  Afta A #E?

3.Xi%o Badiradng Xido Chén zud shénme? Wéishénme?
h B ik A B OB ftar Aftar

4.Xi&o Bai g&i M& JTnglT d& diéinhud wéishénme ddbutong?
AN B %D S8 T BE  ha TAE?

5.Maiké rang Xido Bdi tongzhT shénme shi?
Zw ik /A~ Ba @#@m fHa =

. RETIATHSIEES.

Practice making dialogues based on the following situations.
1L.ARERFLAZI, REMEE].

The company is going to summon all members to a meeting. You inform all
departments concerned.

2.ARERSBHLBREL, REMERARFZ.
The company is going to hold a manager-level meeting. You summon those
concerned to the meeting.

3.MERM—NEERTREFS, BRAE M-
You need to inform the manager of an important department of a meeting, but you
fail to get through to him.
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Iﬂﬁﬁﬂ? Cultural Points

v ] e g 1 12 X

P ERERIEEE, SCEFFRUR, iiplRE TiER R,
A EE = R E RATLAEER BN A R EZRE. AW
SR — s ABOEHREE. B BRTFAEERRE (T3, %2
BH) =K%, ATERERmRIALR L2, @mkFExRE, W20
L 90ERFNFFEE, B TIF L RIFEERIX . Hiclr BE R X — ki
EEAMRRR, IREGEBE, 2HFHRER. BERXAE
TR B R T e R (R T2 SR P i (B L b Ay i e (R PO e 26
Rl ERX KRR, DAl 6k, BREEMENI TS E
ERERRFHESE TILE, EITHRERK.

Tourist and Holiday Resorts

China has rich tourist resources. Since the implementation of the reform
opening up policy, China’s fast developing tourism has become a key industry
an important source of non-trade-related foreign exchange earnings in the
sector. Nowadays world tourism is generally divided into sightseeing, holidays
special tourism (including convalescence, study and commerce). To help div
and improve the Chinese tourism sector, since the 1990s” China has established
good number of tourist and holiday resorts in famous scenic spots boasti
convenient transport facilities and a prosperous economy. Holiday resorts
generally distributed near tropical and temperate oceans, as well as around i
lakes located on plains and in mountainous regions. Enterprises take charge of
resorts by raising funds from domestic and foreign markets. The Gove:
supports them with preferential tariffs and tax rebates.
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Di-shi k&
F10i% "Fﬁ‘[l'] HY ’JE.IJ{

Le.ssorjl'_'_:_.;_'_l':Q ive. cription of Our Firm

[ Guiding Remarks)

EREENT, BFEZOHAEP UK 5
AT 5 REABIRGDD R REA, X
RGH N TFI X LAL, RESE, R
RIFHOUM &, AREFINGHCLIE
EARKF X,

~ When conducting bu‘sih;ss; it is nccessafy to provide new
' customers and partners wifh information on one’s company. This
Y il kmd of briefing helps increase commercial opportumtles, pro-
: .. = mote cooperatlon and establish a good corporate 1magc Included
in the text are bas;c expressions used to discuss such a topic.
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Bt —BEiHE], HEHLE T -HEYEHIRER, £KQA R
L H T BM A E], AERHKABM ARRRE,

Recently Wang Guang, the manager of the Sales Department, has been looking for a
new agent. Mr. Zhao, manager of the Q Company, is visiting the BM Company today, in

the hope of serving as its agent. S
ZhGo jingli: Jiadndao nin féichdng gaoxing.
oz, BE & JEE 75s
Mr. Zhao: Very glad to meet you.
Wang Guang: WO yé hén gaoxing.

E¢ )
Wang Guang;
Zh&o Jingli:

B 2
Mr. Zhao:

Wang Guang:
=+ o

Wang Guang;

Zhdo jinglT;
B L.

Mr. Zhao:

Wang Guang:
E

Wang Guang:;

Zhdo jingli;
A L.

TR E

Soam I

W xidn Jiéshdo jiéshdo wdmen de giyé ba.

#® &£ B AR &M A RE,

To begin with, I'd like to give you a brief description of our company.
Hdo a.

i W,

That’s great.

Wdmen gongsT chéngli érshi nian le, xidnzaiyT jaydu
Bfi1 28 WL 20 £7, BE E BF
xiangddang da de gutmd. Wdmen zdi hén dud chéngshi

e KB P, B &£ MR £ W

dou ydu jTngxidodidn, shichdng jTingyidn féichdng féngfa.

Our company was set up twenty years ago. It grown in size, and now boasts an
experienced staff and agencies in many cities.

Zhé yi didn wdmen lidojie.
X — /K &N TR

Yes, we are quite aware of that.

Wdmen de xiGoshou liligng hén gidng, ydu hén dud féichang
®MN B HE HE R B F R 2 EE
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Mr. Zhao :

ang Guang.

EIEi
Wang Guang;

Zhdo JTngli ;
2,

Mr. Zhao:

Wang Guang:.
* .

Wang Guang .

Zhdo jTnglT;
X 2.

Mr. Zhao:

Wang Guang:
£ Jt:
Wang Guang;

Zh&o jingll
R 2,

Mr. Zhao;

1018 RAGNE—TFRNMOEL

youxit de xidoshdu rényudn,
iiFE B #HE AR.

Our salesmen are capable, some of them are excellent.

Zhé yi didn hén zhdngydo.
X — /R R OEE,

That is important.

Wdmen jingxiGoguo h&n dud pTnpdi de ch&npin, déu hdn
&A1 ZET R £ KB =R, #HR
chénggdong, xidoshdu y&ji h&n bicud, shdnli de wéi zhéxig
B, WE &M AHE, RF M S X
chdnpin ddkaile shichdng.

e ITHT .

We made a good profit selling famous-brand commodities on commission, and
developed a market for these products without a hitch.

Y3u n&xié chanping
A W PR

What are the products?

Zhé shi wdmen jingxiGoguo de ch&npin zTlido, nin k&yT
X R RN 2%t M R OwE, & A
kankan.

BE.

Here is the data on the goods we have sold as an agent. Have a look.

Zhéxié zTlido k&yT g&i wd yi fén ma?
XE FR RS R — & g2
Can we keep a copy of this?

Dangran k&yT. Wdmen féichang
4% WA, &’ EE
yudnyi yu guifang hézud,
BE &5 #%5 A1,
yiding bl hui rdng nimen
—& A& ik FKES
shTwdng de. =)
RE Y,

Certainly. We are happy to
cooperate with you, and will
not let you down.
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(=)

ZIREIT N, BR—FRATHTEENRS SR, XM E xR AT
MR BLBEEKRILE, hEENEBM AT,

Mike comes to Guangzhou for an important business talk with a major firm. It is the
first meeting between Mike and Mr. Wu, the General Manager. Now Mike is briefing them

on the BM Company. - = = Sl R AR U
Maiké: BM GBngsT chéngli sanshi nidn le, zdi M8igud de zhTmingdu h&n g&o.
Zy: BMAHF AL 30 £ T,.E EXEW KEE B &,
Mike: The BM Company, set up 30 years ago, is well known in the United States of America.
Waz6ng. Shia, BM G3ngsT shi i jid ZhTang gongsT.
%Jé\ﬂ :% ﬂlﬁ.l-) BM éﬁ\:ﬂ 7]53 _'g %ﬂ-‘@l é—"\:—ﬁjo

Mr. Wu:

Maike.

X5

Nﬁke:

Wazdng
%JE\ H
Mr. Wu :

M&iiks ;
Z:

Mike :

Wiazdng.
%JE\ :
Mr. Wu:

Yes,the BM Company is a reputable company.

MGgqian BM GongsT yTjing chéngwai kudgud gongsT, zdi shiwdi gé
HEl BM AR B2 gh BE AF, £ 15 4
gudjia ydu fén gongsT.

BExX & & &F.

The BM Company is now a transnational corporation with branches in fifteen
countries.

Ouzhdu bl sh&o gudjid ydu nimen de fan gongsi .
Ml A L BRKAE R OB AT,

And you have branch offices in many European countries.

Shia, chile Ouzhdu, Yéazhdu y& ydu hdo JT g& gudjia, bird Ribsn.
& W, BRT Bk, B tE FILA BR, Hin A&,
Hangud, XTnjiapd, Zhonggud, Taigud d&ng. Wdmen féichang
R, Findk.  PE. FE &, B AEE
kanzhong Zhonggud shichdng, magian, yi zai Zhanggud de xtidud
EE | W%, HEl, EfE +HE 0 %2
chéngshi kaizh&nle yéwa.

Al FRT ks,

That’s true. Apart from Europe, there are also branch offices in many Asian
countries such as Japan, Korea, Singapore, China and Thailand. We attach great

importance to the Chinese market, and have developed our business in many cities in
China.

NTmen z&i Zhdnggud de yéwi shanli ma?
M & HFE 8 kSRR g

Do you think your business is running smoothly in China?
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Maiké

X

Mike ;

Wizdng.:
%Jﬁ\ :

Mr. Wu.

Maike.

.

Mike :

Wuazdng.
%JE‘\ :
Mr. Wu;

Maiks
Z:

Mike :

Wizdng:.

%Jﬁ\ :
Mr. Wll:

F10] REENB—TRNGEL

: Women zGi Zhongguod de yéwl zud de blcud, yizhi hén shali.

M- & FEH B kFK B A, —H B .
Z8nggongsT hén zhTchi Zhonggud gongsT, ddsuan kuddad zdai

BATH R’ xF HE o6, TE FXKE
Zhdnggud de yéwd,

HE HY V55 .

Yes, business is not bad in China, it’s always been very smooth. The Head Office
firmly supports our China branch, and is going to expand its business in China.

NTmen zdi Zhonggud ydu zijT de shengchdn giyé ma?
il £ +E HJHEHCH £ obki?

Have you established factories in China?

MUgidn hdi méiydu, wdmen ydu zhéydng de Jihud.
Har & %A, TN A X B,

Not yet but we do plan to do so.

Xiangxin gui gongsT de shiy& yiding hui péngbd fazhdn.
HE it AR BEL —E & #=Y RE

I believe your business will flourish.

Xiéxie. Wdmen feichang kdnzhdng yl gui gongsT de h&zud.
whg. #f1 k¥ FBE Bt 46 8 AfF

Thank you. We highly regard the cooperation between our two companies.

Wdmen y& yiyang.
&k b —H

So do we.
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i

et Al

1.8
2.8BF
3,404
4 3R
5.2%8
6.5
7.2%;
8. hE&E
9.4L%%
10. 5
11.37TF
12. %8
13.518 %
14.5%

15. 504
16. &%
17. B H
18. 5 A ¥
19. B
20. i
215 LA
2.H%
23. 55 H
24 .3k
25.%H
26. %%

Zhdo
jaydu
xiangdadng
guTtmo
iTngxiGo
didn
jTngyian
[Tliang
youxit
pinpdi
dakai
shTwang
zhTmingdad
Wi
zhTming
chéngwél
kuagud
fén gongsi
Ouzhdu
Y&zhou
hdo ji gé
Ribén
Hangud
XTnjiapo
Taigud
péngbd

(F#&)
@)
(8
€))
@h)
(%)
(#)
(%)
(%)
(€)
(€))
6;9)
()
(F4£)
6]
(@h)
(3h)

(F4)
(F48)

(¥4)
(F48)
(F4)
(F4)
6i)

word st T

surname

to possess
considerably

scope

to sell on ¢commission
point

experience

" strength

excellent
famous brand
to open
disappointed
popularity
surname

well known

to become

transnational; to cross boundaries

branch office
Europe
Asia
several
Japan
Korea
Singapore
Thailand
flourishing
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. b #10R RAEAE—TRNHEL

1.W& xian gé&i nin jiéshdo jieshdo wdmen de giyé ba.

' & NME B BN OB LLE,

FHEAESE, BEPHENERFE “AA”, ZRERTE, BAILLR “A
—A”, IRFHECTR, B “ATA"; WEHFHIANERPNE “ABAB”,
FREAREM “—7. FHFRERALIER:

Repeated Verbs: The pattern for repeated monosyllabic verbs is “AA”. If the action
hasn’t been completed yet, the pattern is “A — A”. If the action has already been

completed, the pattern is “A T A”. As for disyllabic verbs, the pattern is "ABAB"
without “—” in between. Repeated verbs indicate ---

1) it i sk Bz . filan:

A brief or rare action, e.g.:
L&oshT k&nle kan chiddo de xuésheng.
Zi BT & BE B $EAE
Ta xidole xidio, méiydu shuchud.

fie XT K, ®F W&
2) Fr=El. filan:

Trials,e.g..
W3 shishi zhége chdnpin, kankan zénmeyang.
£ Kk x4 PR, BF EBak,
NT ydngyong zhé& zhT bi, ta de zhilidng hén hdo.
w HA X K2 B HRE 1R #F.

3) IR BRI R L WS A REN R, FAEERE “BR7,
‘BafE” WER., Bign:
A random and lighthearted action if it takes place often or irregularly, e.g.:
Ta ydu shihou d&da qiG, kadnkan dianyng, shénghud gud de hén ylkudi.
fh A BE 4T R FF BEL, AiE o B R bk,
Jingchd@ng dudnlidn dudnlidn jid bd hui gdnmao le.
2% B B A& BE T.
2.Chale Ouzhdu, Y&zhou yé ydu hdoji gé gudjia.
BT Bk, M B HF LS BER.
“B&T AB /B
FZORHERRE AN A, #hFEHALRY B, fFilZn:
The structure “BE T AL /4 B” carries the meaning of “apart from” or “besides”.E.g.:
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BMEXNERE

Chdle YTngyl, tG hai hui Hanyu.

BT HE, L & MUE. (He speaks English and Chinese.)

Chdle Xido Wang, Xido LT y& gl le.

BT /N FE, HhEH ET. (Both Xiao Wang and Xiao Li
went there.)

I

% 3 . Exerises

—. FBETENEF.
Read the following sentences until you are fluent.

1.W& xian gé&i nin jiéshdo.jiéshdo wdmen de giyé ba.
O &E B B BN OB 4lkE,

2.Wdmen gongsT chéngli érshi nian le, xidnzdai yT jGydu xiangdang

A ~w O par 20 4 T, BEC ER O HEY
dd de guima.

X B HUE,

3.Wdmen z&i hén dud chéngsh1 ddu ydu jTngxidodidn, shichdng
N AHEMR Z2 wmm #BHBAE 24, it
jTngyidn féichang fengfa.
25 k% FE.

4.Wdmen de xidoshou lliGing hén qidng, you hén dud féichang
M B HE HE R B FH R £ 4EF
youxil de xidoshou rényudn.

f’FE B HE AR

5.Wdmen jTngxidoguo hén dud pTnpdi de chdnpin, dou h&n
A1 Z24¢ M 2 &M B &R #B R
chénggong.

B,

6.BM GOngsT chéngli sanshi nidn le, z&i M&igud de zhTmingdl
BM A% B 30 £ T, OEEH B HAE
hén gdo. J
M’ .

7.MuqgianBM GongsT yTjing chéngwéi kudgud gongsT, z&i shiwl
Hef BM A7 B2 g BE A7, # 15
gé gudjia ydu fen gongsT .

T~ EX & 4 4AF.
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8.Wdmen feichang kénzhdng Zhonggud shichdng, muagidn, yi
A1 5 FE HE i, Har, &

zGi Znonggud de xtdud chéngshi kaizhdnle yéwa.

£ FE £ HBE  FRT LF.

9.Z26nggongsT hén zhichi Zhonggud Gongst, ddsuan kudda zdi
BAFE] " XBF FEH A4AF, TR ¥k £

Zhonggud de yéwa.,

HE B Wk,

10.Wdmen féichang yuanyi yl guifang hézud, yiding bl hui rang
E2x (] Ik EBEE 5 #F A&k, —& A % ik
nimen shiwdng de.

Rl K2R,

—. BEEFEYHAAIERS.
Fill in the blanks with the appropriate words.

1.Zhéxié zTlido k&yT géi wod (yi xiang, yi gé&, yi fén) ma?
X FOEE WL 4 3, (=ompemavs. — ) 0?
2.Wdmen féichdng (XThuan, x1’ai, yudnyi) yt guifang hézud.
AT |1 (B, EZ, B8 &5 #H Ak
3.Magian BM GongsT ylijing (chéngli, chéngwéi, zud)
Baf BM 4&F B2 (&L,  BA, )
kuagud gongsT.
¥ E A,

4.Chale Ouzhdu, Yazhdu  (y&, ydu, dou) ydu hdoji gé gudiia.
BT BREN, miM (, X, &) F I L4 BX.

5.Wdmen féichang  (zhdngydo, kdnzhdng, zhlydo) Zhonggud

AT 30 (E%E, FE, FB) H
shichdng.
ﬁi%o

6.Wdmen yT zGi Zhonggud de xUdud chéngshi (inxing,
w1 BE HEH ® FF HWh (AT,

zhdnkdi, kaizhdn) le yéwa.

&It FR) Tk,
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7.W& xidn (guankan,kan yi ci, kan yi kan) zhéxié zilido,

®ZE_ WE B K F —B Xk B,
ranhdu zai qiatan.

RE B BR.

=. HF&E/IE, ERTIIRF.

Complete the following sentences, using the words given in brackets.

1.Wdmen gongsT chéngli wiishi dud nian le,
BN A7 R S0 % £ T,
(jaydu).
EH).

2.Wdmen jingxidoguo hén dud pinpdi de chdnpin, dou h&n
AT 2% M £ RMMH R OB MR
chénggong, (ddkai).

B, FTF).

3.Women féichang kanzhong Zhdnggud shichdng, magidan,

A1 % FE FE i, B,
(kGizhdn).
GFR).

4.20nggdngsT hén zhTchi Zhdnggud GongsT,
BAT] " X¥F HEH A4AF,
(d&suan).
FH).

5.Wdmen féichang yudnyi yt guifang hézud,
X (] ke EBE E ®BE A1
(yiding).
(—%E).
6. Wdmen z&i h&n dud chéngshi dou ydu jingxiGodidn,
BT R £ Wl #H A& B84,
(fengfa).
=),
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et

7.Wdmen de xiGoshdu liliang hén qiang,

w1 B #E HE R A, i
(youxid).
(t£35).

8.XUdud gudjid dou ydu wdmen de fén géngsT, A%

% HBEX # F &l B 4 47,
(chile... hai/ys...).
BET - /e,

. AFRFBRIRETHE TEAIHE.
Complete the following dialogues with the expressions used in the text.
1.A; o
B: Shia, BM GongsTshiyijid zhTming gongsT.
B: & W, BM A7 £ —xK fg 4AF.
2.A;
B: Zhé yi didn hén zhdngydo.
B.x — R R EE

3.A;: NTimen zaGi Zhonggud de y&wa shanli ma?

A: Rl & FE B LE IR B2
B.

o

4.A. Nimen zdi Zhonggud ydu zijT de shéngchdn qiyé ma?

A: /1 # wE FHSHKW £~ &5
B:

o

5.A: Nimen jJingxiGoguo ndxi€ chdnpin?
A: {R(T] S B R
B: -

o

6.A: Ouzhou bl shdo gudjid ySu nimen de fén gongsT.
A: Bl A~ A BR A WM B9 AF.
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I, RIF\RXAETEE T5iEE.,
Answer the following questions based on the text.
1.Q GSngsT shi yi gé xTn gdngsT ma? Tamen de guTmad z8nmeyang?
Q &7 & —A % AF Wy M1 B P /Eak

2.Q GongsT de xidoshdu I1lidng z8nmeyang?
Q A% W #HE HER Eoky

3.Q GAngsT yTqgian de xidoshdu y&ji zénmeyang? YSu méiydu
Q »~"l  LART B #% & Bz H 8B4
Jingyan?

2057

4.BM GOngsT shi g& shénme yang de gongsT?
BM &R & A~ fta £ ® A79

5.BM GongsT de fén gdngsT ddu zai Ouzhdu ma?
BM 2" W 4 A7 # 7 B Mo

6.BM GongsT z&i Zhdnggud de yawil Jinxing de z&nmeyang?
BM X% #  HE W S #F B Esk

N, REBTIANEHSIEES.

Practice making dialogues based on the following situations.

LARIEA— KU R Bl R 3%, 187 75 9 A VR AT 28R AT

Ak,
As a new foreign representative in China, you give a brief introduction of your
company to your Chinese partner.

2. 7R A RIR B A— KIS E A TR 5 1o, YRI5 23R 17
I
ik,

As a potential Chinese agent of a transnational company, you give a brief
description of your firm to your partner.

3. =K PR AABEAT B AV, (RIS TR,

You ask your potential Chinese partner for information on his firm.
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F10iR RABNE—TRINMGE

FEZE—TEREEEDNEKRTY, BEEDEMA WTO, &
HRERLHIMNEAFHRARE, TR, BATEEEEALRHL, B3 ;
FARAERRISNELA RRYE, BRRERD, TR, EHE
T TE 4 AP RS R Zh , 1 % P Bl 4 b B (5 AT St v 4 RIE S \ |
RE, HEMIIRR, HERETERTLAMNE R EE R4
EBRA. RIERENHER, TEAF T RFH>™REE, £—

MR &R LT 5 B K.

Entering China

China has a huge potential market. Since her accession to the WTO, more and
more foreign firms have come to China. However the attractive commercial
opportunities in China may present risks to those firms who are unfamiliar with the
local environment, To reduce hazards and succeed in a competitive environment,
many foreign firms entrust creditworthy Chinese companies with the selling of their -
products. Agents can help foreign manufacturers establish commercial networks,
ensure stable sales quotas as well as establish a good reputation for their products.

This is a mutually beneficial way of conducting trade.
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_“. %% _ Guiding R.emaﬁes]

TEAGBES BRLAHL, FRAE—
ARBIAGS, L2EHFHS, FFHAR
W, @3 H AR E RS AE, LAFLRY
BT, N B R et RFMHES, THERMNE
$ I AP RTH—EEREF X,

As the Chinese saying goes, “seeing is believing”. If you see it
with your own eyes, you are less likely to have doubts, and more likely
to be interested and enthusiastic. In front of his customers and partners,
a businessman needs to acquire the some for demonstrating and
explaining his goods. The following are basw Chmese expressmns
used at trade falrs :
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B

=)

BMA B A RSN T AL ST E i ek & MK 2, BM A =l
RIEERSWE BN BINIS B,

The China Branch of the BM Company participates in a Cosmetics exposition held
in Beijing. The employees are advertising and mtroducmg then'exhlblts

Canguanzh& y1. Zhé shi BM GongsT de zh&ntdi, blzhi de hén pidoliang.
ZUE —: X B BM AT W BE, HE B MR =Ex,
Visitor A; This is the BM Company’s stand, beautifully decorated.
Zhiyu@n: Hudnying cdngudn. Qing kan, zh&bian zhdnchd de shi

‘ A Bl ZW. B F, ZBI RBH ML
BM GongsT de chuantdng pTnpai chdnpin.
BM~AT®E B 5% & .

Clerk: Welcome! Look at these brand-name traditional products made by the BM
Company.
Canguanzhé ér; Kan shangqt h&n bicud.

SWE . F kX R AHE.
Visitor B; They look good.

Zhiyudn. Zhéxi& cha&npin zai Ou-mé&i shichding changxido h&n dud nian

B x& 5 FE KE TP B R % £

le, h&n shdu xiGoféizh& de huanying.

T, M % OERE B ¥,
Clerk: They have been in great demand for many years on the European and
American markets. They are very popular with our customers.

Cangudnzhé yT. Zhéxié dou shi zhTming pinpai.
SWE—: X R ML S

Visitor A; These are all famous brands.

Zhiyudn; Z&i gqing kan zhébidn,zh&xié shi zuijin JT niGin tuTchid de xilig
R: B F F X, X B L JLE #H B &7
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Clerk .

Cangudnzhé ér.

chdnpin, zhliydo midndui Yazhou shichdng, géngshihé

TR, +E mX T W, ¥ &A
dongfang rén shiydng.
A5 A EH.

Please look at these. This is a new series developed mainly for Asian
markets, the products are more suitable for Orientals.

N& zhdng chdnpTn de baozhuang hén ydu yisi.

;ﬁgm% :: %B ﬂl FI:FII:EI H"J @% 1& ﬁﬁaae
Visitor B; The packaging is fascinating.
Zhiyudn, Nd&shi quni@n caitutchd de xTn ch&npin, shiydng le
HG: B & X% A #H B #H ma  EH T
Zui xTnjishd.
B # Bok.
Clerk: They were designed just last year using the latest technology.
Canguanzhé yT. NTmen de mubido xidoféizhd shi nlishi ba?
BWE —: i1 B Bl ERE 2 K+ W
Visitor A; It seems that your target customers are women. Am I right?
Zhiyuan. Wdmen y& ydu shihé ndnshi hé értdng shiyong de
BA: &M HwE E& BL M ILE EH B
chdnpin. QIng kan zhéll, zhéxié shi nanshi xilié, zhéxié
FE R B R OXH, xR Bt R, x&
shi értong xilié.
£ JLE F7,
Clerk: But we also have products for men and children. Look here: this is the

Canguanzhé ér;

men’s series, and the children’s series.

Nimen de ch&npin zhdngléi hén dud a.

SWE —: RN OB R Ok R £
Visitor B: You have a great variety of goods.
Zhiyuan; Shia. Zhé shi wdmen gongsi de mingpidn, huanying
B 2 WM. x & #Ti] &7 B &HF, Kl

yl wdmen gongsT qidtan yéwd.

5 #&f1 AF wiR L.
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Clerk: Yes, we do. This is our calling card. We’d be very happy to meet up
with your company for business talks.

Canguanzhé y1, &r. Xiéxie.
@ﬂ% e :: wﬁj‘u

Visitors A & B: Thank you.

o

(=)

ATY ALEHEE, BMA T EEHEHR—KAENES S, 1§
bl 14 BM 25N, ZREE-K Bintll—W ATSH, ZA
HT SLBIEEENE.

To expand its business, the BM company is seeking a qualified manufacturer to
produce its products. Mike is now visiting a potential partner, the W firm, and is listening
to the briefing given by Mr. Ding, the General Manager.

DTngzdng:
T:@s:

Mr. Ding -

YSuguan fangmidin de qingkudang wo dagdi Jiéshdo wan le.
AR FGE B FR &’ K B % T,
Xianzdai gTng nin cangudn yixid wdmen de gongchdng.

AE 6. B S0 —TF RO ILE.

That’s about all I can say. Now shall we go round our factory?

129




i 55 R iE

e &

Maike .

Z
Nﬁk&:
DTngzdng .
TJE\:

Mr. Ding.

Maiks
.

Mike :

Dingzdng.
Taé\t

Mr. Ding :

Maiks
E:

Mike :

DTngzdng:
TJE\ H

M. Ding;

Maiké.
Z:

Mike '

Dingzdng.
TJ%G

HG&o de.

O,

Yes, let’s.

Nin kan,zhé shi wdmen de di-yT Ch&jidn, zhé xi& shébai shi qu-
B A xR B ME— FE, x & g L2 =
nian cai hudn de.

£ T # W,

This is the first workshop where the equipment was renewed just last year.

Shi jinkdu shébsi ma?
£ #0 &% g

Is the equipment imported?

Shi miqidn Zhdnggud shengchdn de zul Xianjin de shébaéi.

= Bar FHE = YR O - 5 S o 1
QIng wdng qidn z8u. |

It is the most advanced equipment that China produces. Now let's move on.

Zhé shi shénme chéjian?
X & fta E@\?

What workshop is this?

Zhé shi chéngpin chgjian. Wdmen dui weishéng hudnjing de

xR ORE EE. RO T RE K
ydoqit hén g&o, shéngchdn gudchéng wanquan fihé |
Bk B & &£ g 2 e
wéishéng bidozhtin.

PA PRt

It is a workshop for finished products . We are very strict about hygiene control.
The whole production process is up to hygiene standards.

Q0 ka&nkan nTmen de bdozhuang chéjian ba.

= BF WK 8%  F& g,

Can we have a look at your packing workshop?

Zhé jiG sh1 wdmen de bdozhuadng chéjian, zhé tdo bdozhudng

XEE BB B FH, x £ 4
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shéngchdnxian shi cong Dégud jinkdu de, k&yT wanchéng gé
= Y= & M f#EE #0 B, AL %R &
I&i baozhudng, wangquan k&yT b&ozhéng bdozhudng de

% ak, w2 "L RIE BE
zhilidng.

=,

Mr. Ding: This is our packing workshop. The production line was imported from
Germany. Different types of packaging can be done here, to a guaranteed high
standard of quality.

Maiké: Shima?

Zuw: & 5?7

Mike. Really?

DTngzdng: Shide. Z&i qu kdnkan wdmen de chdnpin ji&nyanshi ba.
TJE\: IE!%. E}‘Jo E % %ﬁ ﬁﬂ‘] HJ‘J jﬂcl:‘l:l':l ﬁ%i HEa

Zhé& it shi wdmen de chdnpin jidnyanshi, ji&inyan shébéi dou

X g BN MR BRE=E, Bk k&

shizui hdo de.

= & i .

Mr. Ding: Yes. Now let’s pop round the inspection room. This is where we inspect our
products. Our equipment is the best available.

Maiké: Nd&bian shi cangkd ma?
Zw: ML & FE §?
Mike. Is that the warehouse over there?
Dingzdng: Shi de.
TJE\: ﬂEf: E,'] o

Mr. Ding: Yes, itis.

Mdaiké: Wdmen qu kdnkan ba.
Zn: &1 % FF "B

Mike. Can we take a look?

Dingzdng: Hdo. Zhé jit shi wémen de cangkd. Nin kan,

TE: HF.CREISEX B2 Tl B £F. B F,
cangkd blcud ba? Wéishéng tidojicin yé hén hdo. Géng

THE A B? IBE K LR HF. E
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Mr. Ding:

Maiké .

37

Mike

Dingzdng.
TJE\ :

zhdngydo de shi, ca@ngkd guaniT h&n xidnjin, hudwd jinchd
HE ME, &F %8 R &# Ky dHH
féichang fangbidn.

=[30 B8,

Certainly. (In the warehouse)Here we are. What do you think? Not bad, is it? The
sanitary conditions are very good here. What's more, it boasts a very advanced
management system, very convenient for moving goods in and out of the
warehouse.

Kanlai nTmen de tiGojidn blcud.
BRI OB SME REE.

It seems that everything here is good.

Shi a. Zhé shi wdmen qlyé de ydugudn zilido, nin zdai kéinkan

= W, X B Sl B FE ﬁﬂ, 5B’ BF
ba.

HE,

Mr. Ding: Yes. These are booklets and data about our firm. You may keep them for reference.

Maike. Xiéxie.
iﬁ: ﬁiﬁ&ru

Mike :

Thank you.




1.B&
2. &
3454
4.5 L%
5.@k3E
6. 1%
T{HRE
8.3Xih1
9. #EH
10. &%
11.@xt
12.:8&4
13. %45
14.fFH
15 ke
16. B+
17. L&
18. K%
19.T
20.%[A]
21. 4k
22. B
23. 30
24538
- 25.52&
 26.%%45
| 274k

= 28. A

29 fHE
L 300
| 3L4RE

e

zh&antai
zhdnchi
chudntdng
kan shangaqu
Ou-mai
changxido
xidoféizhé
zhébian
tuichi

xilié
midndui
shihé
dongfang
shlyong
nlshi
nanshi
értdéng
dagdi
gongchdng
chéjian
Xianjin
chéngpin
huénjing
gudchéng
wanqudn
fahé
biGozhln
shéngchdn -
xian
Dégud
jinkdu
b&ozhéng

Shab

oL

w £ 8 BEXS

exhibition stand
to show
traditional

it seems

Europe and the U.S.A.

highly demanding
consumer
this side, here
to produce
series

to face

to suit

the east

to use
woman

man

child
generally
factory
workshop
advanced

end product

environment

" process

completely
to conform to
standard

production line

Germany
to import
to guarantee

(n.)
v.)
(adj.)

(pn.)
(adj.)
(n.)
(pron.)
v.)
(n.)
v.)
(v.)
(n.)
v.)
(n.)
(n.)
(n.)
(adv.)
(n.)
(n.)
(adj.)
(n.)
(n.)
(n.)
(adv.)
(v.)
(n.)
(n.)

(pn.)
()
v.)
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e S L I e R IV e

32, Jﬁﬁ Zhilidng (&3] qualit§ -

33. 804 % jidnydnshi (&)  survey room (n.) ‘ )
34.4F  cdngkd (&)  warehouse (n.) 128
35.5¢  hudwa (£) commodity (n.) .

36.4&fF  tidojian (£) condition (n.)

. Language Points

1 S St e N
e

1.Kan shangqu hén bicud.
' LEkx R AFH.

“BLEXT RMSAEM, TEAEE, BEAE. Fidn.
k&n shangqud

“%& _EZ” means “Itseems that...”, e.g..

NTmen de zdngjTnglT k&n shanggd h&n niGnging.

Rl K E8E F EX R FR.
Ta kan shangql hén 18i

e & Lx R E.

Zhé zhdng chdnpin kan shangqt zhilidng blcud.
X =R ' kX RE A,

2.Na shi qdnian cai tutchld de xTn chdnpin.

WA =4 4 #HH B F TR
Zhéxié shébéi shi qunian cdi huan de.

& k& B OEE 4 #H M.
A7 FEXBMAEARE, RARHERER B, Fiin.

cai

“Z” here is used before a verb indicating that the action takes place later than
expected.E.g.

Ta wanshang ba didn zhong cdi xid ban.

fle BE 8 A B A T

Ta shud le hén dud bian, wd cdi tTngddng.

fla W TR £ B, & A4 T,
Zhé xié zTlido wd jTntian shangwi cai kanwan.

X E R R 4R EF 4 FER.
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. Exercises

—. B THNAF.
Read the following sentences until you are fluent.
1.Qing kan, zh&bidn zh&nchid de shi BM GongsT de chudntdng
" F, X8 REH B EBM AF W fE5
pipai chdnpin.
7.7 T8

2.Zhéxié chdnpin z&i Oumai shichd&ng changxido h&n dud nian le,

& R OE BKE T mH R E2 £ T,

hé&n shou xidoféizhé de huanying.

® =2 HEE B %k,

3.Zai ging kdn zhébidan, zhéxié shi zuijin jT niGn tutchd de xilié

B B F Xd, XEE REJLE #EH R
chdnpin.

PR

4.Zhéxié chdngpin zhtydo miandui Yazhdu shichdng, géngshihé
xE - R FE Omx B W, O OEA
dongfang rén shiyong.
w=h A,

5.N& shi qdnian cai tutchi de xTn chdnpin, shiydng le zui xTn
- XE A H#H BFH &R FH T EH
jisha,

527 8

6.Wdmen y& ydu shihé nanshi hé értdng shiydng de chdnpin.

& HBAF EE BL M OILE R B R

7.QIng kan zhélT, zhéxié shi nanshi xili&, zhéxié shi értdng xili&.
H OF OXE, x% & B+ R, x& £ JLE R

8.Nin kan, zhé sh1 wdmen de di-yT chégjian, zhéxié shébéishi
B B, X £ T B FE— E@E, X EEL
qunian cai hudan de.

ZE X #B .
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9.Zhé shi chéngpTn chéjian, wdémen de shéngchdn gudchéng
X & R&E  EE, &M B A UK
wanquan fahé waishéng bidozhiin.

L fie BAE iR,

10.Zhé& jit shi wdmen de bdozhudng ché&jian, zhé tao baozhudng
X B2 B B AR ZH, XE @
shéngchdnxian shi cong Dégud jinkdu de.

Mgk £ N fBE #om,

11.ZnhélT k&yT wanchéng gé I8 bdozhudng, wangquan k&y T
XE R R g% e WL
bdozhéng bdozhudng de zhiliang.
TRIE BE ® RE.

12.Zh& jid sh1 wdmen de chdnpTn jidnyanshi, jidnyan shabai dou

X B R BN M 2R BRE, RBh k& #
shi zui h&o de.

= & 7 O,

—. EFELHRIEES,
Fill in the blanks with the appropriate words.

1.Zhéxi& chanpin h&n (béi,rang, shou) xidofsizh& de
x&E =R OR B, ik, ®) HEE W

huanying.
il

2.Zhéxié shi zuijin T nian (tuTgudng, tuTchd, zh&ncha)

XE B BE £ (S, e, & )
de xili& chdnpTn.

B RF =R,

3.Zhéxié chanpin géng (shih&, héshi, fihé) dongfang

xE MR = E&, B8, B8 FF A
shiydng. 2

fEA.,
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4.Zhéxie shébéishi ginian (gangcdl, jia, cai) huan de.
X BE B RE RiA,  ®, ) # M.
5.Zhé t&o bdozhudng shéngchdnxidn shi (YU, cong, wang)

X E kS HE =2k = (5, N\, )
Dégud jinkdu de. :
EmE #HO 8

6.Wdmen de ch&npTn jiinyan shébéi (quanbl, wanquan,
£ B &R BE BE& (2%, x4,
ddu shi)zul h&o de.
#H &) & i 0.

7.Cangkud gudnli hén xianjin, hudwi (ingd, chiqd, jinchad)
TE TH R &, i GHEK, %, #HH)
dou féichang fangbidan.
#  dE® HiE,

8. Ybuguan fangmidn de qingkudng wd (dagdi, kénéng,

EBS HE OB oL B KR, WIEE,
Zudydu) jisshao wan le.

ER)HNE % T,

=. RR&ERIE, ERTIaF.
Complete the following sentences, using the words given in brackets.
1.Qing kan zhébian, zhébian (zh&ncha).
B R X#L, & (i),
2.Zhéxié chdnpin hén shdu xidoféizh€ de huanying,
xE R RO% ERE B R,
(changxiG@o).

(%)

3.Zhéxié chdnpin zhliydo (midndufi).

XE PR OEE (B3,

4.Zhéxié shi nanshi xilié, znéxié shi értdng xilie,
X R Bt A, Xt £ LE F5,
(shihé).
(ER).
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5.Zhé shi wdmen gdngsT de mingpidn, hudnying

X & B A7 B &L, ol

(yt...giatan).
(_!_3‘ ...... %’iﬁé)ﬂ

6.Wdmen dul wéishéng huanjing de ydogia h&n g&o,
#M X DA WE o Bk R O,
(fGhé...biGozhln).
(FFB- - FrifE),

7.Zhé tdo bdozhuang shéngchdnxidn k&yT wanchéng gé [8i

X OE aE ) AP% WL SR &%
bdozhuang, (b&ozhéng).
B, (FRIE).
8.Wdmen shiydng de shébéi shi (xianjin).
AT R B &E 2 (e,

M. RAARFBRETTR TEAXHE.
Complete the following dialogues with the expressions used in the text.
1.A.
B: Kan shangqt h&n bacud.
B: & kX B A

2.A; ?
B: WOmen y& y&u shihén ndnshi hé értdng shiydng
B: &ffl] #®AF &E& Bt f1 JLE FEH
de chdnpin.

B 2.

o

B: Zhéxié ddu shi zhTming pYnpai.
B: x& #H & s KA,

4.A: Zhéxié shi jinkdu shébs&i ma?
A X £ #HpD k& oo
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5.A: Nimen de chéngplng chéjian hudnjing blicud al

A: /11 A B R FE AE W
B:

-}

6.A: NTmen de cangkl tiGojian z&nmeyang?

A: IRTT W BFE £ EoRE?
B.

o

F. RIFRIAREE T EA,

Answer the following questions based on the text.

1.BM GongsT zhdnxidole n&xié cha&npin?
BM A% RB#HT BBE R

2.BM GongsT chuantdng pinpai ch&npin shichding xidoshdu
BM 4 H (25 .Y - R T it} HE

zénmeyang?
BB
3-. BM GOngsT zuijin jT nian tuTchidle shénmeydng de xin ch&npin?
BMZA® B JL4&E #HET a8 B H =82
4.Maiké canguadnle W GongsT de n&ixié difang?
Zxn ZWT W AF B s o
5.W GongsT de chéngpTn chgjidn tidojidin z&nmeyang?
WOATE MR ER & o

6.W GongsT de bGozhudng néng bdozhéng zhilidng ma?
W AT B A% e RIE RE 9
Wéishénme?

At Al

7.W GOngsT de cangki tiGojian zénmeyang?

W 25 B &E £ EoE
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N RETFIIABMLIESES,

Practice making dialogues based on the following situations.

1. =B REFRTREMRIIEI RIS I A 128
RIS A,

You show a business delegation around your firm and point out your advantages.

2EMGERS L, MEWERTHRINATHEE,

You demonstrate your products to visitors at an exposition.

Iﬂ:ﬁﬁ Cultural Points

FEBR SRS

B S, XU RBREARBRERS, B ] ol FeR =
A, REREE, REFCRMLE. FRES HEWEEFER., HTH
NEF R, FEBERELTE LT RNRES, X LR S
HRA/D, FAEMRRAAR, HTEd E2ERSMNE S KB, Sm
FEMBRERERZHS (A sk 5 L) TRER—FrTHF
T B A R A BGR R, ERH & EEETLRERRITY,
SRR R B O IR 3E B S M VRAR U T R RIS 2 b,
IRETEASREL =5, SKEIMEN B0, mTFE%H3), £ wE
WROAEFMRE AN, LIRS T, —EAEZA A E RS
W&, EMIwTRESAe 4k p LR

Commodities Fairs in China

Commodities fairs are an important means of displaying products, exchanging
information, increasing a product's popularity, and developing trade in China. To
promote economic growth, China holds all sorts of trade fairs of different sizes and
types every year. Participating in large trade fairs is an efficient way for foreign
companies in China to drive a wedge into the market, make their products known
and receive a great many orders. Trade fairs are equally beneficial to foreign
importers, who can find there a wide variety of high quality goods at competitive
prices. Fierce competition forces many firms to tempt buyers with preferential
terms. Missing out on Chinese trade fairs could cause you to miss a golden business
opportunity.

10




de chdnpin

HI P
u

D!-Shlér

Guiding Rgmarks]

JolTIRIE B A BRI B AT
BR? FREX—RE, MERA KK,

| _f_ How can you attract potentlal usiom e and B a ready
~ market by dlsplaymg and protnotmg your products? You will be
able to exprcss yourselves in Chinese aﬁer you learn thls text.
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BMARIRIMERT — 5% . —RHiE FRETBM AT, 55
LIVARBATIRT= 3, B4 EREI8 M it A 22 BM VAR |: 0t

The BM Company has successfully won a group of new customers. One of them
comes to the company to place an order. The Sales Manager Mr. Wang Guang describes

_ the company’s products to him.

Wang Guang.
£

Wang Guang,

Kéha;

P

Customer;

Wang Guang.
R E k.

Wang Guang,

Kéha,
ZF:

Customer .

Wang Guang.
LEjer

Wang Guang,

VS i s

Zhé shi wdmen de yangpinjian, qing jiniai kankan.
X 2 B W OREE, B bk EE.

This is our sample room. Please come in.

ZhélTl de ch&npTn h&n dud a.
XHE B =R R oz o,

There’s a great variety of products here.

Shia, wdmen gongsi de gé l&i chdnpTn zhéll dou ydu.
< B, Bl A7 ek m=p x5 B A,

Yes. These are all the different kinds of products we make.

QIng g&i w jiéshao yixid nTmen zui zhliydo de chdnpin.
W BB NME —THRN B = [

Will you please tell me something about your major products.

Zhébian shi wdmen zui zhty&o de ch&npin, pinpdi de

X8 & i ®x TE B e, sk HY
zZhTmingdd h&n gdo. Zhéxia chdnpTn cdiiydngle quan tianran
MEE MR OE. xR O RET £ XA
de yuanlido, féichang fahé xiGofaizh& de xaqia.

B e e Be Bz =k,

These are our major products. These brands enjoy great popularity among our

customers. They are made of natural materials, in conformity with the consumers’
needs.
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Wang Guang ;

K&ha,
v 9ok

Customer;

ESE:

Wang Guang;

Kéha,

Customer :

Wang Guang:
FE e

K&ha,
.

Customer

Wang Guang.
FE 0

Wang Guang:.

¢ 9ol

XRRRATH= &
—__—

$F123%

Ba zhT xiGogud rah&?
ANEn AR anfar

I wonder if they are effective?

GONgsT z&i ch&npin de shengchdn gudchéng zhdng, cdiydng-
AT O ROM A BB, RA

le kéxué de shdududn, chdnpin zhdng de yduxido chéngfén
THEN TR, P8 F W A% By
nénggdu changfén fahuT zudydng, yTncT shiydng xidogud
HER i RE EH, Bk R MR
Xidnzhd.

2%,

During the production process, we use scientific methods to enable the active
components to become fully effective. This means they work remarkably well.

Chanpin de shichdng dingwéi rih&?
Va7 < N ENL Znfa?

What’s the marketing orientation of the products?

Zhé zhdng chdnpTn de mibido giké shi zhdng-qTngnidn
X R PR M B BERE  PESE

ndshi, zhilyGo zh&ndui bailTng jigcéng.

zt, X XY B8E BE.

The target customers of these products are young and middle-aged
women, mainly white-collar workers.

Zheéyang de dingijia shi bl shi tai gdo le?

XEE OB B RAER KE T?

Aren’t they overpriced?

Zhé zhdng chdnpin z&i Zhdnggud shichdng yT xidoshdu dud

X M m £ FHE mH B #HE £
nidn le, shichdng xiGoshdu qingkudng yizhi bicud. Gén tongl&i
® T, HE B —E TH. B ORE%
chdnpin xidng bY, dingjid bing bl gdo, jiadgé shang hén jaydu
7 i Mot B F R &.Mk L R BEF
Jingzhéngli.

&N,
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Wang Guang: Products of this type have been on the market for many years, and have always been
in great demand. Compared with similar products, the price is reasonable and
competitive.

Kéhd: Shima?
glh H % ng?
Customer; Really?
Wang Gudng: Shia, zh&zhdngchdnpin de yingli kongjian shi hén da de.
F ok 2W,x R PR OB EAM =E R MR KM,

Wang Guang; Yes. And their profit margin is very wide.
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(a5)

BM 2B T—Fop=at, A TR RS 1, /N T 53
T AT, f&fﬂ%ﬁ]??"nnﬁﬁ@%ﬁ%o AL, INTIEFERT &4
BIFIBR BRI 43157 4
The BM Company has just put out a new type of product. In order to find a good
market, Xiao Ding goes to an advertising agency. He describes the products to the
advertising agent, Mr Chen, and asks him to create a television commercial.

Ding Guang:
T k.

Ding Guang .

Chén jingli,
B 28,

Mr. Chen:

DTng Guang:
Te E:

Ding Guang;

ChénjTnglT,
Br 2.
Mr. Chen;

Zhé jid shi wdmen de xTn chdnpin. NTmen kan, bdozhudng

X R B WE R, RO OE, kS
féichang jingméi, ch&npTn de xiangw8ir y& h&n yduyd, pinzhi

=[50 xE, &R B FRILhBE mk, SRR
geng shi youliang. Zhé zhdng ch&npin daibidole yi zhdng gdo
E 2 R. X M =8 KRET— # &
pinwéi.

IIIEI!f ﬁz o

This is our new product. Look.The packaging is beautiful,the smell is delicately
fragrant, and the quality is excellent. This kind of product symbolizes good taste..

Zhéme shud td de mUbido gike yiding shi gdo shdurd
Xa B OEH Bir BE —E B & WA
xiaoféizhée le?

HEE T?

So your target customers must be high-salaried earners then?

Wdmen de shichdng dihgwéi shi zhong-gdo shourd jiecéng.
B B wH B & R KA BE.
Zhong-Gonian ndshi shi wdmen de mubido guké.

AR Tt & TN B Bz EE.
We are aiming for the middle and high-income stratum. Middle-aged and elderly
women are our target customers.

Qing jiéshdo yixia ta de t&didin ba.
B MR —TEN BAE,

"Please tell me what makes this product special.
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DTng Guang:
SFor

Ding Guang:

Chén jingli.
M 2.
Mr. Chen.

Ding Gudng:
WEeL o

Ding Guang:

H&o de. Zhé zhdng chdnpTn hén réuhé, shiyong de yudnlico

F I, X FP R OFRM, EH B EE
féichang zhéngui, péifang y& hén kéxué.

el BH, EhH #BR FE

Of course.The products are soft, and made of very expensive ingredients according
to a scientific formula.

Zui zhdngydo de shi ta de xidogud.
B EE BPE B R

What’s most important is their effectiveness.

Shi a, zh& dangran shi zui zhdngydo de. Youyd shiyongle

£ W,x Mk R E O OEE M. AT EHT
xtidus zhéngui de yuaniido, cdiydngle kéxué de péifang, sudyT
£ B#R 0 FEE, RAT fEFEw BEh, A
xidogud féichang xidnzhd. Ta néng yduxido de b&ohl pifd, shi
HE Ak BE. B 8 AN # R KK E
yi zhdng féichang hdo de chdnpin.

— F dEE HF B e

Yes, that’s true. The products are highly effective, because of the
valuable ingredients and scientific preparation. They offer a very good skin

protection so they are excellent products.
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Chén Jingli: Ta hai ydu shénme jingzhéng ydushi?
b 8. B2 A fta TS HE9

Mr. Chen: Any other competitive advantage?

Ding Guang: Ta zui da de ydushi jid shi ji&nxido kudi, shiydng hdu, hén kudi
Tt B & KB MRE SRR W B, R B, B
jiG hui k&nddo xidogud. Dul le, zhé& fén zTlido g&i nimen, zhall
e BE O OAR. NT, X B BE A R, XE
ydu géngjid xiangxi de jigéshdo.
Z= I [ € =71 < R 22

Ding Guang: The greatest advantage is its immediate effect. You can see it work as soon as you
apply it. Oh, yes, this booklet contains more detailed information. You may keep
it for reference.

Chén JinglT: N&hdo, wdmen jinkudi zudchd gudnggdo céhud.

B &8 A4r, JwO MR Bl TEH 0 EH.

Mr.Chen; That’s great.We’ll work out plan for the advertising as soon as possible.

T
=y

@ 1.RK%  tiagnran () natural (adj.) ,
M: 2. 88 yudnlido (£) material (n.) !
f 3.5k xUqil () need (n.)
4R xidogud  (£) effect (n.)
%% 5.40fff  rdhé (%) how; what (pron.)
:,; 6.FEk  shdududn (£&) means; measure (n.)
{i 7.5 youxicdo (B) effective (adj.)
gf 8.5k%> chéngfén (&)  composition (n.)
:‘ 9. k¥ fahui @h to bring into play v.)
g’; 10./EAH  zudydng (£) function (n.)
L 1LLBE x8nzhd  (¥)  notable (adj.)
Tg 12.Z24z dingwa (zh) orientate v.)
REZ g3t zhéndui (3h) to aim at v.)

white collar m.)

S

1;}%;\1 QETTHINE
|
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| 6.

17. 247

zhdng-gTngnian

dingjid

young and middle-aged

people

(% /3h) price; to fix a price i) ©

:,{ 18.[G2k  tonglei (%) same type (n.)
| 198k xiang b &)  tocompare @)
20.&F]  yingli (zh) to profit w.)
21.2%[d]  kdngjian (£ margin; space (n.,)
L 2. &kl xiangwsi (#)  pleasant smell (n)

T 3. youyd (O¥)  delicately fragrant (adj,)
1248, pinzhi (&) quality (n,)

. 25. iR yduliang e) -good (adj.)
| 26.&40  pInwal () grade (n.)
27.1 kA shourl (£) income (n.)

';5. 28.HhE4E zhdng-Idonian middle aged and old person
2944 taditn (#&)  characteristics (,)
. 30.FF  rouhe (%) soft (adj,)
1% 31.%  zhéngui G¥) valuable (adj,)

{: 32.kH  cdiydng @h) to use; to adopt w.)

" 33.88%  péifang (£) formula, prescription (n.)

| 4Bl kexus (& /J¥) science; scientific (n/adj.) |
| 35.BF  youya GE)  dueto (con)
| 36.f%4"  bdohd @)  toprotect )

U 37 ydushi (%) advantage (n.)

“ 38. %  jiGnxido @h) to become effective .{v.)

[ 49.3%#  xiangxi G¥)  detailed (adj.)
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= Language Polnts

1.Dingjiad bing bl gdo.

Zh  H A "
‘K BE ‘A, BFE. k. I SFEEFENE, EREGENES. §iln:
bing bl méiydu wéi féi

“H-” is placed before negative words such as “A, {&%& . #. E” for
emphasis. E.g.:

W& bing méiydu yaoging ta.

x H BR HF .

Zhé jian shi ta bing bl zh1ddo.

X M F b F A HE,

Zhége chdnpTn baozhudng hén pidoliang,danshi zhilidng bing bd hdo.
6> S T @k |’ ERE, BHR RE H X #F.

2.Youyd shTydngle xUdud zhéngui de yuanliGo, jTnggud le kéxué de péifang,
BT #RAT B2 BHR OB OEE, &4 T BE 8 RS,
sudyT xidogud feichdng xidnzha.
Bk ®E ¥ EBE.
“H e BTEA/ Bt/ B e
“BF” FREE, F—/MER Ll S “Eik/Ein” ZagR. filn.

youy sudyT
“HBF” introduces a “reason” and is followed by a clause beginning with “BfLL”
yincl/iyin’ér

or “BEH /HEifm” to introduce the result. E.g.:

Youyl chdnpin de zhiligng hdo, sudyT hén shou huanying.
BT e B ORE O, BREL MR % Wl

Youya jiagé tai gdo, yTn’ér xidoshou de gingkudng bd hdo.
BT itk X &, Bl #HE& ®B HiL 71T
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ﬁ > e e Exercises

—. RETHERATF.

Read the following sentences until you are fluent.

1.Zhé Zhdng chdnpin daibidole yi zhdng gdo pinwéi.
XVURE SR ART — M R WA
2.Zhébian shi wdmen zui zhllydo de chdnpln, pinpdide zhiming-
XL B OB & FE OB R, M B &s
dd hén gdo.
E R E.

3.Zhéxie chdnpin cdiydngle quan tidnran de yuanlido, féichang
g PR RAT £ KA B EHE, e
fahé xiGoféizhé& de xuqiu.
e HRE B EK.

4.GongsT z&i chdnpin de shéngchdn gudchéng zhdng, cdiydngle
A7 HE e B A U H, XKHT
kéxué de shdududn.
B B FE.

5.Chdnpin zhong de yduxido chéngfén nénggdu chongfén fahut
7 i H B AR Bsr 140: 4 (02 e, %
Zudyodng, yTnci shiydng xidGogud xidinzha.
M, HEie FERH HR BE

6.Zhé zhdng chdnpTn de mabido giké shi zhong-gTngnian nishi,
X OB B BIRRE RES &KL,
zhlydo zhéndui bailTng jiecéng. ‘
= B gd BrB.

7.Zhé& zhdng chdnpTn z&i Zhonggud shichdng yT xidoshdu dud nian

X Hp s £ $HE W B #HE £ £
le, shichdng xidoshdu gingkudn yizhi blcud.

T, WH O HE ®iL —H A,

8.Gen tongléi chdnpTn xiang bi, dingjia bing bl gdo, jidgé shang
BOFEE e M W, B HF AR s L
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hén jaydu jingzhéng Ii.
"R BEA TS B

9.Zhé& zhdng chanpin de yingli kdngijian shi h&n da de.
X Ff e B BF =E & R OK|.

10.B&ozhuang féichang Jjingméi, chanpin de xiangwéir y& h&n

w3 k¥ HBE, =R OB FRIL bR
youyd, pinzhi géng shi youliang.
Wik, &S| E & KA.

11.Zhé zhdng chdnpin hén réuhé, shiydng de yuanlido féichang
X M R R OFf, ER OB B dEE
zhéngui, péifang y& hén kéxué.
2, oy - S o

12.YBuyd shiydngle xidud zhéngui de yuanlido, cdiydngle kéxud
BT AT 2 2R M R, REAT #%

de péifang, sudyl xidogud féichang xidnzha.

By B, BLL AR dEE B,

13.TG néng yduxido de bdohd pifd, shiyi zhdng féichang hdo de
e BB AW M R BB — B EE O F B

chdnpin.

P

14.TG zui da de youshi Jia shi jianxido kudi, shiydng hdu, h&n kudi
BR KK MRBEHBHE L& B, FA B, B B

Jid hui kanddo xidogud.

W& FBIE  BR.

Z. EEELAINERE,
Fill in the blanks with the appropriate words.

1.Znhé zhdng chdnpTn de mibido giké shi zhdng-gingni@n niish,
X R B Bir BE £ HE &+,

zhlydo (dui, zhéndui, xidng) bdiling jiEécéng.

FE_f, &, ) A% BE.
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2.Zhé zhdng chanpin de yingli (difang, kongjian, tidojian)
XM RO ER_ bl E=E, £
shi hén da de.
£ M| X W,

3.Ta shTydng hou, hén kudi jid hui kdnddo (idnxiGo, xidogud,
- B A R/, | B B4 EFH (g, #mE,

yOuxidio),

FZ0.

4.ChanpTn bdozhudng féichang jingm&i, pTnzhi (zui, géng,

5 B ¥ HE, &R (&, &,
bijiGo) shi youliang.

) = HR.

53 (Youya, You, Suirén) shiydngle xtidud zh&ngui de
@F, m, BH BAT ¥E BR © |
yuanlido, cdiydugle kéxué de péifang, sudyY xidogud féichang
58 AT BFE m EH, B HZR k%
xidinzha.

2%,

6.Zhé zhdng chdnpTin daibidole yi zhdng (hdo, gdo, gui)
X Ff aE RET — # &F, &, W)

pIinwéi.

AnfiLe

7.Ch&npTn zhdng de yduxiGio chéngfén nénggdu changfén fahut
7 BB AR By RER Ty K#E
zudyong, (bing, yduyd, yTncl) shiydng xidogud xi&nzhd.

R, Gk, BF, BE) #EH 2 HE BE
8.Zhé fén zTlido g&i nTmen, zhall ydu géngjia (dud, wanquan,

Xt B/R S WM, XEAH Emn (2, " o2,
xiangxi) de jiéshdo.

W) B M4,
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=. HFRSHE, ERTHEF.

Complete the following sentences, using the words given in brackets.

1.Zhébian shi wdmen zui zhllydo de chdnpin,
xB R BT B OEFE MR,

(zhTmingda).
GE ).

2.Zhéxié chdnpin cdiydngle qudn tianran de yudnlido,
pv.9 =~ T AT £ XBR B FH,

(faje).

(FFE)s
3.Gén téngléi chdnpTn xiang bT, (bing).
BOFEZE RO H, ().

4.GONgsT z&i chdnpTn de shengchdn gudchéng zhdng,

AR OPROW AR B &,
(cdiydng).

(RH ).

5.Ch&npTn zhang de yduxido chéngfén nénggdu chongfén fahui

e BB AR % AEfE i RE
zudydng, (yinci).

1EM, (Blk).

6.Zhé zhdng chdnpTn de mubido glké shi zhong-gTngnidn
X M R B Bl OBE R R4

nlishi, . (zhéndui).

Z+, ; §t3).
7.Zhé zhdng chd&npTn hén réuhé, (yuanlido, péifang).

X = ROFEM, (B8, EH).

8.Tashi yi zhdng féichang hdo de chdnpTn, néng

ER — ® HEF #F OB R, 8
(ySuxido).

ER)-
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M. AAIRFRIRHET R TERTE.

Complete the following dialogues with the expressions used in the text.

1.A;
B:
B,

: T
: B8 A f4 g Y

Zhébian shi wdmen zui zhllydo de chdnpin, pinpdi de
XB R B B EE W A, A B
zhTmingdd hén gdo.

AR R &

l?

: GONgsT z&i chdnpTin de shéngchdn gudchéng zhong,
: AF & PR OB EF U R

cdiydngle kéxué de shdududn, chdnpin zhong de yduxido
XAT  FE B FR, V- T I : O < T ¢
chéngfén nénggdu chongfén fahut zudydng, yTncT shiyong
% HERB 4 K¥E EM, B R
XiGdogud xidnzha.

R e

: Chanpin de shichdng dingwséi rihé&?

T W EhL anfAr?

o

: Zhé yang de dingjic shi ba shi tdi gao le?
X BN O ENM R ARZRKET?

-]

I?

: Women de shichdng dingwéi shi zhdng-gdo shourld
: &M B WH O O' B PR KA

jiecéng.

brz.

Qi

hai ydu shénme jingzhéng youshi?
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I, RBRXAFEE T 6,

Answer the following questions based on the text.

1

.BM GongsT zui zhiydo de chdnpin ydu shénme tédiding

BM A7 & FE B &% F fta 2

.Wéishénme BM GongsT zui zhliydo de chdnpTn zdi jidgé shang

At 4 BM &«% & 2 B =% £ itk Lt
hén jaydu jingzhéngli?
R’ BR J"HED

.Weishénme shud BM GongsT de xTn chdnpin ddibidole yi zhdng
At 4 W BMARE B #H 7w RERT — F
gado pinweéi?

& eafr?

.BM GOngsT xTn chdnpin de shichdng dingwéi rihé&?

BM A%® #H e KW W EL nf?

.BM GOngsT xTn chanpin ydu sh&nme t&didn? ShTydng xidogud

BM AW #H m A o EHRr R #ZR
rahé?

fnfa]?

.BM GongsT xTn chdnpTn zul da de jingzhéng youshi shi

BM AR H & B KB THE HH 2
shénme?
42

. RETIABMERIELES.

Practice making dialogues based on the following situations.

1

NRMNA TR T—RFTmRrs, ERASE, RASSENA

PRI o

You explain the new products to participants at an exhibition held by your firm.

2. (R PRI B AR TS DI .

You describe your most competitive products to your customers.
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BMENERE

£ 77 Cultral Points.

WP E TS

Hal, PEFLVERES DNERERRE: S8, R, FX,
R, HIESSEERRNHO0REREL AP ERMA,
FEEPR S B R 2= S AL, AL, BEARAL. HokF.
AR, ZRSEXRAEE, FREEHFAY, Ak, EA%
Efr3E4 LT, EREFEEARASREENTL, BHA T —EERE
&9, kL WiE, KA. MoBMATRFRET ‘BATSEERL
MIdkik. EA. BEABERL, W%E., HEIL, BlikES, 8
RIEERRB T —ENRR, HERTES DTREIE.

The Competitiveness of Chinese Industries

At present the most significant part of total exports produced by China's
internationally competitive industries is made up of textile, toys, watches,
cases & bags, hats & shoes and other labour intensive products. These
products also occupy a leading position on the international market. The
manufacture of TV sets, washing machines, refrigerators, electric fans, air
conditioners and other electrical household appliances has reached maturity.
Ranking the first in the world, these products are able to compete with
international rivals. Ship-building and other skill-intensive industries are
also competitive on the international scene to some extent. Beverages, beer,
furniture and some building materials are facing challenges on their own
globalized domestic market. Capital and technology intensive industries
such as car manufacturing, computers and telecommunications equipment
have developed to some extent, but are still not as competitive as their
international rivals.
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ur Comments

q Guiding Remarks)

HTLLAEE, QIRASIEKE, BP
ARRAEMERLENL, MTRRELEES, #
AR, :

!

ti is important to ask your partners and. customers for com-
ments and feedback, as this will provide essentlal mformatlon
for your development. Please read the text.

197




()

A TR REAE, BUAREE— R AR TSEE, TRH

C-S TR 0 S/ UR

The BM members are conducting a general survey of a big market. They want to know
what customers think of their products.

GongsT zhiyudn:

~w BA:

Clerk:
GUké .
PR% .

Customer:

GOngsT zhiyudn,
~wE A

Clcrk:

Gk,
ik

Customer:

GOngsT zhiyudn.
~F BA:

Clerk;

Can you spare me a few minutes? We are conducting a market survey. Is it

Xidojig, ninhdo, zhé shi wdmen gdngsT mi&inféi z&ngsdng
/NE, B, X & BT AT 4% B
de chdnpin.

£ 0 Y .8

Hello, Miss. Please take one of these, they’re free.

Xiéxie.

Thank you.

Néng danwa nin lidng fénzhdng ma? W&men gdngsT zhéng-

Bt BRE&E W o L2 &A1 AF E
zdi jinxing shichdng diGochd, ging nin huida ji gé wénti,
£ #fr W AE, F & EZ LA FEE,
k&yT ma?
CIEPRLLY,

possible to ask you a few questions?

NT shud ba.
R ME,

Yes, please go ahead.
Nin zhTddo zh&ge chdnpTn de pTnpdi ma? Yigian shiyd

& sE XA PR R S B LT A
guo ma?
T g

Have you ever heard of the brand before? Have you ever used it?
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~FE BRA:

GU k&,

Customer;

~TE BRRA:
Clerk;

Gk
B :

Customer

GOngsT zhiyudn,

A% HRR:

Clerk.

Gk,
PR .

Customer:

Gk,
P -

Customer;

GongsT zhiyudn,

PR -

GOngsT zhiyudn,

F13%

IRRIRIERE

—

ZhT1ddo, shiydng guo.
%niﬁ, ﬁﬁﬁ iio
Yes, I have.

Nin juéde zhége pinpai de chdnpin zhilidng
CEzR, BRME #HF X4 & B 2R RE

rahé?

- fnfa[?

Clerk.

(Filling in a form and asking more questions from a questionnaire) What do you
think of the quality?
Zhilidng bucud.

g A
Not bad.

Nin juéde shiydng xidlogud z&nmeyang?
GEE, W& /B FH HE  Eo?
(Writing and asking)Does it work?
Hai kéyT.
& \LA,

Yes, it does.

Nin xThuan zhé zhdng pTnpdi ch&npin de
(EXR, I)E B% X M M =& B
bGozhuang ma? Nin rénwéi ta de bdozhudng ydu méi ydu
f g Mo 4 hEM BE B B A
XTyinli? 3
5157
(Writing and asking)Do you like the packaging ? Do you think the packaging
is attractive?

BGozhuang hén pidoliang, blgud k&yi géng hdo didnr.
a3 ®m Ex, Ao ALl ' OF AL
The packaging is certainly beautiful, but it could be designed

better.
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GongsT zhiyudn:
~F] A
Clerk:

GUké .

B

Customer;

GSngsT zhiyudn:

NI
Clerk:

Guke
PR

Customer;

GONngsT zhiyuan.

Nin ySu hé gaojian?
& A &2

JBN
Can you make a suggestion?

W& xThuan géng hudpo yididnr de zGoxing.
R OBE% E R ALK AR,

Personally I prefer a more vivid style.

Xiéxie. Nin juéde jiagé héshi ma?

i (ER, R & &5 ok 68 B2

Thank you (writing and asking). What about the price?

Y&u didnr gui.
A R,

A bit expensive.

Nin néng ta@ntan dui zhége pTnpdi de z8ngti kanfd ma?

A7 BRRA: & fE KRR ¥ XA KM OB BF BE G
Clerk: What’s your general impression of this product?
Guké. Zh&ge pTnpdi de ch&npin hdi blcud, Rg.., - Méiydu
. XA S TR 8 AE, B, w8
shénme k& shud de le.
ft4 ® W BT,
Customer: My general impression of it is not bad. Well, ------that’s about all I can say.




# 138 BRRINE
(2)

EREWEW AT 5, T SEHE— $8 5 BM AR L=
CYOE
After visiting a factory, Mike discusses a processing deal with Mr. Ding, the General
| Manager.
Dingzdng. Maizdng, nin yljing c@ngudnle wdmen de aiyé, qing tantan
TE: £8, % B2 20T % B b, % ik
nin de kanf& h&o ma?
& W FiE g g

Mr. Ding: Maizong, you’ve visited our factory. What do you think?

Maiké: YT ninkan, wdmen codng hé tangl ne?
X REE,  #®#  7ikE We?

Mike: What would you like me to begin with?

DTngzdng: Dui wdmen qlyé de zh&ngtl huanjing hé jichili shésT, ninde
TE: X #1 ke BH e mEM &, & W
kanf& rahé?
FiL {9

Mr. Ding: Well, what do you think of our environment and infrastructure as a whole?

Maike: Wdmen rénwai zha fangmian jTbén fahé wdmen de yaoqia.

Ew: B Wb x FE EEgs B B Bk,

Mike: It seems to us that they are basically up to the mark.

Dingzdng: Guanyd wdmen de sh&béi h& jishi lilidng, ninjuéde z&nmeyang?
TE: XT  ®1 & 8% @1 &4 NE, & %7 Eak
Mr. Ding: What do you think of our equipment and technical personnel?

Maiké. YTnggaishud shi bicud de.
W MIE OB R R m,

Mike: I should say they are pretty good.

Dingzdng: W&men de shéngchdn néngli wanquan k8yT md&nzi gul géngsT de
TE: Bl B AP fh  we WL BE B AT
ydoqid, nin shud dui ma?

2R, & ¥ x mo
161
I




BERERE

Mr. Ding: Our production capacity will meet your needs. Am I right?

Maiké: Zhé yi didn wd bl hudiyi.
. x — A & A W

Mike: I have no doubt about it.

Dingzdng: Dulyl wdmen de qly& gudnli moéshi, bdzht guifang ydu shenme
TE. T R OB AN FE X, A " ' Ha
yijian?
=2
Mr. Ding: Have you any comments to make on our management pattern?
Maiké. NTmen de gudnii moshi bijido guifan, mé&i shénme weénti.
=w. R R EE R B HE, & 4 [EE,
Mike: Your management is standard. No problem.
DTngzdng: Name, wdmen fihé nimen de bidozhUn ma?
Mr. Ding: Is it in conformity with your standards?
Maiké. Cong wdmen li%ojié ddo de qi ngkudng I&i kan, jTbdn fihé wdmen
Ew. ) RN TR BB KR *® &, BEXHE A
~ de yaoqia.
Mike. From what I have seen, it is basically up to our criteria.
Dingzdng: Na tai hdo le. Xiamian wdmen jid k&yT tan hétong le.
TH. kS T. FE B AR AR T.
Mr. Ding; That’s great. What we are going to do next is to discuss our contract.
Maiké. Ragud guifang chéngwéi women de hézud qiyé, name wdmen
=@, R whF Rk & 8 A &l Mo i
hai xGy&o qiangdido y1 didn?
x EE BE O — R
Mike: As our cooperative partner, you'll have to place emphasis on one thing.
Dingzdng: Ninde yisi shi?
Taﬁlzfa'\z :rl;,:’:.[ﬁ HJ'] ﬁﬁ‘é\ JEE?
Mr. Ding: You mean...?
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Maiika ,
E:

Mike ;

DTngzdng:.
TJE\ :

Mr, Ding 3

Maika ;
Z:

Mike .

Dingzdng:

TJE\ :
Mr. Ding;:

F 3R FKRIEHE;

Wdmen dui chdnpin de zhilidng ydoqid hén gdo, shéngchdn chi

BT X RO ORE OBERMB OB, & M

de chdnpTn bixad b&ozhéng zhilidng.
B e B RE RE,

We are extremely strict on the quality of the products. Quality must be guaranteed.

Zhé yi didn nin k&yT fang xin, wdmen wanquan ydu néngli zud
X - R BHEU K L, BT %L F feh &
ddo zhé yi dian.

B X — KA.

You may rest assured that we are able to do that well.

= e g

W& xidng qTng nTmen xian nachi yixié jiggdng de yangpin, rigud

* H OF RN Kk &8 —E T B R, wR
hégé, wdmen md&shang qidn hétong. Bl zhT nin yixi& rahé&?

¥, BN BLE ¥ AR. A& & BT M09
Can you show us some samples of products you have processed? We'll sign the
contract right away if they are up to standards. What do you think of it?

KéyT.

AlLL,
Yes, I agree.




ﬁ%}iiﬁhﬁ

| '
w 1.2 midnfsl (@) Do free of charge
é 2.BCiR  ddnwa (@h) to delay W)
1 3.8%& didocha () to investigate (v.)
. 4.@EE  huida @) to answer )
ﬁ 5.8  judde &) to feel v.) N
f 6.1NA  rénwéi @h) to think w.)
%:j T.RE|H xiyinll  (£) e () a
; 8.~k blagud GE) & but' (conj.)
;'E 9. {af hé | () what (pron.) 1
L 10.3W. gdojian  (4) your opinion (n.)
. 11.5E%  hudspo  (B) vividavivacionsie. (@)
| 12.E z8oxing  (£) shape; modeling (1)
1 13.45% héshi 52 suitable (adj.)
' 14. 54  z8ngti (£) overall (n.)
é 15.F%  kanf& (£) opinion (n.)
16.f& yT (@) - tosby (prep.)
[ 17.%f& zhéngtl () entirety n.)
18. M/l  jichd (48) base (n.)
© 19.%HE  sheshT  (£) facilities (n)
% 20.#%  jTodn %) basic (adj.)
21.%2 mdanzd @h  to satisfy (v.)
L 22.%pBE  hudiyi €) to doubt .)
¢ 23.HF  duiyd M about; for (prep.)
| sk moshi (£) pet (n,)
25.8178 guifan  (B) standard (adj.)
26, ragud 623 if (conj,)
L 218 bixd (&) must (adv.)
:] 28.JmL jiggong  (3h) to process “.)
hégeé @) up to standard )
gidn @h) to sign wv.)
yixid (#) opinion (n.)
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1.MéiySu shénme k& shud de le.

%A Ha ® BT,

A+ iR+ B FOREE. (EE. film.

ke de

The construction “®J+ verb + 4" carries the meaning of “the need to or value of
doing something” E.g.:
Zhége zhanl&nhui k& kan de déngxi zhén dud.
x4 RES WEN KE E £,
W3S méiydu shénme ké jiéshdo de.
® BFA fta W 1B M.
B&{jTng k& youldn de difang ba sh&o.
A W OBERE B EF R D,

2.Cong wdmen lidoji® ddo de gingkudng I&i kan, jTbén fihé women de
M ®M TR B B B k & EE BHAE BNOW
ydoqid.
K,
e RFBT FOoRMESE. MBI, Flan.
cong... 1&i kan
The construction “M ------ 3k %&” means “judging from the angle of...” e.g.:
Cdng shichdng de gingkudng IGi kan, Zhdnggué rén de xdqidliang h&n da.

M mH W ER kB, FE AWM FkE B K.
Cong wai baozhudng IGikan, zhége chdnpTn zhilidng blcud. ’

M s BB KRB, B34S R ORE R,
3.RUgud guifang chéngwéi wdmen de hézud qiyd, nédme wdmen hai xGy&o
{1 S 5] A B OB AE Sk, B2 ®I B EBE
gigngdido yi didn.
i 2L
“InR” FonfRik, AT RI—/VD, JE—/MOHEmT HES B SAR RS, A “HE
4, B M. B B SRR, BiZn.
ragud

“ZnR” isusedinan “if clause” which is followed by an inferential clause begun with
ndme nd z& i bidn

“B2, HB, M, Btorfd "Eg.:
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RGgud nT néng 1Gi, jil d&ishang zTlido.

R R BB ok, BE WL BRL

RGgud ni bd qd, ndme shui qu?

R A E, e & K?

RGgud ydu shijian, wdmen yiding qu cngudn nimen de gongchdng.

mR A OWE, &I —F =X M W®OIH I

Exercises

Read the following sentences until you are fluent.

5

.Wdmen gongsT zhéngzai jinxing shichdng diGdocha, gqing nin

.Nin zh1ddo zhége chanpin pTnpdi ma? YTqian shiydngguo

.Nin juéde zhége pTnpdi de chdnpin zhiliGng rih&?

.Nin xThuan zhé zhdng pTnpdi chdnpin de bGozhuang ma? Ni

.Nin ySu hén gaojian?

.Nin néng tantan dui zhége pinpdi de zdngtT kanfd ma?

YT nin kan, wdmen cdng hé tangi ne?

Néng danwa nin liing fénzhong ma?

BB HiR & W o8 W2

AT A7 EE  #fr W HE, #F &
huidaji gé wénti, k&yl ma?
mZ JLA~ (A8, ®TLA 5?7

7w sE XA oA RM G2 Dler ERE 9
B wE X4 @ B P& |E anfre

B OER X A &M TR O sk I &

rénwél 1a de bdozhudng you mé&i ydu xTyinli?

WA EX 8% F & A WEhH?
B A M &R?
& BB iR X B4 RE K 8% FE B

s &, BT N M BRE WR?

166




m B3R BRRIEHE

9.Dui wdmen qiyé de zhéngtl hudnjing hé jTchi shéshT, nin de
X T bRy BE O IRE R OEM K, & 8
k&nf& rahé?
Bk A0f?

10.Guanyd wdmen de shébéi hé jishl liliang, nin juéde z&nme-

*x T &1 K k& 1 Bk &R, & %7 B4

yang?
7

11.W3men de shengchdn néngli wanguan kéyT mdnzd gui gongsTt
BN B £ B & AL R | AF
de ydoqjid, ninshud dui ma?

R Bk, & W X 2

12.Duiyd wdmen de qiyé gudnil mashi, blzhi guifang ydu
MF RN OBl FE OEKX, fSw WhH F
shénme yijian?
fta  EBW?

13. W3 xiting gTng nTmen xian ndchd yixi& Jiagong de yangpin,
£ B F W K& £H —& I A H&A,
ragud hégé, wdmen mdashdng qian hétong. B_Clth nin yixia
mR A, T DE % AF. Al BT
rahé?

el ?

=, SEEENMREES.
Fill in the blanks with the appropriate words.
1.Nin (Xidng, juéde, k&oll) zhége pTnpdi de chanpin zhilidng
T (B, R, EE X4 &M B s RE
rahé? '
anfar?

2.Nin rénwéi ta de bGozhuang (ydu, méiydu, ydu méi you)

B/ ANAEBH Ak ", ®F, & & A)

XTyTnli?

5157
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3.Nin néng tantan dui zhége pinpdide zdngtl  (kanfd, rénwai,
& ORE BB X XA Rk Ak B, A,

juéde) ma?

W) AG?

4.(YT, Cong, Dul) nin kan, wdmen cong hé tanql ne?
(fk, M, %) B E, B N @ik R

5. W& xidng ging nTmen xidn cangudn yixid wémen de qly&, bl

B OE ORI KR BN —F I W LR

zhT nin yixia (z€nmeyang, h&o ma, rihé)?
M ETF (BokE, i G, fufa)?
6.RUgud guifang de yangpTn fihé wdmen de ydogqid, (ia,

WR ORI W OBRE BE RO OB =k, (S
name, k&yT) wdmen mdashang qidn hétong.

Mo, ALY BT TE % AR,

7.Cong nimen glyé de tiGojian (kan Iai, 1ai kan, kan shangqu)
M BRT &l B &k Bk, kE, & L),
nimen k&yT wéi wdmen Jidgong chdnpin.

R mILA Sh |1 T R,

8. W& xihuan géng hudpo (yididnr, ydudidnr, yixia)
x Bk ¥ ER (—rRJL, &8I, —F)

de zdoxing.

B &R,

=. HFEriE. SR TIaF.
Complete the following sentences, using the words given in brackets.
1.W& y&u jT g& wenti xiding wén nin, (dan
B AL AE B | &, (BLiR)?
2.Wdmen qlyé de shéngchdn néngli hén giang, (ma&
#®M U E AR fh B =, (i

3.Nin juéde (rdhé)?

& wE (Znfa)?
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4.Wdmen dui chd&npin de zhiliang yaogia h&n gao,
o RN ORE R R O,

(bGozhéng).
(BRIE).,
5.Zhé yi didn nin kéyT fang xin, (ydu néngli).
X — R B AL oD, B #Eh).

6.Zhé zhdng ch&npTn de bGozhudng hé&n pidoliang,
p S e B B R ER,
: (baguo).
(i),

7.Rugud guifang chéngwéi wdmen de hézud qlys,
MR Bh B B B A1E &l
(ndme).
F2).

8.Gudnya wdmen de sh&bai hé jisha liliang,
o] BN B k& 1 ERDE,
(juéde)?
(H13)?

. AFRZFBIRHRETN TEIXHE.
Complete the following dialogues with the expressions used in the text.
LA, '
B: Zhége chdnpin de zhiliang bdcud.
B: XA~ ™R W RE R,

o

2.A: Duiyd zhége chdnpin de bdozhudng, nin ydu hé gaojian?
A: T XA RO g%, w5 A f1 &L?
B:

-]

3.A: ?
B: WOmen rénwéi zhé fangmian jTb&n fihé wdmen de yaogid.

B: &1 A% x HE HE BE HM M Bk,
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4.A; ?
B: Nimen de gudnit mdshi bijido guifan, méi shénme wénti.
B: frfi1 By FE HX B #ME, & a2 [EE.

o

B: Zhé yi didn nin k&yT fang xTn, wdmen wanquan ydu néngli

B:iXx — & B®FELL W L, B =& A RED
zudddo zhé yi didn,

iz X — K.

6.A: Ninnéng tantan dul wdmen qiyé de zdngti kanfan ma?
A: % BB HRIR X BN Ok m B FHE O

o

H. RIBRXATEE T E -,
Answer the following questions based on the text.
1.BM GOngsT1 de zhiyuan xidng guké weén le ndxie wénti?
BM~a®E ® BA W WmE A T S mE?
2.GUké jusde BM GongsT de chanpin rihé?
iz S BM AR B A Anf?

3.W Gongs1 de DTngzdng wénle Maiké ndxie wénti?
W AF B TR [T Ex B [EE?

4,Maiké dui zhéxie wénti de kanf& rihé?
Zm X X EE A B

5.Maiké juéde W GongsT zhéngtl gingkudng rihé?
Zw Wi W a[ i &/OL  anfar?

6.Zuihdu, Maiké giangdidole shénme? Bing tichidle shénme
®E, Exn ARAT ffar F O R/RHT A4

yaoqid?

oK
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. BETINHARHSIFES.

Practice making dialogues based on the following situations.

LORNA RIEERT R R EH B HH T g8, b7 TRESE
UL, BUZE [ & AR = I I
Your company has introduced a new product onto the Chinese market. Now you
ask the users for comments.

2. RIEAFEA R ERI AT, HRE— 5 & B H R4 5
Ti=ah, YRIAIA FIRIGHER TAERE L,
As the head of the Sales Department of a firm, you are going to make a processing

deal with a Chinese manufacturer. Now you seek the advice of the decision-
making body.

pral4=til Cultural Points

v E A Al

BHIRUL, o ERIE s ARG R, EE e
SHBRFBCR TR, B TAERNEE, BECLERS. B
Bt BAFTEA—ENRE. Rifi, BEFETHRFNEE, B
AW EEREREHERED TRLWN, b BEA 2L ke
TR &R, BAEWNES HES R TEN ARG LR,
W5asa4 ), EXMEALWHTTIFS FENSEE, € HRAIkL
W HIBELREFIRE . EAWFRIYE L, SATRFISF, B, BE
ERERNERAB, XE ‘WKL (BR) 2R, x£28E
ANV FA B AR B FBITHI L S

Chinese State-owned Enterprises

Generally speaking Chinese enterprises are divided into two groups: state-
owned enterprises and private.enterprises. State-owned enterprises are capitalized
and managed by the central or local government. Therefore they have the advan-
tages of funds, raw materials and technology. However, as the development of the
market economy in China, their disadvantages in management and other aspects
Private enterprises have grown fast while state-owned enterprises have gradually
lost their momentum in competition. To keep abreast of the development of the
market economy and strengthen their competitiveness, a reform has taken place in
state-owned enterprises with modern management replacing the old. The distribu-
tion of profit is based on the principle of respective taxation to the state and profit
return to the investor/state. It’s an obligation that a modern enterprise under a legal
proprietor should fulfill.

m




Dishisi ko G

Lesson 14

&%ﬁ%,ﬁi%Tﬂa&ﬁF&,ﬂﬁyf
A7 LR RIS TR,
RLZFRE LY 5,

etih 34y A dlsmbutor should know hls own products aSWe]l as those
St ofthe game caﬁegory onthe market Hc also needs carn how
to appralsc aproduct. Ceh =i o 9 ’

172



E14R FROHFEIDM
——“

(—)

BMAREARASY, - RetmsEaRm, RITET,
The members of the BM Company are having a meeting to analyse the feedback on
their marketing products. Let’s listen to them.

Maiké: Waile liciojié giké dui chanpin de yijian, shdngzhou
£ w: AT TR Wik X =8 0 ER, LA
gongsT jinxingle yi ci shichdng didoyan. Xianzai qging Xido
~E #ET —Kk W OEW. BE B D
Wang shudshuo gingkudng.
Mike: We conducted a market survey on consumers’ appreciation of our products last

week. Now let’s invite Xiao Wang to explain it to us.

Wang Guang: Wd&men yigdng shduhuile yiqgian fén didiocha weénjudn.

E O BT —3 WKET 1000 5 FEE A&,
Cong wénjudn 1Gi kan, giké dui wd gongsT chdnpin de
W W% k&, BE M K AT mE W
z0ngti pingijia lidnghdo. GUké dul ch&npin de zhiliang
B TR RIF. BEX O mR OB RE
bljido mdany1, b&ifénzhT bdshi de giké rénwéi chdnpin de
b #E, 80% GO 2 R T
zhiliang hdo, keéyT fang xTn de shiydng.
RE i, WLA K OO H R,

Wang Guang: We collected 1000 completed questionnaires. Judging by the
comments we know that our products are generally well received. The

customers are satisfied with the quality. 80% of the customers think they are
good and trustworthy.

Maikeé: Zhége bTli h&n rang rén manyi.
Ew: X4 bl ROk N E.

Mike: That’s happy percentage.
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Wang Guang:
£ 9.

Wang Guang

Maiks ;
2T

Mjke=

Wang Guang.
£ JE:

Wang Guang .

Maiks ;
i

Mike .

Wang Guang.
E .

Shia. GUk& dui chdnpin de baozhuang y& hdn manyi,

ZW, mEX RO aE B R EE,
bdifénzh1 bashiwl de giké rénwéi bdozhudng h&n hdo, tamen
85% W E A B RO, il
hén xThuan chd@npin de bdozhuang.

® Bk R N A

Its is. Our customers are also satisfied with the packaging. 85% of all surveyed
think the packaging is elegant and they like it.

Blcud.
At
Not bad.

BUgud, giké dui chd&npin de shiydng xidogud f&nying

A, BE o R FEH ORR R
yiban. ZhTydu bdifénzhT sanshi de giiké rénwai shiydng
— K. RE 30% B % Ah (EH
xidogud lianghdo. Bd&ifénzht sishiwil de giké rénwai

Lo R, Ot 45% B ERE A
shiyong xidogud yiban, hdiydu b&ifénzh &rshiwli de guke
EH  BR &, TF 25% 9 i

rénweéi shTydng xidogud bl gdu ITxi&ng.
WA R ®R A B EA,
But their rating of the product’s effectiveness is below par. Those who

rate our products“effective”only make up 30% of the total, those who rate them

“mediocre” account for 45%, and the remaining 25% rate them “poor”.

Zhége jiegud ydo mdshang baogdo zdngbi, jinkudi rang

XA GR E O DE O fRE BB, R ik
gongsT de jishd yanfa bimén zhTddo.

AT M EAR Bk BT sE,

Immediately send these findings to the Head Office, and promptly inform our R
& D department.

GUké dui ch&npin de jiadgé ba tai manyi. B&ifaénzhT wiishiwdi

B xR BN K . 55%
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de guké renwéi jiagé gud gdo, zhTydu bdifénzhi érshiwli de
B B A s 2 &, RE 25% i
QUukeé rénwaéi jiaigé shizhong.

& A firds &,

Wang Guang: The customers are unhappy about the prices. 55% of the total think .
that our goods are overpriced. Only 25% of them rate them “reasonable”. :
Maiké; Kanlaijiagé fangmian wdmen hai ydo zud xié tidozhéng.

Zw.: BR ik HE B & B R & K,

Mike: It seems that our prices must be adjusted.
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=)

BEHEHAE, HERLHE T IEERZEREALR AT R,
In the General Manager’s Office, Mr. Wang Guang, the Manager of the Sales
Department, is reporting to Mike about the _r_ec_eptiqn of their goods on the market.

Wang Guang:
E .

Wang Guang:

Maike.

E:

Nﬁke:

Wang Guang:

£ !

Wang Guang;

Maiks
Z:

Mike .

Cong shdng ge Jidld de xidoshdu qingkudn 1&i kan, midnxidng
Nk AZEEWN O#HE BR kRE EN
zhong-gTngnién nlishi de chdnpin shichdng bidoxidn zui hdo.

&4 Zt B &R W RKH K i
Génjua didiochd, téngléichd&npin zhdong, ta de shichdng

zhanydull daddole bdifénzht shisi.

HAR  RET 4%,
Judging from the sales information for the last quarter of the year, products
catering for middle-aged and young women are the best received. Our survey

shows that they occupy 14% of the total market for this kind of product.

Yudnyin shi shénme?
FHR & 4?2

Why?

Zhé zhdng chdnpin shi zinmen gongsi de zhUdd chdnpin,
X B Fam & R AR B ET T,
guké dui ta de rénzh1dd hén gdo. Ta de pinzhi youliang,
iz B ANmE R =, BB SR KR,
xiangwéir youyd, shén shou xidoféizh& de huanying.

WL BT, W % OER®RE B W,

They are our major products and they enjoy great popularity among the ¢
ers. They are of fine quality and delicate fragrance, and are therefore very
much liked by consumers.

XTn ch&npin de bitoxidn rah&?
e B ORI anf?

What about the new products?
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Wang Guang.
eSOt

Wang Guang .

Maiks .

Eo:

Mike .

Wang Guang.
E Xk

Wang Guang;
Maike.

5

Mike :

Wang Gudng:
£

Wang Guang:

Z14i ERMTHERNE

XTn ch&npTn zai b&ifang diqd xidoshdu qgingkudng h&n hdo,
BoOTEh FEodbh O HBE e BRSO OB 4,
bTjido qidngshdu; z&i nanfang diqd xidoshdu aingkudng ydo
B £F & BHF #KXK %t ER =
cha yixié. XTn ch&npTn de zhliydo gdngnéng shi b&oshr. B&ifang
£ —EH TR OBNEE O £ EE. dth

diql qihdu ganzdo, pifd xUydo b&oshT, xTn ch&npTn manzdle
X SE TR, KB EE OGRE, I OmR O BET
zhé zhdng shichdng xdqid.
X W k.

The new products have found a good market in the north. Customers
rush to buy them. But in the south, sales are slow. Because they mainly serve as a
moisturizer , they meet the needs of the northerners living in an arid climate.

ﬁrténg xilié chdnpin gqingkudng rih&?
JLE RF| =& BoL  anfaf?

What about the children’s series

Erténg xilié chdnpTn xidoshdu gingkudng h&n bl ITxiéng.
JLE #F| =& e B MR R B,

Well, the children’s series is doing rather poorly.

0? zai Ouzndu shichdng ta de bi&oxian hdn hdo a.
B E OB W BM ORI B O W,
Really? But it is well received on the European market.

Zhdnggud de gingkudng bl yiyang. Suiran ta de pinzhi ba-
| B B A, BREMN AR X
Cud, danshi jidgé shang méiydu jingzhéngli. Zhdnggud de

w, HE ik £ BAE BLH. FE ©
tongléi chdnpTn dingjid dou hén di, qizhdng y& ydu yixié pinzhi

Rk 7 Ef B ORI HP A/ &5
youliang de chdnpin.

(/) SR : R
China is different from Europe. Its quality is certainly good, but its price isn’t
competitive. Similar products in China are sold in the low price range. Some

of them are of superb quality.
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Maiké,

25

Mike:

Wang Guang:
=+ 9;

Wang Guang:

Nanshi chdnpin z&nmeyang?
5+ R Eam

How are the men’s products received?

Nanshi chd&npin de shichdng bidoxian yiban, danshi zhé zhdng

2+ R OHB W ORI &, B X
chdnpin shi hén ydu shéngmingli de, 1@ de shichdng qiGnjing
mEam ORMR A HAah M, BH WH R
kadnh&o. YTqgian, Zhonggud de ndnshi ba t&i zhlyi pifld de
4. Lhar, HE B BL K EEEKRB
b&oydng,danshi xianzdi, yuélaiyué dud de nanshi kaishi zhayi
fR3E, HE E, #kEEz 8 BL R EE

zhé fangmidn de wénti, nanshi chdnpin de shichdng

X HE K RE, B MR B T

xUqidliang hui yuélaiyué da.

w=RE & Rk K

The sales of men’s products are mediocre, though prospects are believed to be

promising, as we are expecting a rise in demand. Formerly Chinese gentlemen did
not care much about skin protection, but now more and more gentlemen take good
care of their skin. Men's products are expected to be increasingly in demand.
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TREEE S ﬂl"f_::a"' S

liGojié @Eh to understand
2.J8F  didoyan &@h) to survey and research
3.[A%  wénjudn (%) questionnaire

4.7y pingjia @h) to evaluate; to appraise

5.8% liédnghdo (B) fine

6.7%® manyi &) satisfied

7.tk bl (£) proportion

8.t fAnying @) toreflect

9.F#  Ilixidng &) ideal
10.0f%  yanfa (zh) to research and develop
1.5  gud gdo too high

12.;&%  shizhdng 62 moderate
13.1§% tidozhéng (3h) to adjust
14.H A mianxidng  (3h) to face
15.&¥  biGoxian @h) to be received; to behave
16. 21 génju Gip) according to
17. 5F#F zhanydull  (£) rate of occupancy
18.F4T  zhida (h) to major
rénzh1dd £) popularity
b&ifang £) north
gidngshdu (&) demanding
nanfang (£) south
gongnéng (4£) function
b&oshT &) to moisten
qihdu (£8) climate
ganzdo e arid
pifd (£) skin
gizhdng (%) among them
shéngmingli (£4) vitality
gianjing (4) prospects,vista
kanhdo (3h) to be demanding
bdoydng @) to care

11

“(‘VH) B

v.)
(n.) z
)
(adj.)
(adj.)
(n.)
(v.)
(adj.)
(v.)

(adj.)
wv.) .
(v.)

(prep.)

(n.) £
(v.) =
(n.) | &

(adj.)
(n.)
(n.)
v.)
(n.)
(adj.)
(n.)
(pn.)
(n.)
(n.)
(v.)
(v.)
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BEXERS

Language Polnts
1.Bd&ifénzhT bashi de giké rénwéi chd@npin de zhilidng hdo.
80% B Bz Ay PR B RE 4,
Ta de shichdng zhanyduld daddole bdifenzht shisi.
B W GAEE  KET 14%,
------ % Wi Bz, Bl
bd&ifénzht
“%” readsas “H4r2".E.g.:
“80%”, “14%” %M. EozA+. Bz 1+H,
bdifenzh1 bashi bdifénzh shisi.
“80%” . “14%” readsas: BHrZ/\ 1. Bz tM,

2.SuTran ta de pinzhi bacud, dansh jidgé shang méiydu Jingzhéngli.
BR BW &R T, BR ik L BF TED.
CHRBR (B / H--- - ”
FARHENENL., ‘B orAINEERES, HiRFEARERIENL “BL”
JEER B —FE, Flin:
suTran...déanshi/qué...
The structure “EHR .- {HR/Eeee ” is used for an adversative statement.
suTran ddanshi
“BR” introduces the facts admitted, “{H.& ”carries emphasis on something else.E.g.: ;
Zhége chdnpin suTrdn h&o, danshi tai gui le.
XA =m BB O, BR KR T.
SuTran wdmen xi&ng qi, danshi méi shijian.
g% Bl #B %, HE & K.
Zhége gongchdng suTran da, danshi hudnjing bi t&i hdo.
XA ) BA Ok, HE FHE o K £
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> - Exercises

—. BETHENGTF.

Read the following sentences until you are fluent.

1.Cong weénjudn Iai kan, giks dui wd gdngsT chdnpin de z&ngtT
M % kB, BE X % 247 M5 0 E%
pingjia lianghdo.
PR REF,

2.G0ké dui chdnpin de zhiliadng bijido manyi.
mE X s KM RE L EE.

3.Bd&ifénzhT bashi de giké rénwéi chdnpin de zhilidng h&o, k&yT
80% B OEE AA RN RE 4, "
f&dng xTn de shiydng.
oo # ER.

4.GUké dui chdnpin de shTydng xidogud fanying yiban. ZhTydu

iz X a0 B R OB/RE O ORB —#%. RE
bdifénzhT sdnshi de giiké rénwéi shiydng xidogud linghdo.

30% W EE A R BR R
5.Ydu bdaifenzhT érshiwl de giké rénwéi shiydng xidogud b gdu

5] 25% HY & A R BR O 8

ITxidng.

A,

6.Cdng shang ge J1dd de xiGoshdu qingkudng IGi kan, midnxiang
N t ANFEH #HE ®/O Xk &, @R
Zhong-qingnidn nitishi de chdnpin shichdng bidoxi@n zui hdo.

FEE Zt B e Wi RE B .

7.Geénja didochd, tdngléi chdnpin zhdng, tG de shichding

RiE  AE, FEEX R H, BN W
zZhanyduld daddole bdifénzhT shisi.

AR RET 14%,

8.GUkeé dui zhé zhdng chdnpTn de rénzhidd h&n gdo.
& Xt X Fh aOB O AmE R OE.
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=, EFELAEERS,

9.XTn ch&npTn zd&i béifang diqu xidoshdu gingkudng hén hdo,

B M FEOdF HEX #HE B R,
bijido gidingshdu.
g #BF,

10.B&ifang diqgu qihdu ganz&o, pifu xuydo bdoshi, xin chdnpin
F WX |E TR, KKk §E RE, FH T8

manzdle zhé zhdng shichdng xdgid.

WET X LR R

11.SuTrén ta de pinzhi blcud, ddanshi jidgé shang méiydu
BR BH SR A%, EHf et L &
Jingzhéngli.
EED.

12.Nanshi chanpin de shichdng bidioxidn yiban, danshi zhé
B+ mam B T XK —&, HZ &
zhdng chdnpTin shi hén ydu shengmingli de, ta de shichdng
f R OB B A AE&h B, BH W

gianjing kanhdo.

AU B,

13.Nanshi chdnpin de shichang xuqidlidng hui yuélaiyué da.
B+ o B Wi TRE & BRkE KX

Fill in the blanks with the appropriate words.

1.Weile  (liGojié, zh1iddo, zhayi) giké dui chdnpin de yijian,

AT ___ (T, miE, &%) mlE X &% 1 8L,
wdmen bixd jinxing yi ci shichdng didoyan.

#M S #H#fT — R T 1551518

2.Zhéyang de shichdng bidoxidn hén  (shou, béi, rang) rén
XHE B T = R (%, #, i) A
manyi.

W
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3.Guké  (guanyd, xidng, dui) chdnpin de bGozhudng y& hén
EiE__ (%kF, @, %) [ ] uE b R

many.

4.GUke dui chdnpTn de shiydng xidogud  (uéde, fanying, yijian)
g xR OB R ORR (KA, K, B0
yiban,
— .

5.Baifénzh1 wiishiwl de glké rénwéi jiagé gud gdo,

55% M & A ik o &,

(@nT, zhTy8u, zhTydo) bdifénzhT érshiwl de guké rénwéi jiigé
R, R, R 25% B & WA Hrik
shizhong.

EH,
6. (Cong, Zai, Génjd) didochd, téngléi ch&npin zhdng,

O\, &, 1848 A&, [FE%X =& &,
ta de shichdng zhanyduld daddole b&ifénzhT shisi.

EH W SRR RET 14%,

7.GUké dui zhé zhdng chdnpin de (zhimingda, li&oji&, rénzh1dd)

BiE X X A R M (B, TR, NG
hén gdo.
Zi: S

8.XTn chdnpin (Mdnyi, mdnza, héshi) le zh& zhdng shichdng

xUqid.

=K,
9. (HGiySu, ZhTydo, Sutrdn) ta de pinzhi bacud, danshi
EF, RE, B%) EW SR AH, ER

jidgé shang méiydu jingzhéngli.
ik £ BF =eH.
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=. BR%HiE, ERTIIEF.

Complete the following sentences with the words given in brackets.

1.Cong wénjudn 18i kan, guké (pingji@).
M H¥% kK F, EE (BFHD).

2.Bd&ifénznT wishiwl de giké rénwéi zhilidng yiban
55% B BE AA RE —K,
(zhTydu).
(RH).

3.G0ké dui chdnpin de bdozhudng hén mdnyT,
Bz xR K 8 R OEE
(bdifénzhT bashiwl).
(85%),

4.Cong shdng ge jidl de xidoshdu gingkudng |&i kan,

M E AN ZEEH HE Bk F,
(shichdng bidoxian).

(Hish =),

5.Zhé zhdng chdnpin z&i tongléi chdnpin zhong,

xR OE RE & W,
(shichdng zhanyduld).

(W% HEH).

6.SuTran magian nanshi chdnpin de shichdng bidoxian yi

EEE S Baf B+ ™ ® 11 = —
(danshi).

(1B52).

7.Yuélalyud dud de nanshi kansh zhdlyi pifd fangmian de

ki £ B Bt s EE KK HE M
(xGqidliang).
(FRE),

8.Zhonggud de tongléi chdnpn dingjid dou hén dT,
Hh m RE%E R Eh & ORI
(qizhdng).
G,
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. AZFRFB B E T TENHE,

Complete the following dialogues with the expressions used in the text.

1

>r> mwk> wrr> W

ww > W

. GUOké duil chdnpin de zhiliGng pingjid rah&?
: mE O R OB RE P anfae

-]

GUké z&nme pingjid chdnpin de bdozhuang?
BE EBa Y W B B

o

?
Kanlai jiagé fangmian wdmen hdi ydo zud xié tiGozhéng.
Bk Oy mE RN B E £ OHE,

Wéishé&nme midnxiang zhong-gTngnidn ndshi de chdnpin
Aft 4 T [A] HEHE Zt B
shich&ng bidoxian zui hdo?

e I & O

9

XTn chdnpTn z&i béifang diqd xidoshdu gingkudng hé&n hdo,

T e O dbEh X #HE B R4,

bijido qidngshdu; z&i nanfang diqd ydo chd yixie.
bk #wF O mEAF MR B E i,

. Ertdng xili& ch&npTn xidoshdu qingkudng rahé?
: JLE RH R HE 1BoL 4nfar?

o

. RIBRXABTEE T E=.

Answer the following questions based on the text.

1.GOké cong n&xié fangmidn dui BM GongsT de chdnpin jinxing-
& M W 5HE % BM AF B R T
le pingjid?

T iR6r?
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2.GUgé dui BM GongsT de chdnpin ndxié fangmian bidoshi
Bz Xt BM AT # & BE HE R
mdanyi? Bili rahé?

W7 EbBi ZnfAr?

3.GUgé dui BM GangsT de chdnpin ndxié fangmidn bidoshi bd
Bz * BM AT® M & B BFE O RT: A
mdanyi? Bili rdh&?

7 bl anfar?

4.Guké juéde ch&npTn de shiydng xidogud zénmeyang?
BE R/ R OB EH O BR EaE

5 .Mianxiang zhdng-gngnidn nlishi de chdnpinshichdng zhany:
T[] REE Z+ B R WH LHAR

shi dudshao? Wéishénme shichdng bidoxidn blicud?

' 07 HAfta mHp FA AE?

6.W8aishénme xTn chdnpin z&i b&ifang diqu xidoshou qingk
Hft 4 woorcs £ Ay X HE B
hén hdo?
|2

7. Ertc’)ng xili& ch&npin xidoshdu gi ngkudng hén ba [Txidng,
ILE ¥ & #HE B R A EAE,

shi shénme?
2 ftan

8.MUqian, nanshi ch&npin de shichdng bidoxian rihé? YTihou
Har, B+ &% B Wy KA w? LU
z&énmeydng? Wéishénme? ]
BLKE? At

. REBETIHABTMRIEES .

Practice making dialogues based on the following situations.

L{EABM AR EER P, {R% BM AR EM T #
TEHPEOT . |
In the capacity of a VIP customer, you make comments on the Asia

series of products made by the BM Company.

186



F 4R FRETSRANE

2 fEA—FKRAFIRIHEESE, (RIHT A E =R tigE
ARG
In the capacity of manager of the sales department of a large firm you make
comments on the China-oriented products.

ThAE

GRIES [ 43

AL it#ES, FESREERHEIENSHEATRE S5
Rl I, H ERR RS 3) I & &tk s53h BB 50%
PAE, 51870 SRR EHE, {E4 EREHBAZRIIEE 70 £/
RIS, B o G EAH Y T E 0 ERIIKE., FEE kb E
M= BERIELESGE 50%, 53%E 50 £RMML. EFk, PEE
MR R R REE, BEEVRA AN A FRBEEE. =L E
.

BRT, AERSRAE T, PlBikatlEl. Wk, At
T, whFAKRELUELEATRE ., Fit, 25T HAER
R4t H 5 EEMAL,

In the course of its industrialization process, China has been developing in an
economic and technological environment which is very different from that encoun-
tered by the developed nations. The number of agricultural labourers represents
more than 50% of the total labour force in China -a figure that is almost equal to that
of the United States of America in 1870. However the level of high and new
technology in China has come up to the American standards of the 1970s’, and partly
even up to the American standards of the 1990s. The output value of the secondary
industry in China accounts for 50% of the total domestic output value -a similar
percentage to the USA (in)of the 1950s’. A recent strategy of urbanization has
encouraged rural residents to move to cities and towns. As a result the tertiary
industry is growing rapidly.

At present, among the material-producing branches, the manufacture of
machines and electrical appliances, iron and steel, petrochemicals, electric power
and other modern heavy industry have become the mainstay in China. Meanwhile
textile and other light industries also play an important role in the national economy.
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{ B ABABEGF—, THBARS
. RBHREAARGKRD, Z—FEAS,

&
R N i S U s e
~ The quotation of prices, the first step to trade :negotiations,
dlrectly mﬂuences the success or failure, profit or loss of a 3
transaction. It must be done well. i7
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BMARIZINT — M AR AR B S, A BT B2 LiE
KEONTH, XA, £ERT,
The BM Company participates in an import and export trade fair in the hope of
receiving many orders. And it’s paying off, the orders are coming in.

Wang Guang.

£ ¥

Wang Guang;

Canguanzhé.

Hudnying cGngudn wdmen de zhanting.

Xl S0 &I W BT

Welcome to our exhibition hall.

Nimen de ch&npin kan shangql hén bacud.

SWE: R/ B =R F EE RO,
Visitor; It seems that your products are jolly good.
Wang Guang: QIng kan ba. Wdmen de chdnpin pinzhi youliang, zai
EX:E B RO B =R RE %R, &
shichdng shang h&n shdu hudnying.
Lk E B =2 WA,
Wang Guang: Please take a look. They are of first-rate quality, very popular with
buyers.
Cangudnzh&: W& dul zhé zhdng chdnpin bTjido g&n xingql, wd xi&ing
SUE: & XM X B R LR R B, B oM
tTngting nTmen dui zhé& zhdng chdnpin de baojia.
UUT M X X R R B 6
Visitor: Iam interested in this type of products. Please tell me what your offer is.
Wang Gudng: Zhé shi b&ojiddan, nin kankan ba.
E Ot X B e, & BF B,
Wang Guang. This is our quotation sheet. Please have a look at it,
Canguanzh&: Zha shi FOB Jia haishi CIF Jid?
ZWE: X & FOB # TR CIF #19
Visitor: Are the prices FOB or CIF?
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Wang Guang:

2
Wang Guang:

Canguanzhé;

ZE

Visitor

Wang Guang:
E k.

‘Wang Guang:

Canguanzhé:

Z2WE
Visitor;

Zné shi CIF jia.

X z& CIFf,

CIF.

Wd&men xTwang nimen bdo FOB jid.

M &L W11 #& FOBYr,

I wish to have your FOB price.

Wéile biainyd wdmen bdgjid, nin néng bl néng shudshuo
AT EF B by, B B8 A # Wik
dinggdu shuliang?

I BT

To help us fix our offer, could you please tell me how large
your order would be?

Ragud baojia héli, wdmen hui da piliang dinggou.
R O AR, A1 & K #HE TR,

If your price is reasonable, there’ll be considerable orders.

RGgud nin jl:léde bdojid héll, zuil shdo néng dinggdu dudshao?
mE B wE RMAHE, K4 g T %00

If you think our price is reasonable, what quantity would you be buying?

Wang Guang:
E k.

Wang Guang;
Cangudanzhé;

ZWE .

Visitor;

Zui shdo néng dinggdu yi wan tdo.

& 4 B T 1 B &,

At least ten thousand sets.

Pt g
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Wang Guang: Na& hdo, jintian xidwil si di&in wdmen g&i nin bdo pan.
EX:MWHF, 4K THF4 A H#1 L E K &,
Wang Guang: In that case, we’ll make an offer at four o’clock this afternoon.
Canguanzh&: N& wdmen xidwl sididin jian ba. Wdmen xTwang guifang bdo
SWE: B RO T4 A RIE BT FE BF #
FOB Wéngéhua de zui dT jiags.
FOB B H B K #ik.
Visitor: So we’ll meet again at four o’clock this afternoon. We hope you’ll quote us the
most reasonable price FOB Vancouver.
Wang Guang: Hdo. Xiawl jian.
EE j‘fﬁ ﬁo —Ftl: Ijll.ao
Wang Guang: No problem. See you this afternoon.

(=)

EXKEI T —KA T, 5XHHELEITEIR, NEiRH20R?
BATRYTT
Wang Guang visits a company for a business talk with Mr. Li, the manager. What

are they going to talk about? Well, let’s listen to them.

Wang Guang:
£ X

Wang Guang;

LT jTnglIT.
= B,

Mr. Li,

Wdmen yTjing shduddole guifdng de xanjidddn, guifang
BN B2 WIAT HH W k8, =5

yGoqid wémen z&i b&n yué néi bdo pan, wd jintian 1Gi jia shi ydo

Bk OBRMN £F A AR & KAKXKEBREE
ta@ntan zh& Jia shi.

WiR X 4 5&,

We’ve received your inquiry list. You hoped that we could make an

offer within the month. So here I am today.

Néng hé Wang jinglT miantan, wd féichang gdoxing. Qing
BE f1 £ 28 HE, & k¥

nin xian bdo jia ba.

B X #HeE,

It’s a real pleasure to have a personal talk with you, Mr. Wang. Would you make
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Wang Guang:
R

Wang Guang;

LT JinglT .

F 2,

Mr. Li.

Wang Guang:
x

Wang Guaug:
LT JinglIT.

F 2/,

Mr. Li,

Wang Guang:
£ k.

Wang Guang.;

2 20,
Mr Li;

Wang Guang:
£ -t

Wang Guang .

LT jTngll.
Z= 27
Mr. Li,

Wdmen de bdojid shi: mé&itdo chdnpin sanshi m&iyudn,
®IM B MM B BE & 30 Eix,
FOB Wengéhud.

FOB {&#H4&,

Our offer is USD $30 for each set, FOB Vencourver.

Qing nin b&o yixid CFR Shanghdi de jidgé.

W & & —TCFR L#EE ) M,

Please give us the price CFR Shanghai.

H&o de. CFR Shanghdi méitdo sanshiwl m&iyudn.

% B, CFR L ® E 35 XIL,
Yes. CFR Shanghai is USD $35 for each set.

Wdmen xTwang déddo guifang hudwl ddoda Shanghdi de zui

xMN KEZ /A #H ' 2FE LHE HE
drT jidge.

1K Hri.

We wish to have your most reasonable price for your goods at Shanghai.

Zhé yTjing shi wd fang zui youhul de jiagé le. W&men de bdo-

X B2 & H & RE BMET. &M B H
Jiad hén hélT, zhéyang de jidgé shi hén jaydu jingzhéngli de.

frik &8, X HWMER R AE ZEHD M.

That is the best price we can offer. Ours is very reasonable and competitive.

NT bdo de jiagé hanydu wdmen de yongjTn ma?
R ik BIMTEE &F IO W HE G2

Does your price include commission?

Shi de, baokud gé&l nTmen bdifénzhi sGn de ydngjTn.
= R, B % RN 3% B {4,

Yes, it does, 3% on your sales.

B&ojia yduxidoqT ydu dud chang?
mr A A £ K2

How long is your offer valid?
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Wang Guang: Wdmen de bdojid ySuxidoqT wéi sanshi tidn.
E L BN OB WM BAEM H 30 XK,

Wang Guang: Our offer will remain valid for 30 days.
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' iﬂ 23 iﬁ' = A Word List - '-::'*:-u AT s .':‘J--'-;f.' : ‘ p,
1.3#r bdojia (3h/4) to quote price/quoted price  (v./n.)
2.BF  zhdnting (&) exhibition hall (n)
3.248R gdn xingql to be interested in
4.f8F bidnyd @) to be convenient for w.)
5.1  dinggdu (zh) to order (v.)
6.%&# shllidng (£) quantity (n.)
7.4  héll A reasonable (adj.)
8.#tE pilliang (&) batch (n.)
9.48 bdo (@h) to offer )

10.#i#ff bdopdn #h) to make an offer w.)
1134 . xGnjia @) to inquire the price v.)

. 12.18%] déddo @h) to get v.)
13.4L&  youhui GB) preferential (adj.)
14.£4F hanydu @h) to contain; to include v.)
15.f#&  yongjin (%) commission (n.)

16. /%8 ySuxidoqT () validity (n.)

17.788HE Wéngéhua (#4)  Vancouver (on.)

- Language Polnts

Zhé shi FOB jia haishi CIF JiG?
iX & FOB{jr &4 CIF {7
Coovne Bl FOREER, RAEFEE A, XFHEA), BERMBFT R R
FEHEE, Bilhn.

The construction “+--+-38 & ++++-" is used to form an alternative question expecting
reply based on one of the possibilities.E.g.:

Kdi hui de dididn shi zGi san 16u haishi z&i si 16u?

F S B R R &= % TR FE0O
Z&i san 1ou.

=L = ]
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Shi wé |ai jigsh&o haishi nT G Ji&sh&o?

Z &k NE TRIKR E
NT 14 jiéshdo ba.

—Rk N8 g,

3 . Exercises

TR RN
= ORI RN,

—. AETHHAF,

Read the following sentences until you are fluent.

1.W& dui zhé zhdng chénpTn bijido gdnxingqu, wd xidng tingting
B O OX OROMR K R MK B R
nimen dui zhé zhdng chdnpin de b&ojia.

RT X X Fb e B AR,

2.Zhé shi FOB Ji&1 haishi CIF jia?
X & FOBfy &£ CIF#r?

3.Wdmen xTwdng nimen b&o FOB jia.
#®IT  HE {1 # FOB4H,

4.Weile bianyd wdmen b&o jia, nin néng bl néng shudshuo
AT BT RN O/ & R B B
dinggdu shilidng?
Ty &

5.RGQUS b&ojidr hélT, wdmen hul da pTliang dinggau.
R R A, R & K #HE O iTH.

6.M&i tdo chdnpin sGinshi m&iyuan, FOB Weéngéehuda.
B E PR30 %Jj, FOB &Ik,

7.Wdmen xTwang guifang bdo FOB Wéngéhua de zui dT jiagé.
#1 HE  $F5 W FOB EIE 1 B K Mk,

8.Wdmen yijing shduddole guifang de xdnjidddan, guifang yaoqid

#T B2 WKAT #®/HE W wHe, #®y Bk
wdmen z&i b&n yué néi bdo pan.

BT EF A A #H #&,
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9.QTng nin bdo yixid CFR Shanghdi de jiagé.
iH & #® —TFCFR L 0 Oris.

10. W8men de b&ojia hén héll, zhéydng de jidigé shi hén juydu
®MN W W BRAE X HWHE ER BRA
jingzhéngli de.

X"Eh o

11.Wdmen de baojia yduxidoqT wéi sanshi tidn.
w1 OB W /R A 30 K.

—. BEFELHMIRIERE.
Fill in the blanks with the appropriate words.
1.Wéile (yudli, fangbian, bidnyd) wdmen bdo Jid, nin

AT B#, FHE, BT B & O, &
néng bl néng shudshuo dinggdu shuliang?
BE A~ R R T HE?

2.  (Zniyao, RGgud, Suiran) nin judde baojia hell, zul
(RE, mE, BR) & =wE Hir4#H, &

sh&o néng dinggdu dudshao?

b Tl H

3.Wdmen yijing (shduddo, shouxid, jie) le guifang de
Bl B2 (Wezl, WTF, 87T ®E B
xanjiddan.

.

4 . Wdmen xTwang (shouddo, déddo, Jaydu) guifang hudws

&N AZE Kz, =3, BEA) #®”H =HS
ddoda Shanghdi de zui d1 jiadgé.

23k tiE B & (K ik,

5. Wdmen de baojia hén (héll, lixidng, manyt), zhéyang
BT B ) R (8,818, WE), i 8
Jiaggé shi hén jaydu jingzhéngli de.
ik BB BEA FTHEH B
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6.W& dui zhé zhdng chdnpin bijido gén xinggd, wd xiding tTngting

B o ox Pean bk OB hk, &M Uy
nimen (wéi, géi, dui)zhé zhdng chdnpin de b&ojid.
YRAC Ch, &, ) X [T O 2718

=. RFRERIAZER TIIaF.
Complete the following sentences with the words given in brackets.
1. W3 xidng tTngting nTmen dui zhé zhdng chdnpin de b&ojid,
& B WM X X e BT,
(dui...gdn xingqad).
(R oo BE2EHR)

2.Qingweén, zhége baojid (haishi)?
&, XA #H®ir GER)?
3.Women de bdojia shi, (Gudngzhou).
E3 4 I O 471 i ! (CIF  J7H).
4. Rigud nifang de bdojia héli, (dinggud).
MR B B RO AE, (TH) .
5.Wdmen de baojia h&n héfr, (ySuhur).
xMN B w B A, (L&) .
6.NT bdo de jiagé (hanydu).
v & B s (&HA).
7.Qing ni jinkudi zudchl juéding, (yduxidoqr).
B R fEH B, FRHD).

. AAIREBIBESER TEAXHE,
Complete the following dialogues with the expressioas used in the text.
1.A: ?
B: Zhé shi bdojiddan, nin kdnkan ba.
B: X = ##Hir#, & FF B
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2.A: ?
B: Zhé& shi CIF jia.
B: 53. %C]:an

3.A; ?

B: RUgud b&ojidn héll, wémen hui da pilidng dinggdu.
B: iR it A, &M & k #HE iTE.

4.A: Qing nin xian bdo Jia ba.
A: i & % # MNE,

o

5.A: Women xT1wang dédao guifang hudwi ddoda Shanghdi
A: Tl #E BE B W s ke
de zuidri jiage.

B RIE Hi4s.

. RBERXAETEETIEE.,

Answer the following questions based on the text.

1.BM GBngsi de b&ojiadddn shang shi shénme jidgé?
BM A7 B #fre E B Hza g

2.€angudnzhé ydu méiydu k&néng da pTliang dinggou? Tidojian

SE A BA WRE K #tER O iTm &4
shi shénme?

2 fta?
3.Wang Gudng wéishénme 1ai zhdo LT jTnglT?
¥ p Afta Rk #® F fmE

4.Wang Gudng xian xiang LY jingll b&ole shénme jiG? LT jTnglt
E X & o\ F 28 BT fH2a # =28
XTwang zhTddo shénme jia?

mE HE A #o

5.Wang Guaing juéde tamen gdngsT de bdojia héll ma? Wai-
* X %A B AT B B AEme %
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shénme?
ft4?

6.Wang Guang de b&ojid yduxidoqT dud chang?
22 X B i AR £ K

N, RETIAEMSEES.

Practice making dialogues based on the following situations.

LZ PRI TRA SRR, RBIRA FRTERN,

A customer visits your company for a business talk after receiving your price

quotation.
2 ARAFIMCE] T—RK A B R 5 i S EROT 8, fRE3 5 A TR b 133k

You go to have a business talk with a company after receiving their price

quotation for a series of commodities.

B:4T42L 8 Culural Points |

ik

ARLREH, ikt TEZWH RROHEREZ—, —TR 5k
BT, EEERAER ERETEMEEER. Bk, MERAER
XEER, FEADIE, W BREN, Bl B—HmEik
BT E AR I A, — A R T ity i, —i%
RAMEIIER, & ERRTHALAMLO, SPEAEPEBEEES
BO SO, BABG Z AR MBI , BEE
EHEHESLFEGINES . PESCEFR_T2EK, TiHBH
HIRRE VRS, MalMEEE2E, TEAL, BRKE, &
REBAR, “BUE=HKAES", EHTRESZAT, WBHRTE T i
mHITiR, MO AEFRREHENT L, A B FTREBG BT, PEZE
ARERES ) B, “mc ek, BRA%", BERE,
REFSHWTHREC. THXE, ArERIh.

Know Yourselves And Your Opponents

In business transactions both sellers and buyers are concerned about prices.
Whether or not they’ll succeed or fail depends, to a large extent, on prices. In this
sense bargaining is extremely important. A Chinese saying goes “The seller
demands an exorbitant price, the buyer makes a rock-bottom offer”. This proverb
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illustrates how skilled the Chinese are at bargaining and the difficulty of bargaining.
A successful commercial negotiation hinges on how careful and patient one is. It is
advisable for foreign businessmen to be especially careful and patient in China,
because of the cultural, customary, social and economic gap between them and their
Chinese partners. In the past twenty years of reform and opening-up, the market
economy has grown quickly in China. There is now a variety of commodities that
differ widely in price and quality. “One will suffer no loss if three offers are
compared”. Before a good transaction is concluded one should make a general
survey of market conditions and a careful study of the relation between the
properties and the price of commodities.

HXHIRNE:

Yris st

EEERSH, KEUCERBGSHAREZ M, &KiF. 0.
FOB, CFR, CIF, FER/ZH AR5 B A WEAXHERAIE.

FOB £ Free on Board FI5F 5, 82 H AR ERVREER KT
Wyt FEH IS EM R EfH#%, CFR 4 Cost and Freight IS, K
Fhnathtr, 25 ATHASIT, HitiE b, IFftiERk,
fE R AL 2 vl — U0 3 AR B e, R REAN . CIF
£ Cost , Insurance and Freight W5 E , AR . sHhirig, 8
SEH MURAALTRRFN BRI, ik fetpss EAL, JF B Biyss
HIB AR TR . & KO —BRIIRIE BN FOB+Ezi# £ 7R,
CFR (8 CIF) + BRIHE&FR, 4n: FOB Li#g, &4 S0€T; CIF/A
BH4E, 4T 100 3£,

Glossary

Price Terms

In international trade simple written expressions are customarily used to
indicate different terms of price such as FOB, CFR and CIF. They are also used in
import and export trade in China.

FOB is the abbreviation of “Free on Board”, meaning the price charged for
the freight between the named port of dispatch and the named ship. CFR, standing
for Cost and Freight, is also known as “Cost plus Carriage Expenses”, or
“Carriage expenses Included”. It covers the expenses of ship chartering, loading,
carriage and pre-loading insurance. CIF is the shortened form of “Cost, Insurance
and Freight”. Precisely it covers the money paid by the seller for ship chartering,
insurance, timely loading, carriage between the port of dispatch and the destination.
Price terms are commonly expressed in the following order: FOB + port of
shipment; CFR/ CIF + port of destination.E.g..

FOB Shanghai, US$ 50 per box; CIF Vancouver, US $100 per dozen.
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!cxo huo

10 @'ds-As-Soon As Possible

%A% Guiding remarks)

ABREHBF, e RIFRES, h—RRE
SER B, BACERLENGT—F 4%
LiEH, FARL,

2L el U BT SR T D

1\ . '
In a business transaction, all you are concerned about, in
your capacity as a buyer, is the delivery date, because it is of
~ importance to your next step. Please read the text.
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FRE R R— B, XEEENLEBROEAREIB

TO

Wang Guang is about to nother deal. Negotiations are approaching the final stages.

wang Guang:
R

Wang Guang;

K&hd:
P

Customer

Wang Guang:
T ks

Wang Guang,

Ké&ha,
#F:

Customer

Wang Guang:
£ OE:

Wang Guang;
Kéh.
gl

Customer ;

Wang Gudng.

£ JE:
Wang Guang;

Xianzai wdmen Iai tantan jiGo hud shijian ba.
WAE A1k WK X K OBHE OAE,

Now let’s discuss the delivery date.

H&o de. Nimen néng z&i shénme shihou jiGo hud?
¥ ORI, URIT BB &£ fta BHE R 5R?
All right. When are you going to deliver the goods?

LiGlyusfén kéyT jido hud.
6 Aty WEAR 17,

We can deliver them in June.

LiGyué shangxtn haishi xiéxan?
6 L& &2 FA?

The first or last ten days of the month?

Lidyué xi&xan meéiydu wénti .

6H TH #A [

We can make it in the last ten days of June.

Lidyué xicéixdn dui wdmen IGi shud tGi wan le, wdmen xTwang

6H TH X B KRB kK BT, B FZ

nimen néng zdo yididnr jido hud.

i1 B B —RLE .

That would be too late for us. We hope you can deliver the goods as
soon as possible.

Name nimen ydogid shénme shihou jido hud ne?
a1 ERK Ha BHE 2 Rk B2
When would you like us to deliver them?
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Kéha. W&men xTwang jido hud shijian zai lidyusfan yTgian.
B BT AR R MEE 6 A LA

Customer: We hope you’ll deliver it before June.

Wang Guang: Nimen zhé ci de dinghudliang h&n da, lidyuéfén yiqian
£ ok /1 X kE9 ITHRE Bk, 6A® LI
jido hud kdngpd ydu kinnan.
® | OBE A B,

Wang Guang: Yours is a large order. It is difficult for us to deliver them before June.

Kéhl. W&men zhé ci dinggdu de hudzhudngpin zhllydo gongnéng
FRBMN Xk T B kS FE o
shi fangshai, wi, lid yugfén ch&npin bixa quénmian toufang

= B, 5. 6 Al PR SUE &F &K
shichdng, guifang lilyuéfén jiGo hud shizdi tdi wan le.

iy, B 6Al X %] ELE K BT,

Customer: Most of the cosmetics we have ordered this time are suntan lotions. The best time

to put them on the market is May and June. It will be too late if you deliver them
in June.

Wang Guang: Kdold ddo guifang de shiji gingkudng, wdmen Jinlidng tigian
E O ZE B R®EF WEhk OBR, BN O RE E
Jidio hut ba.
2 e, \
Wang Guang: Considering your situation, we’ll do our best to deliver the goods as soon as
: possible.

Kéha: Wdmen xTwang wtlyuéfén quanb jido hud.
R BN HE SAH 28 % 1K,

Customer: We hope you can make it in May.

Wang Guang: Name wdmen jid bd jido hud shijian ding z&i wiyué di, zhé-
E : B2 R BIER K HE & #ESH K, X
yang k&yi ba?
¥ AILAAE? |
Wang Guang: In that case we’ll deliver them before the end of May. Would that be O.K.?

Kéha: Wuyué zhongxdn blxing ma?
%F: SH RE T M

Customer; Can’t we make it mid-May?
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Wang Guang: Women hén ndn zudddo.
E ok &M M B BB

Wang Guang. It’s difficult for us to do so.

Kéha. Na& jia wiyué di ba.
ZF: Mt SA KE,

Customer; End of May then.
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L 2

3

Bl BMA BV 55 FF SRS BT, BRI TR EITE, 1ERE XS 75 448 5

—REE R,

B HEA ERRA,

Recently business at the BM Company has expanded with an influx of orders. The
trouble is that all the buyers expect an early delivery.

K&ha,
EH:

Customer:

Wang Guang.
E .

Wang Guang;

K&ha,
HH

Customer

Wang Guang:.
£ k.

Wang Guang.;

K&h;
.

Customer:

Women zui guanxin de shi jido hud rigi, wémen xiwang
#M & X0 W& % % BH, #®/i1 A=
guifang néng z&o yididnr jido hud.

®E R R —BILE K

All we are concerned with is the delivery date. We hope you can deliver the
goods as soon as possible.

Wdmen y& xTwdng jinz&o jido hud, zhishi danxin wémen de
B Hh FE RE L %k, HE #HL &N W
néngli ySuxidn. Guifang xTwang shénme shihou Jigo hud?

RED AR, WY FE Hza MHE X %
We also hope to deliver them at the earliest possible date, but we are worried
about our limited capacity. When would you like us tg deliver them?

Wdmen xiwang guifang siyus di jido hud.
w1l HE FH 4AK % 15,

We hope you can deliver them at the end of April.

Zhé shi bl k&néng de. Nin zhTdao, wdmen de chanpin yi-

X & WRE B, B mE, ®’MOM R —
xiang hén shdu shichdng hudnying, dingdan h&n dug,
WO’ R OWH O R, iTH R %,

siyué dT jiGo hud kiinnan tai da.

47 KX ' BE®E KK, .
That’s impossible. As you know, our products are very popular in the market.
There has been an influx of orders that make it very difficult for us to deliver the
goods at the end of April.

Niny& zh1ddo, wiyusfén zhé zhdng chdnpin de xiGoshdu
Bt sE, SHAB X M R o e
wangji jia kdishi le. RUgud siyud dT guifang bd néng jigo hud,
EE BITHET. MR 4HE B & 8 % 1%,
JiG hui yYngxiding wdmen de xidoshou.

e M R B 8YE.

You see, May is the peak season for these products. If you don’t deliver them
towards the end of April, it will affect our sales.
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Wang Guang
N

: Zhé yi ditin wdmen y& zhTddo, danshi wdmen hén nén

X — B Bl b mE, HE &M B E
b&ozhéng siyué di jiGo hud.

RIE 4H K 2 1’

Wang Guang; We understand that. But we can’t guarantee to deliver the goods at the end of April.
Kéha: Wdmen shi iGo kéhd le, gqing guifang tongréng tongrong.
ZR: 8/ REZEPT,HE #®F  EML  ERL

Customer; We are your regular customer. Please make an exception in this case.
Wang Guang: Wdmen néng zud de zui da r&ngbu jil shi fén pT jido hud,
£ . #&i BB fEWE KPP BmeE o #t 8 #f,
siyué di xian jido yi bufen.
48 & R — W
Wang Guang. The best we can do is to deliver the goods by installments. The first batch will be
delivered at the end of April.
Kéha: Zhe yé kéyT kdoll, fén |l p1?2
%P, 5% 4 TEL %R, 5 L #
Customer: That’s a possible solution. How many batches will there be?
wang Gudng: Women k&yT fén lidng pT Jido hud. Di-yT p1 siyué di jido hud,
E E: BN WL B O# R, F—H#4A K & &,
di-&r pT wlyué zhdngxadn jiGo hud.
EF_# SA 8 R K
Wang Guang: Two batches. The first batch of goods will be delivered at the end of April, the
second batch will be delivered in the middle of May.
Kéht: Hdo ba.
EF: 5 IE,
Customer: That’s fine.
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F iE _ Word List
1.231%  jiGo hud @) to deliver v.)
2. EA)  shangxin (2) the first ten days of a month (n.)
3.7A  xidxdn () the last ten days of a month (n.)
4.iTHt& dinghudliang (&) amount of orders (n.)
5.4 kdngpd (&) be afraid; perhaps (adv.)
6.[H¥  kinnan () difficulty (n.)
7.B5M  fangshdi @) to protect from suntan .,
8.£M qudnmian 6iA) overall; all-round (adj.)
9.¥¢cjit  toufang &@h) to put (goods on the market) ()
10.5£%E  shizdi =) really (adv.)
11.526%  shiji (2) & reality ()
12.88  JInligng (&) to the best of one’s ability (adv.)
13.#25] tigan @ to do something ahead of
schedule v.)
14. 2%  quanbd € all (n.)
15.)& di (£) end; bottom (n.)
16.744)  zhdngxdn (£) the second ten days of a month ()
17.360>» guanxin @h) be concerned with .
18. ¥ rigl () date (n.)
19. 58 zhishi & only (adv.)
20.FPR  ySuxian E) limited (adj.)
21.—n yixidng @& always; all along (adv.)
22.iT#  dingdan () order for goods; order form (n.)
23.EF wangji (%) peak season (n.)
245207 yingxi&ng @h) to influence; to affect )
25.i@@  tongréong @h) to make an exception; to
accommodate (v)
26.ikF  rangbl (67))) to make a concession .
27.4¥#  fenpi (3h) to divide into batches (v.)
28.%%4r  bifen ) part (n.)
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BEASE . Language Poins

S B S

1.LiGyué xi&ixan dui wdmen |&i shud tai wan le.
6H TFAE X H kK W K B T,

“SfeeeeReBL” RARMIEN, EFNAERE. Hlan:
dui... 18l shud

e 3 i}i” means “it seems to somebody...”.E.g.:

Dui M&igud rén |ai shud, xuéxi Hanyd ydu didnr nan.

 EE Ak B, %3 NE A AL

Dul yibdn de xiGoféizh& 1ai shud, zh&yang de jiGgé tai gao le.

¥ O—f B OETRE ok B, XH BOME R & T.

Yi gé& yué zh1 néi jido hud dui shéngchdn changiid IGi shud tai kinnan |
— A~ A zW %K A TR OKRE K BET

2.Lidyuéfén yTglan jido hud kdngpd ydu kinnan.
6 A el % ® 2Wm A B
“Fin” FoREHHARLD, Flgn.
kdngpad
“TLIA” means “perhaps” or “be afraid that---”.E.g.:
Ta jTntidn méi 1&i shang badn, kdngpd shi shéng bing le.

fh 4K % %k £ 3, BH B £ W T,
Zh&ge chanpin de zhiliang kdngpd ydu wenti.

XA R OB RE BMH A RFE
J1ntian kdngpd zudbuwdan zhéxieé gongzud.

AR BE BAm xE TR

Dida

Bt

e Exercises
—. BXTHENAF.
Read the following sentences until you are fluent.

1.NTmen néng z&i shénme shihou jido hud?

Rl #8 E .  BHE xR

2.Wdmen zui guanxin de shi jido hud rigT, wémen XTwang guifs

®&I1 & XL HE R KWEH RN FE AR
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néng z&o yididnr jiGo hud.
R —K xR

3.Wdmen xTwang de jido hud shijian shi zai lilyuéfén yigian.
#  FE R % OHE 2 FE AL L.

4.Nimen zhé c1 de dinghudliang h&n d8&, liGyuéfén yiqian
i1 X kB O ITHRE R Ak, 6HA® LI
Jigo hud kdngpd ydu kinnan.
x = BE A B,

5.Wa, G yusfén chanpin bixd quanmidn tduféng shichdng,

5. 6 Aty R OHM LE #H T,
guifang liyuéfén jido hud shizai tai wan le.

;] 6Atr X ® HKE K B T.

6.K&old d&o guifang de shiji qingkudng, wdmen jTnliéing tigian

ZIE 2 WY Bk SR, BN RE #ar
Jigo hud ba.

32 S M,

7.Wdmen jia bd jido hud shijian ding z&i wlyus di, zhéyang
BN BMIER ® ME & & SA K, X
kéyi ba?
mILA PE?

L}
8.Wdmen y& xTwang jinz&o jiGo hud, zhishi danxin wdmen de

B 4 FE RE & %, RE #HL #® @
néngli yduxian.

BEh AR,

9.Wdmen de chdnpTn yixiang h&n shéﬁ shichdng hudnying,
B’IMN M ™R —@ R 2 ¥ X,
dingddn han dud, siyus di jido hud kinnan tai da.,
iTH ®m %, 4A K X % EE £k k.

10.ROQud siyué dT guifang ba néng jiGo hud, jitl hui yTngxiding
MR AR R BE T R X B omS W

wdmen de xiGoshdu.

il B #HE,

209



i

BmEXNERS

11.W3men néng zud de zui da rangb jiti shi f&n pT jido hud, siyud

'’ & R K WP B Eo#H 2 % 4A4

di xian jido yi bufen.

oo, 2 Ho

12.W&men shi IGo kéht le, qing guifang tongréng tdngrong.
BT R E FFT.HE HH el GER

—. EFEESMIAERS,
Fill in the blanks with the appropriate words.
1.Zhége chd&npin de zhiliGng (d@nxTn, hdipd, kdngpd)
XA R B RE (R,  Fta, 2ia)
ydu wénti,
A [,

2,Wuyuéfén jido hud dui shéngchdn chéngjia  (1&i kan, 1&i shud,

5 Aty GO G < Y -V e x CR &, K iK,
k&nl&i) tai kinnan le.

k) K B T,

3.Guifang lilyuéfén jido hud (shiji, shizdi, wanquan)
9] 6 Al & W__ (kbF, LE, %L
tGi wan le.
X B T,

4 .K&old d&o guifang de shiji gingkudn, wdmen (iTnliaing,

2k B By B Lh R, A (R&,
jinkudi,jTnzdo) tigian jido hud ba.

Rte, RB) #RaT 2 % €,

S: (ZhTydu, RGgud, Name) siyué di guifang bl néng
(RE, wR, MW2) 4H & ®/H T #
jiGo hud, jia hui yTngxiding wdmen de xiGoshdu.

x O, BE MW RO B W,

6. Wlyuéfén zhé zhdng chdnpin de xiGoshdu wﬁhgj T (cdi, kudi,
SAty X B R M BE EFE .4,
Jid) kaish le.

#t) Fae T,
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7.2Zhé yi didin wdmen y& zh1ddo, danshi wdmen h&n nan
X — R OB b E, {HEE O ® OB OB
(bdoha,tongrong, b&ozhéng) siyué di jido hud.
(R¥P, ERl, fRIF) 40 K X K.

=. HrEIE, R TIIaF.

Complete the following sentences using the words given in brackets.

1.NTmen néng z&i shénme shihou jido hud?
Rii1 BB & fta  BHE 3 o
(haishi)?
GEA)?

2.Women xTwaéng nTmen néng z&o yidi&nr jido hud,

BT AE R R B —AIL X K,

(dui... I1Gi shud).

Rt ).

3.Wdmen y& xTwdang jTnz&o jido hud,
M1 B &FFZ RE % %,
(zhTshT).
(RA&).

4 .Nimen zhé ci de dinghudliaing h&n da,
13 > @ : O] THRE MR X,

(kdNgpPA).
GEAE).
5.K&old ddo guifang de shiji gingkudng, (iTnliGng).
Zig B B®H M EkE B, (R8&),

6.Guifang liyuéfén jigo hud shizdi t&i wan le,
;9] 6 Afy 28 & SE7E Kk B T,
(YyTnwei).
(EA).
7.Ragud siyué di guifang bl néng jido hud,
mR 4R K HE B BE X1k,
(yTngxiadng).
(§-2.) 8
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M. AZAIRFRRIETR TEXTE,
Complete the following dialogues with the expressions used in the text.
1.A; s
B: Name nimen ydoqid zai shénme shihou jido hud ne?

B: M Rl =k # fta W&k & T BE?

2.A: Wdmen xTwdng wlyuéfén quanbu jido hud.

A: &1 ®/E  SAH 28 X K
B:

3.A: RGgud siyué di guifang bl néng jido hud, jid hul yingxidng
A: iR 4A B B’E A B R W/, & oW
wdmen de xiGoshdu.

BT B #HE.

o

4.A. Wdmen shi IGo kéht le, qing guifang tongrong tongréng.
A: &N =& 2 FFT,E #F @& @sl.

-]

5.A: Nimen d&suan fénji pT jido hud?

A: 1 TR o)L #x 7?

“H. RIFBRXAREETIEE.,
Answer the following questions based on the text.
1.Z4i di-y1 gé kéweén T, Wang Guang Wéishénme tichd lid-

£ 85— B, £ )& Aft4a i 6
yuéfén jido hud?

Aty & 1?7

2.K&hi tongyi ma? Wéishénme?

ZF RE B Afta?

3.Wang Guang zudchile shénme rangbt?

£ X fEHT ffa ik
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4.Z4i di-er gé kéwen IT, kehd wéishénme tichi siyué di
£ BEZA BXE, FF HHa #/H 48 K
Jido hud?

2 5

5.Wang Guang wéishénme shud siyué dT jido hud shi b ké&néng
£ X Afta B O4ARR K| B A W8
de?

HY?

6.Zuihdu, jido hud shijian shi z&nme juéding de?

BiE, X % MR B4 dE M0

N, RETIAETBFRIELES,

Practice making dialogues based on the following situations.

L—AZFARA T T KA 5, FERNRER K, RIS
HE. :
A customer who has ordered a large quantity of products from your company
hopes that you will deliver them as soon as possible. You think it is difficult to

do so.

2. (R EARITIT —H#7 &, RAF R EIE, &5
RIESTHAZ BT

Having ordered a batch of products from a Chinese company, you discuss the
delivery date with them. Finally it is decided that the goods will be delivered by -
installment.

XAE

&€

FAESCLIRIRIE R , TR X T, BACAEAATENF S,
WS bl BT —, BRFEE, BAFTILEIRY, ¥R
B, WARITINEAZIDE. FEi, 20 #4250 ERLEK, EHE
BRI T, R T I HitkiEzh, B, 1964 4,
KAMT (RIfbFERY, AHEH22364EbE. BitFEE TR
FIAGRRIEE, K= 2 —MB AR FEERL T =52 L
b, BB T AMIEAERRFIEE, S EENER, AFHTFHE
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RRENRIFIRRS, AMLAR HEHLE R, BE, BT EAMENIL
DUEAF, AMUEENLEYE K, TAEA T B0, Fin
B, DRV IEFE A E R BRI A S ME S, B
B SCHFRT R SCSCAE PR R i . 198648, Bl Bl 5 BR B A4
“Afa, MUFRIRCRARERAE, ERFHRAE RN R
X ERE, LAFlHE A"

The Reform of Chinese Characters

China boasts a long-standing culture. Chinese characters, one of the oldest
writing systems, have a history of more than five to six thousand years. However,
they were complicated for children to recognize, disadvantageous for universal
education, and difficult for foreigners to learn. Under the leadership of the Chinese
Govermnment, a campaign for the simplification of Chinese characters was launched
in the 1950s. A General List of 2236 Simplified Characters was published in 1964.
In line with the tendency to reduce the number of strokes, about one third of the
commonly used Chinese characters now have lost more than one third of their
strokes. The simplified characters are much easier for people to learn. They are clear
and eye-catching, facilitate typesetting and are easier to display on movie screens,
TVs and computers. As the standard modern Chinese written symbols, they are
widely used in China, and recognized by the world community. They are accepted
as standard Chinese characters by Chinese people in countries such as Singapore
and Malaysia. The United Nations also uses simplified Chinese characters when
printing documents in Chinese. In 1986 the State Council of the Chinese Govern-
ment gave express instructions: “From now onwards, simplified Chinese charac-
ters must be used carefully. Their written forms should remain unchanged for a
period of time, so as to make their use easier for the general public.”

RSN R

yx s

RZAMMRE ., RERIFNFRRNE—F, BRREHHH—F
15— R MK RIRE RN SRS &4, R EERX At
B 5 . FEARBIARIAN, —2x 8%, ARG K. ki
MERNEREERGAR, MR, &, 0%, k. RS
HRURZABRE, BA S FORENEETELE, THhE
ZIR IR BATCLIR D HI KA . o B AR AR —Rpny “sgat”,
ER—FM "B SRFEFENLITUARAFL., =80, T
RERMR, —BY A%, REANFEETELRE, BARSX
BN, BRRAE, AR TR EER S & AT BN (R
.
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Glossary

Making An Offer

An offer, or making an offer, is regarded as the first step before a business talk
begins. It sets the trade terms offered by one party to another and shows that both
parties are willing to talk business. Within the offer’s validity period, as soon as the
terms are accepted, a contract is written up. Included in an offer are the names of the
commodities, their quality, quantity, packaging, price, delivery date and mode of
payment. From a legal standpoint, international offers may be divided into binding
offers and non-binding offers. The former is customarily known as “a firm offer”
in China, and the latter as “an offer without engagement”. The terms of a firm offer’
are definitely and completely stated without any reservation. Once they are accepted
by the buyer, the seller cannot change his mind or go back on his promise. But a non-
firm offer is different. Its statement is indefinite, and the terms are only partially
completed with reservation.
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%17 8 &M

Lesson 17  We Pret

ABERTHT, KB AL F X,
. XASET D FHRAdRMS ZHGRAE, TR
e RERAIAFAN,

In business transactions the mode of payment is closely con-
nected with the risks that one takes. Be sure not to take the mat-

ter jokingly. :
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Wang Guang:
£

Wang Guang;

K&ha.
ZH:

Customer:

Wang Guang:
e

Wang Guang;

K&ha:
&P

Customer :

Wang Guang:
S 5 o

Wang Guang:
Kéhu,
EF

Customer:

Wang Guang:
F ok

Wang Guang:

(=)

EREESEFERILS.

Wang Guang is talking with his customer.

Xianzdi wdmen |Gi tdolan yixia zhTfd fangshi wénti ba.
BAE Rl Ok R —T X BN HE B,

Now let’s discuss the mode of payment.

Hdo de. Guifang xTwang cdiydng shénme yang de zhTfQ .
I oW, whH FE KA a4 # OB XM
fangshi?

FH?

Yes. How would you like the payment to be made?

Wdmen xTwang cdiydng xinydngzhéng zh1fd fangshi.
#*MN &HE XA BRHIE =i H.
We prefer the payment to be made by L/C.

Guifang bu jiéshou tudshou fangshi ma?

"hE A #% £l A L2

Don’t you accept collection of payment?

Women yiban bu jiéshou tudshdu fangshi.

®£MN —& L B2 R B

Generally not.

Na& tai yihdn le, wdmen xTwang cdiydng tudshou fangshi.

WA #EET, &N FHE RH £ FH
What a pity. We hoped to use this mode of payment.

Cdiydng xiny@ngzhéng zh1fd fangshi shi gudji guanli, zhé
XM BRIE Zft AN £ Bbs #fl, =X
zhodng fangshi dui shuangfang dou hén b&oxidn.

Mo B X ORF R RRL

TR

Payment by L/C is an international practice, which is secure for both parties.

211




MINERS

Kéha,
9o

Customer:

Wang Guang:
e

Wang Guang:
Kéha;
%P

Customer ;

Wang Guang:
B 5%,

Wang Guang:

Kéha.

F
Customer
Wang Guang:
£

Wang Guang

Wdmen zhé b jidoyi jTn’é bl d&, cdiydng tudshdu fangshi
M X EREEHA XK, XA #K HRX
bijido fangbian.

tbiR HE.

We’re not trading large amounts, collection of payment is fairly convenient.

W&men yu qita kéht de jidoyi yiguan cdiydng xinydngzhéng
BN 5 HZFAN RS —R/ REA GHIE
zh1fa fangshi.

X Bk,

In our transactions with customers payment is always made by L/C.

Wdmen de zTx1n bl k&kao ma?

BN B READR TR B2

You don’t mean to say that our credit status is not trustworthy, do you?
Wdmen bl hudiyi guifang de zixin, dan wdmen yinggdi an
BT A REE BB B RE, B BN KEZ &
gudji guanli ban shi.

=3 70 1 1 ) N
We don’t doubt your credit status, but we should do according to
international rules.

Kan 1ai wdmen zhThdo rangbd le.

Ok BN Re kP T,

It seems that we have to give in.
Xiéxie. d"ﬁ el -l- W

Thank you.




Wang Guadng.
FE 9

Wang Guang;.
Kéha.
c-9oF

Customer;
Wang Gudng.

x K.
Wang Guang:

Kéha.
C ¥

Customer .

Wang Guang:
= ey

Wang Guang .
Kéha;
v 9aF

Customer

Wang Guang.
£ Jt:

Wang Guang;

K&h;
.

F17TR RIFERBEREZGHR

Xiamian wdmen ydo tantan zhifa tidokudn.

THE Tl E ORIR T &

Next we’ll discuss payment clauses.

Guifang k&yT jidshdu ndxié zhTfa fangshi?

75 AILL B OB A 52

What mode of payment do you accept?

Women yiban cdiydng xinydngzhéng zhTfl fangshi.
w1 —& xH EHRIE Xt B
Generally we prefer payment to be made by L/C.

NTmen k&yT ji@shou huifa fangshi ma?
R FILA 8% O 5 e

Do you accept remittances?

RGgud nTmen néng yufa yi blfen hudkudn, wdmen k&yT

mR - RN BE WA —#y fek, AT AL
Jieshou.
%%,

We do if part of your payment is made in advance.

Sudnle, haishi ydng xinydngzhéng ba.
" T, &R H BRIE ME,
Forget it. Let’s pay by L/C. "

QIng guifang zai zhuGngydn qidn sanshi tian, kaichd
® HHE e A 30 R, FH
Xinydngzhéng. p
B ML,

Please issue a letter of credit 30 days ahead of your shipment.
Wdmen yi ji& ddo guifang de béi hud tdngzht, jia 1iji
Bl —# B HF M & K @&, wtorhEp
kai zhéng.

H ik,
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Customer; We’ll have a letter of credit issued as soon as we receive your notice of

readiness.

Wang Guang: Nimen ddsuan tonggud nd jid yinhang kai xinydngzhéng?
E Ok /1 TR @Ed WK #®i7 F FHIE?

Wang Guang.: Which bank are you going to issue the letter of credit from?

Kéha: Wdmen de kaizhénghdng shi Zhonggud Yinhang, kéyi ma?
A BT M HFiEfT £ wHE W7, FLL MDY
Customer; We work through the Bank of China . Would that be O.K.?

Wang Guang: Dangran kéyT.

E k. % "L
Wang Guang. Certainly.
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. ¥ e e \Word Ulst .
ELTS T e = .

1. fZHIE xinydngzhéng (4)  letter of credit (n.)
2.5, fangshi (#) mode; way (n.)
3.4 tudshou (#4)  collection of payment (n.)
4.4:%  jiéshou ()  toaccept w.)
5.8  yihan (&)  regretful (adj.)
6.@br  gudji (%) international (n.)
7.105H  gudnli (#&)  customary rule (n.)
8.f4£K  bdoxidn () secure (adj.)
9.%2%  jidoyl (&) trade (n.)
10.&% jinvé (&)  amount of money; sum (n.)
11.—85  yigudn (8l) always (adv.)
12.%f5 21xin (&) credit (n.)
13.7]§&  kékdo (JB)  reliable (adj.)
14,3 an (41)  according to (prep.)
15.9p%F  banshi to act; to handle affairs
16. FHE  xiGmidn (#&)  next, the following (n.)
17.{CF  buifd (#&) remittance (n.)
18. 185k  hudkudn (&)  payment for goods (n.)
19.355%  zhuangyln (Zh) toload v.)
20.7F kai (1)  to open; to issue v.)
21.1E zhéng (&) certificate (n.)
22.%1%  béihud (Zh)  to prepare goods v.)
23.FFiiF4F kaizhénghang (£). bank for issuing a letter of (n.)
credit

%gﬁﬁﬁ 2o - Language Points

PSS - U i

1.Kan lai wdmen zhThdo rangbd le.
B Ok BN REF F T.
“RiF”, FoniABeER, AEA. BERERAT:
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zhThdo

“H4F” means “cannot but...” or “have to”. It can be used in the followin
constructions:

1) R4t +3hidl, fFilan.
zhThdo
H#F + verb, e.g.:
WO bl dong YTngyl, zhThdo qing ta fanyi.
A E 0 ®E, ORF F fhEE
Zongjingll bing le, huiyizhihdo tuichi.
P& W7, it RiF R,
2) RiF+iE iR, BARRBEM “SIL/—mJL/—8%” 8 “Tl/&ER". Bl
zhTh&o didnr yididnr yixie xidlai gilai
“H#F +adj” followedby “/JL/—sEJL/—%” or “FHR/EHR"Eg.:
Ta de Hanyl bd h&o, wdmen de bidoda zhTh&o jindan yididnr.
fb B9 DUE A 4, Bl W FE R #HE —gIL
Ta méiydu gian, wd zhThdo pianyi yididnr mai g&i ta.
b BAE %, & R FEH —FJIL E 4 fb.
Ta yijing shud “duibugi” le wd zhThdo yuanliang ta le.
fit 22 W “HAEY T,.& BREF  KE O M7,
3) “Rig” FRIEEEN. Bl
zhihdo
“H#F” used before the subject of the sentence.E.g.:
Ta hai bt &, zhThdo wé yi gé rén xian qu le.
fb 32 Ak, Rff & — 1A & £7,
Youshdu shdu shang le, zhThdo zudshdu na kudizi chT fan.

BF OGS PR S EEVE IR,

2.Sudnle hdishi ydng xinydngzhéng zhTfa ba.
" T,3%E H & HiiE Xt e,
‘BT, ZnfEE, BEFEMEE. fin.

sudnle
“BT” means “forgetit” or “that’s enough”,e.g.:

Zhé jian yTfu tai gui le, sudn le, wd b mdi le.
X KR AHFK T, BT.HAXT,

Suan le, shéenti bd h&o jid bié gt le.

H 7.5 F # 8 3 7.
Sudn le, bié zdishud le.

" OT.AME K T,
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] i 4 - Exercises

—. PETENATF,

Read the following sentences until you are fluent.

1.WOmen xTwang cdiydng xInydngzhéng zhifd fangshi.
#®M HE %A BHIE Xt Bk,

2.Wdmen yiban b jisshdu tudshou fangshi.
#1T —& LS B2 g AR,

3.Cdiydng xinydngzhéng zh Tl fangshi shi gudji guanli, zhé zhdng
M RHIE X HX £ E %\, x  #
fangshi dui shudngfang dou hén b&oxidn.

HZX O WG OB R RR,

4 .Women zhé b1 jiGoyi jTn’é bl da, cdiydng tudshou fangshi
1 X ZE R &85 Kk, %A e HR
bTjido fangbidn.
tbi&  HfE.

5.W&men yl qita kéhd de jicoyi yiguan cdiydng xinydngzhéng
&l 5 HbZrm %8 —8/ %A 15 FIIE
zhTfa fangshi.
£t k.

6.Wdmen bl hudiyi guifang de zixin, dan wdmen yTnggai an gudji
M A W8 H#F BHRE B ®O MZ & Bk
guanli ban shi, ;

el h =+,

7.Ragud nimen néng yufd yi bafen hudkudn, wdmen k&yT jigshdu.
mR - MR ORE WM — Y feEk, Tl FTLL #E,
8.QIng guifang zai zhud@ngyn qidn sanshi tian, kaichd

iE whE E ¥ M 30 X, FH
xinydngzhéng.

BV
9.Wdmen yi jieddo guifang de bai hud tongzht, jid 1iji kaizhéng.
BN — &3 HH W& K B4 BmaxHF E,
10.WSmen de kaizhénghdng shi Zhonggud Yinhang.
M B  JFET 2 +E w7,
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Z. EEELNIRITES,

Fill in the blanks with the appropriate words.

1

=. B

Complete the following sentences with the words given in brackets.

1

.Cdiydng xinydngzhéng zh1fl fangshi shi gudji gudnli, zhé zhdng

F*H BRIE I AKX 2 Bl #{fl, X &
fangshi dui shudngfang dou hén (bdozhéng, bdoxidn, bdohd).
AR X WEHE O#H MR (RRIE, RE, R,

.Wdmen zhé (pT, zhT1, bi) jidoyi jin’é bl dd, cdiydng

®M1 X %, %) x5 28 4~ K, RH
tudshou fangshi bijido fangbidn.
et B R HE.

.Wdmen yTnggai (@n, yT, cong) gudjT gudnli banshi.

Al Pri% G, L, ) B WRe B F.

.TGmen gongs1 z1jTn youxidn, wdmen (zhTydu, zhiydo,

fib {1 ~HE wWae AR, B/ (RA, RE,
zhih&o)youhui yididnr mal gé&i tamen.

RiF) ME —RILE & .

.Guifang k&yi  (yuanyi, jieéshou, jieéshou) ndxi&é zh1fa fangshi?

;0 L | P (BE, &%, & B 2 5

.Rigud nimen néng (tiqién, yafa, shduxian) yi bafen

R PRI dE (&ar, Wft, &k — #Ho

hudkudin, wdmen ké&yT jiéshou,

K, &M ALA #3%Z,

Nimen ddsuan (xiGdng, gén, tonggud) nd Jid yinhang kai

M1 TR (|1, BR, d#xh) W ox  WiT JF
xinydngzhéng?
& RUE?

I, SERTIIAITF,

.W&men yiban bu jieshdu tudshou fangshi, wdmen xTwang

xS & A BEZ R FX, Bl FE
(cdiyong).
CRH).
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2.Cailydng xinydngzhéng zhifa fangshi shi gudji guanli,

*H fRHIE =R AKX R BRE R,

(b&oxidn).
(FREE).

3.Wdmen yu qita k&hi de jidoyi (yigudn).
BN 5 XhEre 25 ER).

4.Wdmen ba hudlyi guifang de zixin, dan

BT A WE HH B RE R

(@n...bdn shi).

5.Wdmen yi jiéddo guifang de b&i hud tongzhT,
BN — 83 #H W& k&,

(jic).
(8

M. RARFBIEIETTR TEASTE.

Complete the following dialogues with the expressions used in the text.

1.A: Guifang xTwang cdlydng shénme yang de zhTfa fangshi?

A: B/ mE XA fta # B Zft HR?
B:

2.A: Nimen jigshdu huifa fangshi tha?
A: R &% CH A B9
B.

-]

3.A; WOmen zhé b jidoyi jin’é bl da, cdiydng tudshdu fangshi
A: Bl X ZEXRE &8 & K, %A e HX
bijido fangbian.

begr HfE.
B.

4.A. WSmen de zTxin bl k&kdo ma?
A: Bl W BEA THE o
B. :

(-]

5.A: QIng guifang z&i zhudngytin gian sanshi tian, kaichd
A; i ®E E %88 W 30 X, FH
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Xinyongzhéng.
& HiiE.
B:

o

6.A: ?
B: Wdmen de kdizh&nghdng shi Zhdnggud Yinhang.
B: %1 #® Fitfqzr £ FE WeT,

. RIBRXAFTOEF T EE,
Answer the following questions based on the text.
1.Zaidi-yT dudn kév\:én 1T, Wang Gang yaoqia cdiydng shénme
EBE— B BXH, E X Tk KA fta
zhTfa fangshi? Wéishénme?
i B2 At L2

2.K&hi wéishénme xiding cdiydng tucshou fangshi?
xR hfta B RH Kk HR?

3.Z&i di-&r dudn kéwén IT, Wang Gudng jieshou huifa fangshi de
£ R R e R X B% L4 #X B
tiGojian shi shenme?

& = ffa?

4 .Wang Gudng ydogjid kéhd shénme shihou kai zhéng?
E ¥ Bk FP 4 BHE FOIE?

. IRFEBTIABMTIELES,
Practice making dialogues based on the following situations.
1.—AF P IABRA T T —#t™ &, WHBRRIAHR, (REFE
X AR RIES A .
A customer has ordered a batch of products from your company. In your discus-
sion about the mode of payments, you hope the payment to be made by L/C.

2. N —K R E AR T —Ht7= 5, 775 2 RAFERSHC AT
AR
You have ordered a batch of products from a Chinese company. You hope the
payment to be made by collection of payment or remittance.
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SR
HE R RAT SRIBL
PENER P RETRFEARRST. BREBUFECELAENS

RISAFISRIEZ), ZEEMERE, FERIRTEETEEST. &

E TR, FEZRET. PERLETE. b hESTEPE

BRHISMNCE V84T, SME N B h B A A AR KRBT R

B, R ERBORMERATA E TR BT, B E R 0T E

KRWAT. BORMERAT BB, ARME R ER . Kk

RIEBRA B, RSUEFAHBER, W RELEER, hERT

ERAR MBI RY, 21T, K, MEE T ELF IR R B

HEA WTO, HELT —#tEHHIRLRT, & 250 ERTHhs2)

ERER LTSl FHik, SMEAEFEZRERESET,
Banking Institutions in China
China’s central bank is the People’s Bank of China. On behalf of the

Government it administers all monetary establishments and financial activities, and

manages the state treasury. The important commercial banks include the Bank of

China, the Commercial and Industrial Bank of China, the Construction Bank of

China, and the Agricultural Bank of China. The biggest specialized foreign

exchange bank is the Bank of China frequently visited by foreign businessmen in

China. China’s policy banks include the State Development Bank, the Export and

Import Bank of China and the Agricultural Development Bank of China. These non-

profit banks established by the Government aim at implementing state policies of

industrial and regional development. You may have noted that the majority of

Chinese banks are exclusively capitalized by the Government. However, since the

rapid development of the Chinese economy and China’s accession to the WTO,

some joint-stock commercial banks have been established in addition to the China
branches and offices of foreign banks. It is now much easier for foreign businessmen

to do business in China.

HEXHIRNE

XK

EEFR S, T3k, FEUChE RIER =MEZNRAFE., T
AL BRI TRHR LA ZH A HR. LA RIL., FiCH
RIL=F, LRI, RRTREW G —HH B—HHEE, R
WRETELEH. BUREESRBEARMAER TG, HEZ4EH
FFALLR, ERLETE R, ZHERH YTl BEX e
A X R AT BB ERAT, 1 3E 5 B Bk . 15 IR R AR AT K A
K, LRI —FE KRR R FENIBERIE XS . R
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i A — MR AR , FRIERAT (RIEFECBI SR 5 2R A A A& 15 FIEALE /Y
MR, W REEE MRk, B FESC M T R A R TR B
ZREFIRRE, BTLARCH B bR 5 5 BRI A 53K

Glossary

Mode of Payment

There are three important modes of payment in international transactions: the
remittance, the collection of payment and the letter of credit. The remittance, which
includes telegraphic transfers, credit bills and bills of draft, is when the buyer pays
the seller through a bank. The use of remittances is based on the mutual confidence
of the two parties, known as commercial trust. The collection of payment refers to
the sum of money paid to the seller but collected through a local bank or agency after
the seller has completed the agreed delevery and sent out the invoice together with
all the shipping documents. The letter of credit is a written guarantee issued by a
bank for conditional responsibility of payment at the request of a buyer. Nomially
such a letter would state that the issuing bank will pay the seller or the designated
person upon reception of the seller's bill in conformity with the requirements.
Payments made by L/C are believed to be free from risks for both parties, therefore
they are commonly used in international transactions.

228



21838 HAR/LAERD

YGOQIU ma

BEENEFEZEEMAAITIE,
% FEAZAGOHERL, ANFTREEER, ﬁﬁ
%*~ﬁx

"\
Business transactions often bring you into contact with dif-
~ ferent people.You need to know how to express yourself prop-
- erly and how to make requests. Please read the text.
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BM 2 R R BLS 2 FlfE R RIRARIE R T A il nean i, TR
IFXHRILERIL . S & FRIMRER/NIMREI BM v 5], HEFE, SHEFRY
EXARHEZFT b,

Having found that the trademark used by the S Company is identical to its own, the
BM Company wants to bring a suit against the S Company. Xiao Sun, the representative
of the S Company, visits the BM Company in the hope that they can reconcile with the BM
Company. Wang Guang from the Sales Department greets him.

Xi%o Sun;

/N b

Xiao Sun;
Wang Guang.
E k.

Wang Guang .

Xi%o Sun;
ANE T,

Xiao Sun.

Wang Guang.
BES ot

Wang Guang:

Xi&o San:
D B

Wang jTngli, wdmen xTwdng zhé jian shi néng héjié.

T 2, 1 HE X # F & 0

Mr. Wang, we hope we can reconcile our differences over this matter.

Na y&o k&n nimen de taidu le.

WEF RN B EBET,

It depends on your attitude.

W&men bing bl shi glyi ginfén gui gongsT de shangbidoquan,
BT H AL BE RILH#H a6 B B,
ging guifang yuanliang.

B wA EiE.

We didn’t infringe your trademark on purpose. Please excuse us.

Bl shi glyi qinfan? Wdmen gongsT de shangbido pinpdai
AR BE R T &AF B @R &R
zZhTmingdu féichd@ng gdo, nTmen z&nme hui bl zhTd&o?

A E E¥ &, I Ba & A HE?
Didn’t you infringe our trademark on purpose? Our trademark is well known.
How could you not know it?

W& chéngrén wdmen de gongzud ydu xié shiwid, kénging

® &L EMN M IE A & KRR EBE
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Xiao Sun;

Wang Guang.
E k.
Wang Guang;
Xi&o Stn;
VAN

Xiao Sun;
Wang Guc‘:ng=
£.5):

Wang Guang:

Xido Sun.

AN ¥

Xiao Sun:
Wang Guang:
Ene

Wang Guang:
XiGo Sun;
AT

Xiao Sun;
Wang Guang:
£

Wang Guang ;
Xido Stn;

/N B

1838 RULELIEREG

guifang ducdud bdohan.

nhE %% H2E.

I admit we made a mistake. Please forgive us.

W& k&yT tichl JT ge yaoqia ma?

% WLLRM LA Bk 10

Can I make a few requests?

Dangran kéyi, qing shud ba.

5% WL, F R OB

Certainly. Go ahead, please.

Shduxian, nimen bixd [iji tinngT shTydng zhé zhdng
B, frli] 470 BN fElE fER xR

shangbido.
[T 7

First of all, you must stop using the trademark immediately.

Zhé&ge mél weénti .

XA & (A,

No problem.

Qici, nTmen yTnggadi z&i b&ozhT shang gongkdi ddo gidn.
Hik, 1 Mix £ H4EK £ &7 #E #K

Secondly you must publish an open apology in the newspaper.

Zhé yi di&n wdmen y& néng zudddo.
X — RN b RE A,

We can do that too.

Hai ydu, nimen bixd péichang wdmen de stnshT,

& A, BRI 25 BEE BRI B #Hk.

What’s more, we must receive compensation.

Zhége... nTmen néng bu néng tongrong tongrong? Wdmen
XASfR BB A RE @R @R A
gongsT shi gé xidio giyé, z1jTn ydu kdnnan.

AR A lk, BER B,
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Xiao Sun: Well, well ... Can you make an exception in this case? Ours is a small firm
with financial difficulties.
Wang Guang: Kdngpa bixing.
£ k. BH  BHiT.

Wang Guang: I’m afraid not.

Xido Sln; Zhé y1 didn wibi ging guifdng zudchd rangbu, fSuzé wdmen
NI X — R S8 IR RBE OEH OEE, Bl &N
jid 1@n bu xiGqt le.
MR T T,
Xiao Sun; If you don't agree to concede, we can’t go on further with our discussion.
Wang Guadng: Péichang shi’é k&yT shangliang, danshi nimen bixd
£ 6. BEE B TR HE, B2 Rl 5

péichdang.

ﬁ%{% o

Wang Guang: The amount is negotiable, but you must give us compensation.
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(=)
BMARZEY Kk, BT ADTRAR, A X R T a8 E,
EREES—KF X BRIBHRRIRIEE .
The BM Company wants to expand its business. Due to a shortage of human resources,

they decide to give agents exclusive selling rights in some regions. Wang Guang is now
talking with a new agent about setting up an exclusive business.

BGoxidoshang: Néng chéngweéi gui gongst de baoxidoshdang, wdmen
BN . RE A Bt AW B BAHE, &A1
feicha@ng gaoxing.
[0 ke
Agent: It’s a great honour to become an exclusive sales agent for you.

Wang Gudang: XTtwang women de hézud shali.

E ot ME T B &1F WFL

Wang Guang: I hope our cooperation will go on smoothly.

BGoxiGoshdng: Guifang yiding bd hui shtwdng de.
B¥H: 5 2 —E A& KRE M,

Agent: We’ll not let you down.

Wang Guang: Xiamidan wdmen Iai tantan bdoxido tidokudn ba.
E X: THE £k Wik BE 0 FF OE.

Wang Guang: Next we’ll discuss our exclusive sales clauses.

BdoxiGoshdng: H&o de.

W OB,

Agent: Yes.

Wang Gudng: Dui bdoxido diql, wdmen ydu yaoqit. Wdmen xTwang
£ e M EH KX, &1 A 2k, R FHE
guifang zhT z&i Chongqging diqu xidoshdu.
#hF R#E HK BKX #HE.

Wang Guang: There is a provision regarding the regions where sales can be carried out. We
wish you to sell only in the Chongqing area.

BGoxidoshdng: Wdmen ydoqid bdoxido diqu z&i kudda yixie.
R &1 R BH BEE Ik &,

Agent. We wish to operate in a wider region.
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Wang Guang:
£ k.
Wang Guang;

BdoxiGoshang:

LT :

Agent.

Wang Guang:
£ JE:

Wang Guang;

B&oxidoshang:

LN

Agent,

Wang Guang:
£ =

Wang Guang,

Bdoxidoshang:

ELEHTR :

Agent.

Wang Guang:
T
Wang Guang .

Wdmen shi chd ci hézud, b&oxido digu bt néng tai da.
B £ WKk AF S8 BXAH B Kk

We’re working together for the first time. We cannot give you too big a region.

Guifang hudiyi wdmen de xidoshdu néngli ma?
h o thEE M1 B WE  REL M2

Do you doubt our sales capacity?

ROgud hézud shinli, xid ci gian yug wdmen k&yT kdold

R A WH, Tk B 4 R T HE
guifang de yaoqid.

Hwh OB Ek,

If all goes well, we’ll take your request inte consideration when we renew our

contract.

Na h&o ba. Guanyd xidoshou shdliding guifang ydu shénme
B E, XT #HE HE #HE A ft2
y3oqiG?

=3k?

All right. What are your requirements regarding sales figures?

Women de ydogid shi yi nidn de xidoshduliagng bt dT ya wi
Bl B Bk E —-F B HEE AKTS
wan t&o.

B &,

All we request of you is that your annual sales number is no less than fifty
thousand sets.

Zhé yi ditin wdmen kéyi zuéddo.

X — /& &AM AL 3

We can manage that.

Guanyd xidoshdu gixian, wdmen XxTwang ding wéi yi nian,
K ) WE HR, &’ FLE & A — £,

As for the length of our sales contract, we wish to make it one year.
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Baoxidoshdng: Hdo ba, wdmen xidn gian yi nian de bdoxiGo hétong, xid ci
o i OB, RN %X F — £ W B8 AR, TK
gidn yue xTwdang néng kuddd baoxido diqd.
2 FE B Ak BH HX.
Agent; That’s fine. We’ll sign a one-year contract. We hope the sales region will be
widened for our next contract.
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iR e VVordl s S =2
1.70f8  hgjié (1)  to become reconciled (v.)
2.8F  tGidu . () attitude (n.)
3B olyl (&)  onpurpose (adv.)
4.{238 ginfan @h) to infringe v.)
5.%%=  shdngbido (%)  trademark (n.)
6.JFi®x  yudnliGng Bh)  toexcuse w.)
7.%i\  chéngrén (7))  toadmit “.)
8.4:i% shiwld (&)  mistake (n.)
9.BiF ké&nging ()  torequest w.)
10./#%  bdohan (@)  toforgive w.)
11.421F  tingzhi (#))  tostop W)
12.H¥%& qici (%)  secondly (conj.)
13. 87  gongkdi (#))  to make known to the public  (v.)
14.3&3#  ddo qian (F1)) to apologize W.)
15.{  péichang (h) to compensate v.)
16.#i  slUnshi @) to lose .)
17.554%  wubi BED  must (adv.)
18. /M  fouzé GE) otherwise | (conj.)
19.% &  shangliang (#1)  todiscuss v.)
20.814 bdoxido (3h) to sell exclusively v.)
21. 4% bdoxidoshGng (4£)  exclusive agent (n.)
2.8k chuci first time _
23.%4%) qianyué (3)  tosigna contract v.)
BEAREE.  Language Points

1.Shduxian, nTmen bixd [iji tingzhT shiydng zhé zhdng shangbido.
B, R BB ik FER X FF [
Qici, nTmen yTnggdi z&i bdozhT sh@ng gdngkdi ddo gidn.
Kk, W1 Mz &£ WK L+ AF & #.
HGi ySu, nTmen bixd péichdng wdmen de stinsh.

& A, W BH WEE OB B KR
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FREENNF, AT, B PP il

In Chinese,the order of factors or items in a statement is expressed like this:
shoduxian...qici...hdi ydu di-y1... di-ér.

N oRLETT ) JTTPR v ~ R ” isthe same as “Z—----- S
di-san...

C A "Eg.:

Y&o xidng xuéh&o Hanyl, shduxidn, bixd ydu xuéxi de déngli; qici, bixd
B OB FEF UE, "k, SEF ¥ W @b Hik, 4W
ndll; haiydu, yinggdi ydu hdo de xuéxi fangfa.
%0 2K, Rix A F B ¥ FHEk

2.Zhé y1 didn wibi gTng guifang zudchl rangbl, féuzé wdmen Jia tan bu
X — R F¥% W #F  FH P, AW KD BRRA
xiaqu le.
1= e
BT, &, BER MR, EERNT, AER—aFk.
FEafRH AT IR EE R, SdRt B kR, Bilan.

fouzé
The conjunction “Z&ll|”, meaning “otherwise”, is used to begin the second clause
of a complex sentence. It introduces the result of reasoning or another choice.E.g.:

W3 de bing hdo le, fuzé JiG ba néng canjia jTntian de huiyi le.
WA OFT,RNERA BB B 4K B ST,
Tayiding ydou jishi, fduzé bl hui yi zhi dd dignhud zhdo ni.
b — & HAF W A& —H T #BIE # R

Zul hgo shangwi qu, foéuzé jil wanshang qu, xidwl ta ba zai.

B & OEF & AN OBE XPFHA E.

s 3 Exercises

—. RETHEHRAF.
Read the following sentences until you are fluent.

1. WSmen xTwang zhe jian shi néng hgji&.
A HE X F B

231



MmINERS

2.Wdmen bing blshi glyi ginfdn gul gdongsT de shdngbido, gqing
BN F AREE BRI # A7 B Wk F
guifang yuanliang.
9] JFix,

3. W& chéngrén wdmen de gongzud ydu xié shiwid, kénqging
B AN RN W I F & kiR, BiE
guifang ducdud baohan.

;9] %% A,

4 W& k&yT tichd jT gé yaoqia ma?
F AILA R LA Bk M2

5.Shduxian, nimenbixd |iji tingzhi shiydng zh& zh&ng shangbidgo.
B, prfrl 42 SCBP 2k A X 7

6.Qici, nimen yTnggdi z4i bdozh1 shang gdongkai ddo qian.
Kk, Wl iz £ #®EK L AF B K

7.Nimen néng bu néng tongréng tongréng? Women gongsT shi
PRl BE A BE  GEAE EmEh? & AR R
gé xido qiyé, zijin ydu kGnnan.
AN &bk, ®E A B

8.Zhé yi didn wibi ging guifdng zudchd rangbd.
X — R F¥% F mAE fEH ikE.
9.Dui bdoxido digd, wdmen ydu yaogid.

X EE K, ®MNOA B,

10, Wdmen yadodqit baoxido diqu zai kudda yixié.

M Tk EHEH HXE YK &,

11.Wdmen de ydoqid shi yi nian de xiGoshduliang b dT ya wi
®N OB OBk OB - K HEER AFIKT S
wan tdo.
ik

12.Guanya xidoshdu qTxidn, wémen xTwang ding wél yi nian.

=S WE MR, ®IND B E A — £,
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Z. EFEYAIEERE,
Fill in the blanks with the appropriate words.

1.QiGgtan néngfdu chénggdng, nd ydo (génja, kan, yduguan)
Bk BER R, A E (R4, &, AX)

nimen de taidu le.

Rl B BET.

2. Wdmen gongsT de shdngbido pinpdi zhTmingdu féichang gao,

®M AE B MR RE mEE FE &,

nimen (shénme, zé€nydng, z&nme) hui bl zhTd&o?
rir tta,  EH. B2 & T mE?

3.Zhé jian shi women zud de b dul, kénging guifang
X £ F RN OB H A X, B 9]
(dubdud,dud yiditdin, h&n dud) baohan.
(22, £ —H, R %) .

4 .Wdmen xTwang kai xinydngzhéng. (Hai ydo, Hai ydu, Hai)
4] #E F AL GE £, & &, B
nimen bixa tonggud Zhdnggud Yinhang kai zhéng.

AT S Ead H Wi F k.

5.Wdmen gongsT z1jTn ydu kinnan, nTmen néng bu néng
B A7 ®"eE R BE, R & A& #€
(yuanliagng yuanliang, rangbld rangbi, tongréng tongrong)?

_ RiK K, ikF k¥, EE ER)?

6. Jiadgé shang nimen bixd g&i wdmen yixi€ youhui, (bdshi,
i £ R 49 & B’ —& REF, (2,
féuzé, bagud) wdmen it bl néng hézud le.

A, Ad) BN B®A w58 AE T.

7.Wdmen shi (cht ci, kaishT, yi c1) hézud, bdoxido diqu

w1 £ 0 &, FER, — k) A1F, 8% #BKX
bl néng tai da.

A B KK

8.ROgud hézud shanli, wdmen k&yT (d&suan, jihud, k&old)

R AfE R, ®AT LA GFTE, X, B
guifang de ydoqid.
w"hE B BERK,
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=. RAriarYiE, ERTIIAF.

Complete the following sentences, using the words given in brackets.

1.W3 chéngrén wdmen de géngzuﬁ yOu xié shiwl,
F K &M B I F & XRR,
(bdohan).
(BL#A).

2.Wdmen gongsT shi gé xidio giyé, zijTn ydu kinnan,
A1 a7 &2 A~/ ok, ®EeE A BHE,
(tongréng).
GERL).
3.Zhé yi didn wibd gqing guifang zuéchi rangbu,
X — KR ¥ E ®/H EH kP,
(fouzé).
(&,

4 Wd&men gongsT de shangbido pTnpdi zhTmingdut féichGng gdo,
4] ~E B #Eis R maE R &,

(z&nme hui)?

(Ba&)N

5.Wo yao xiang nTmen ti jT ge ydoqia,

B E B 1 #/RILA EX,

(shduxian, gici).
(B4, Hik).

6.Bdoxido diqgu tai xido le, wdmen (yaoqiad).

f4H X Kk /T, Bl (ZEK).,
7.GudnyQ xidoshou g1xian, wdmen (XTwang).

=k e HIR, M ().

M. AZAIRFBHIREETHR TEAXTE.

Complete the following dialogues with the expressions used in the text.

1.A: Qing tichld nTmen de yGogil ba.
A: i #RH R B Bk MR,
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2.A: Nimen bixd pé&ichang wdmen de slinshT.
A: IR BH BEE S RN A #Hik.
B.

o

3.A; Zhé yi didn wibi gqing guifdng zudcha rangbi, féuzé
A X — K F¥% E WP HEd ikF, T

wdmen jit tan bu xiGqa le.

®MN BKEA TE T,

o

B: Wdmen shi chi ci hézud, baoxiGo diqd bl néng tai da.
B: &1 £ WKk AfE, Bff HEXLT #& KX K.

5.A;: Guanyl xiGoshdu shaliGng guifang ydu shénme yGoqia?
AT HE HEBE #®/E A Ha B

o

6.A: Guanyd xidoshdu gixian, wdmen xTwang ding wéi yi nian.

A: XF HE W, I|/MO KE O E A — £,

-]

B, R\RXAEEE T EE,
Answer the following questions based on the text.

1.Xi%o Stn waishénme 1aid&o BM GongsT?
NI hth4 kB OBM AFE?

2.Wang Guang tichile ndxie ydoqia?
25 Y RET Wi ZR?

3.Zhéxié yaoqid Xido SUn jieshdulg ma? Weéishénme?
X Bk N o BRT B2 hft4a?

4.Wang Gudng hé bdoxidoshdng gidtanle bdoxido tidokudn de

£ X o BWE  BIRT 8W &% W

naxié fangmidn?

e Hm?
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5.Guanyld bdoxido digld, Wang Guang de yijian shi shénme? Wéi -
*xF B X, E Xt O BERE Ha?r A
shénme?
ftar

6.BaGoxido shllidng hé bdoxido qTxian shi z&€nmeyang de?

B BE fn B HR 2 EaH B

N, RETIAETBSTEES.

Practice making dialogues based on the following situations.

1. — P EA TR ERARA TRIRE, YRBbA X5 TR T 3 3R
Bk,
A Chinese firm wishes to be your agent.You tell them what your requirements
are.

2.—KHE A LBARA TR A EkEE, KHIHIRA R
dh, PRERA R mEE AN SR ER,
A Chinese firm wishes to be able to process your products on a long term basis
as your cooperative partner. You tell them what you require of them.

sk

Glielish 28 0 50

F E TS , Oh T EAF R SRR 5 B KAV SEREB AL
Rt ESHF AR, hEBRFFMEHE T —RFIREIN2 T,
P ESINR TR EERRE (P REE LR, (BI2TE
FE). (P Ab A TERE bk ) i R Ak Fnsb E ok A Bisk)
FF, XEEMBRARERFINEREENSERE, RIEAXPE
BRAISNE S AR ERLE . BRI 25 LR T
FEHAMEREN, FROIETRREERE, NhE. B,
BB IFIAFNFHARIE R, 5 T ESUFE A EAEMBER, F
FEl 32 58 = B ERAYZE R, X TRk BB RISNE A, TR
REEHMMAFIER A LE.

Chinese Economic Laws Concerning Foreign Nationals

Since the implementation of the reform and opening-up policy in China, the
Government has introduced a whole set of economic laws and regulations concern-
ing foreign nationals, so as to make better use of foreign capital and advanced
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technology from developed countries, and promote the Chinese economy. The most
important of these laws are Law of the People’s Republic of China on Chinese
Foreign Equity Joint Venture, Law of the People’s Republic of China on Economic
Contracts Involving Foreign Interest, Law of the People’s Republic of China on
Chinese Foreign Contractual Joint Ventures, Income Tax Law of the People’s
Republic of China for Enterprises with Foreign Investment and Foreign Enterprises.
These laws undertake to protect the legal rights and interests of foreign investors,
guarantee facilities and convenience to foreign firms and nationals in China. These
laws lay emphasis on the basic principles of equality and mutual benefit, and provide
ways to settle disputes through consultation, adjustment, arbitration and judicial
action. To ensure an impartial and reasonable resolution of disputes, China also
accepts requests for arbitration by a third country. It is absolutely necessary for
foreign investors coming to China to know all these laws.
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Lesson 19_-‘_" sl j y I Re'_achedaDecision

Zrerd

#F( Guiding Remarks]

Business dealings are highly complicated, and can at times
be full of twists and turns. But whatever happens, a decision
must be reached in the end. Please read the text.
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F19R

(=)

B A TS Ik, BMATIESE L el T— S, X
BB T A EE,

Business expansion has caused the BM Company to adjust its operating strategy

concerns some partners.

Wang Guang;

AR

Wdmen li&ing ni@n de daili hétong yijing ddo gt le.

E BN B O4F BRE AR B2 B HMT.
Wang Guang; Our two-year agency contract hase expired.
Dailishang. Shia, wdmen xTwang yl guifang jixa hézud.
ﬁ@ﬁ: % “lﬁ[y ﬁ{l\] %% 5 ‘ﬁi‘ﬁ %% %1’50
Agent; Yes, it has. We wish to continue our cooperation with you.
Wang Guang: Féichang yihan, wdmen kdngpd bl néng z&i gén guifang
E . k¥ B, &M B A G F B HH
gian hétong le.
Z AR T.
Wang Guaang: I'm very sorry. I am afraid that we can’t renew our contract.
|
| Daillshang: Wéishénme hui zhéyang?
| RER: Ata & 8?2
Agent; Why not? )
Wang Guang: GongsT yTjing zudchl juéding, zdizhége diqu bl zai cdiydng
E . AW EBE£ BH kE, & 2 BXAH RH
dailt de fangshi.
RE R FHX
Wang Guang: Our company has decided that there will be no agency in this region any more.
DailTshdng: Z&nme hui zhéyang? Néng bu néng z&i shangliang shangliang?
RER: B2 & ZH? B K # F BHE P2
Agency: Why so? Can we talk it over?
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Wang Guang:
£ X:

Wang Guang .

Dailishang;
AR

Agent.

Wang Guang:
£ Xk

Wang Guang .

Déilishc‘m=
RIER

Agent,

Wang Guang:
£ k.

Wang Guang .

Dailishang:
HEER

Agent.

Meéiydu shénme k& shangliong de, zhé shi gdngsT de juéding.
BE fta W HE OB, X & AF B BE.
There is nothing to discuss. This is the decision reached by the company.

NY zh1ddo, wdmen yizhi dou h&n nili.

R EiE, W —H BB R Bh,

As you know we’ve been working very hard.

W&men zhTnéng bidioshi yihan. Zhége diqd de xidoshdu
#M1 RiE For g, x4 X B HE
y&j1 yizhi bl tai hdo, sudyrl...

V& —&E A K &, Fbh-----

All we can say is “sorry”. Sales figures have been poor in this region, so....

Xidoshdu yéji shi bl t&i hdio, ddn zhé shi ydu yuanyin de, ydo
e LHERA KK, H xBRA FE B E
zh1ddo wd fang daili de diqa bljido pinqidong, gtkeé de

mE & RER BX R #WE, WEH
goéumaili yduxian.

Wk AR,

That’s true. We’ve had poor business here. But the reason is the poverty of the

region, so the local purchasing power is limited.

Zhéxié qingkudng gongsT dou lidojie, danshi gongsT ylijing
X FR AFE B TR, H=R 4§ EBE£
juéding zdi zhége diqu cdiql ziying de fangshi.

RE £ XA X R AE B B

Our company is fully aware of this. But we have decided to do business there
On our own account.

Ziying de fangshi y& bl néng bdozhéng bu chd weénti .
BE B HX A & RE A H RE

Self-management doesn’t mean that you are free from trouble.
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Wang Gudng: Bagudn z&nme shud y& gdibian ba lido gongsT de juéding.
E X AE Ba b BZBAT AT B RE
Wdmen z4i ¢ bidoshi yihan, xTwang yThdu ydu jThui hézud.
i1 Bk £r @& F2 UE § & a1k

Wang Guang: Whatever you say,nothing can change the decision made by the company. We
are really very sorry. We look forward to another opportunity to work to gether.

‘.-'-. .
e
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(=)

BMA A= mti3 T RE R, 2 F0A RIS IE8FEHE
X, MATRE B AR X R ?

The BM Company has turned out defective products. The company summons the
managers of the concerned departments to discuss this matter. What are they going to

do next?

Maika
&

Mike.

LV jTnglT,
ZF 2.

Mr. Li.

Qidn yi dudn shijian, ydu giké fanying wémen de ch&npin
B — B BE, A BHE KRB OEN B R
chixian zhilidng wénti. LT jTngll, didochd de jiégud rahé?
HEL FRE A8, =428, B B 4R wfe

Our customers have been complaining about the poor quality of our products for some

time. Mr. Li, what’s the result of your investigation?

Gudnyd kéku fany ing de zhiligng wénti, wdmen ylijing jinxingle
*T ZFF RB: B ORE FAE, &1 B8 #77
didochd. Wdmen chouchdle érshi xiang, faxian liding tdo

Rz, BN #ET T+ H, XU #H £
chdnpin you wénti .

e B[R,

We’ve looked into the poor quality of the products that our customers complained
about.In the twenty boxes we checked, we discovered two defective sets.




Maiké,
Z

Mike .

Zhang JTnglT .
Bk 23

Mr. Zhang .

Maiké,
0,

Mike;

Zhang jTngli .
Bk 27,
Mr. Zhang;

Maiké.
Z:

Mike.

LT jinglT,;
F B,
Mr. Li;
Maike,
Zw:

Mike !

R198 AACEIEHAE

Gao zhiliang yizhi shi wdmen gongsT chdnpin de ydushi. Zhé

w ORE —HE R AF PR OB i, X
Jian shiqing féichang yanzhdng.
 FE =¥ ==,

High quality has always been our strong point. This matter is really serious.

Wdmen yTjing yaogid shéngchdng bdmén jinxing Jidncha,

#1 B2 TRk A= W] O #5 BE,

kankan ndr chile wénti.

BE WILHT HE,

We’ve told all production departments to look into the matter, and find out what
has gone wrong,

BixT jinkudi zh&iochd yuanyin. Hai y@o jiagiang zhilidng ji&ncs.

VAR Bl FE., £ E mE RE A,
We must seek the cause of the problem as quickly as possible, and bring the quality
under strict control.

W& mashang qi ludshi zhé jian shiqging.
B DL X &wx # =E,

I’ll see to it that this gets done immediately.

NG pT k&néng ydu wénti de chdnpin yBu dudshao toufaing
WAL FIRE A MW B R OF 20 BR
shichdng le?

% T2

How many of these defective products have been put on the market?

Dayué ydu yi ban.
RE) H — %,

About half of the total.

Jinkudi quanba zhdohur .
Rtk 2% 7AE,

Recall them all as soon as possible.
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LTjingli: Zhéyang zud gongzudliGng h&n da a.
F 28 Xt M TIEE R KW,
Mr. Li; That will be quite a big workload.
Maiké: ZhTnéngzhéme zud. Wdmen bixd bdochi zhilidng ySushi,
#r: R X2 . B L0 RE RE KB,
fOuzé stinshT hui géng da. Zhé jian shi jia zhéme ban, dajia
Gl Wk & E K. X # F B X2 b, kK
gdnkudi xingddng ba.
g A5 OE,
Mike. There is no alternative. We must maintain our quality superiority, otherwise our
losses will be even bigger. That settles the matter. Go into immediate action,

everybody!
1.4k8¢  jixQ @) to continue v.)
2./F blzdi no longer
3./~ Dbidoshi  (3h) to express wv.)
4. J8F  yudnyin  (£) reason; cause (n.)
5.4%5 pingiong (JB) impoverished; poor (adj.) e
6.SEh goumadill (&) purchasing power (n.) S
7.H cdiql (F=))) to adopt; to take v.) i
8.8%F ziying @h) to manage by oneself (.)
9.7% bigudn (GE)  nomatter (conj.)
| 10.%7%F  gdbian  (F)  tochange ) &7
B 11 Rk zGici once again '
12,8 dudn (&)  period (mw,) |
13. 8%  jiegud () result (n.)
- 14.3%EF  choucha (zh) to examine selectively .)
- 15.5% xiang (&) box (mw.)
- 16.=& yanzhdng (&) serious (adj.)
. 17487  jigneha (Fh) to check v.)
- 18.8&M  jidincé (3h) to test (v.)




[w B19R AACEEHRE

2 i R P A
19.9%sC  |udshi @h to carry out v.)
7 20.k%) dayus & about (adv.)
Q21—  yiban (&) half ()
{ 2.8@E zhoohui () to call in )
i 23. H&g zhinéng (&) only; have to (adv.)
U 24.18#%F  bdochi @h) to maintain )
o 25.8EB gdnkuai  (BI) as soon as possible (adv.)
Y 26577 xi ngdong (zh) to take action (v.)

Language Points

1. Bdgudn z&nme shud y& gdibian ba lido gdngsT de juéding.
AE B4 Yo BT AT AF M RE.
N R, FOREEMEE TERSEREASYEE, “TE” H
THRERRFERIFIEENIED. Glm.
blagudn...y&/dou...
The construction “A %+« /R ”, meaning “no matter how/what/where...”,
can be used in a clause with an interrogative pronoun or coordinate phrase.E. 8.

BUgudin ydu dud da kannan, y& y&o anshi jido hud.

A A £ K HE BLE B oF .

BUgudn nT qa haishi wd qii, dou y&o bd zhé jian shiging chiill hdo.
AE RE BRE X, B OEH X M4 B E T,
BUgudn shi shénme wénjian, dou bixd bdogudn hdo.

E R fra  XE, 8 ¥A RE .

2.Z1ying de fangshi y& bl néng b&ozh&ng b chd wénti .
HE B HX HBF g RIE A H [AE,
Ao, MERE, FonEE. BSELER, .
bd.. bd..
The double negative construction “As -+« -+ Aneerees ” is used in an affirmative sense
with emphasis.E.g.:
Zhége huiyi hén zhongydo, nT bl néng bl canjia!
& SR OEE, KA & A S
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NT bl hui ba li&ojig zhilidng wénti de zhongydoxing ba.
"AS ATHR KRR RE B B4 @

ST S L SR SR

—. BETHEHNAF.
Read the following sentences until you are fluent.
1.F&ichang yihan, wdmen kdngpd bl néng zdi gén guifang gian
JEH g, BN B S 8 B B #F 2%
hétong le.
aRl T,

2.GOngsT yijing zudchl juéding, zdi zhége diqu ba zai cdiydng
AF B2 B RE, £ BN BEF EF RE
daili de fangshi.
KE B B,

3.MéiySu shénme k& shangliding de, zhé shi gongsT de juéding.
23] fta ° HE M, x R AF 8 k.

4.Zhéxié qingkudng gongsT ddu li&oji&, danshi gongsT yTjing
X B K~E B TR, ER A7 B8
juéding z&i zhége diqu cdiqu ziying de fangshi.
RE #F 24 HKX FR AT B R,

5.BOgudn zénme shud y& gdibian bi li&o gongsT de Juéding.
& o W %F AT AF M LE

6.Wdmen zal ¢1 bidiosh1 yThan, xTwang yThau ydu jThui hezus.
Bl Bk For #id, F2 LUE & NS A

7.W&men yTjing y&ogqid shéngchdn bimén jinxing jidncha, kankan
w1 Bz =k £7E B BT BE, EE

ndr chile wénti,

WRIL BT [AIE

8.BixU Jinkudi zhdochd yudnyTn. Hai y@o jiagiang zhiliadng jiSnce.
MO Rk #®Y FR. 3 E B RE B,
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9.W& mdshang qu ludshi zhé jign shiging.
® DL X EEox 4 @,

10.Wdmen bixd bdochi zhiliGng youshi, fSuzé stinshi hui géng

&1 BH R RE KB, BTN OHBE 2w
da.

P

11.Zheé Jian shi ji zhéme ban, ddjid gdinkudi xingddng ba.
X F R x4 B, kK OER 53 R

=, BEEEHAAEES,
Fill in the blanks with the appropriate words.
1.GongsT yijing (zud, cdigl, zudchi) Jjuéding, bl z&i cdiyéng

~nH B2 (FE, B, fE ) B, 7 H =xH
dailT de fangsh .

RE B HR.

2. (Suirén, RGgud, Bagudn) ydu dud da kannan, y& ydo

(BB, mE, % F % K HEe, # 2
anshi jiGo hud.

231 s

3.Zhé jian shi yijing juéding le, mélydu shénme (néng, k&, hui)

X #HE B2 pE T.8F Ha (@ =)
shanglidng de.

HE W,

4.GongsT kdngpd b néng zai gén guifang gian hétong le, wémen
2] et o BB OBy % AR T, &
zhinéng  (biGodd, bidoshi, biGoxian) yihan.
Ree__ (&, N, R .,

5.Wdmen de ch&npTn chixianle zh ilidng wénti, zhé jian shiging

&Ml B R OHET RE @, x =
féichang (zhbngydo,_ yanzhdng, zhliydo).

el (EZ, ', EB),
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6.Bigudin (z&nme, z&nydng, shénme) shud y& gdibidn bu liGio
NE (B4, EE, ‘fla) Wb %% T
gongsT de Juéding.

~E K RE

7.Wlmen (yuanyi, yiding, bixud) b&ochi zhiliGng youshi, fduzé

A (BE, —E, L5) RE  HRE R, TN
sunshT hui géng da.
ik & & K.

8.BUgudn ni gl haishi wd qu, (ddu, jia, nGme) ydo bd
g WHE B, E, (&8, #t, Wx) E €

zhé jidn shiging chill hdo.
X  H=E LLHE 4.

=. FFrEHIE, ERTIIEF.

Complete the following sentences with the words given in brackets.

1.Féichang yihdn,wéme (kdngpad).
e i, AT CGB1A).

2.Zhége diqu de xidoshdu yé&ji yizhi ba tdi hdo, sudyi
XA HX B #HE kS —FE A K F, FiLh
(juéding).
(BRIE).

3.Bagudn zénme shud y& gdibian ba lido gongsT de juéding,
& Bo U BE AT AT B BRE,
(yThan).
GE ).

4, Xidoshou yé&ji b t@i h&o shi ydu yuanyin de,
HE WEAKHF R A EE M,
(y@o zh1ddo).
(EFmE).,

5.Bixu jinkudi zhdochl chdnpin zhilidng wénti de yuanyin,
VA R &l R O RE w8 M ER,
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(hdiy&o).
(B E),
6.Wdmen bixl bdochi zhiliang ybushi, (fSuzé).
M S5 FZE  FRE th#, & m,
7.ZhTnéng zhéme zud, (jiG zhéme ban).
Hig X i, @ x4 9,

M. HFRFBRETR TERHE,

Complete the following dialogues with the expressions used in the text.

1.A,
e

2.A;

Da&ilt hétong yijing ddoqri le, wdmen XTwang yl guifang
RE &F B2 F8 T, %] #E 5 #y
JixQ hézud.

MEE A1k,

-]

Wéishénme ba zai gian hétong le? Néng bu néng zai

: Afta AHE AR T? B8 F £ B

shangliang shangliang?
[F S R

]

: XiGoshdu y&ji shi ba tai hdo, dan zhé shi y&u yudnyTn de,

HE SRR Ak, Hx B H FR #,

o

: BixT jTnkudi zh&ochd yuanyin. Hai ydo jidqidng zhiliGng

VIO R B OER. 3 = Uik
Jidncé.
e,

o

: Ziying de fangshi y& b néng bdozhé b chi wanti .
tBE M R B o RE R tH o [AE,

-}
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6.A: Gdo zhilidng yizhi shi wdmen gongsT chdnpin de youshi.
Al RE —EH & RN 48 & B R#E
Zhé jian shiging féichang yanzhong. {
x # wE X A, ’
B:

. RFERXABEZTIE,
Answer the following questions based on the text.
1.Guanya daili hétong, BM GongsT zudchile shénme jueding?

*F RE AF, BM A7 {EHT H4a BE?
Weéishénme?

Hift &7

2.DailTshang rénwéi dailT digu xidoshdu yé&ji bt hdio de yuanyin
R WA RE X #E LS & &+ B RE

shi shénme?
= Har

3.Wang Gudng tdngyi hé ddilishang qian xTn de hétong le ma?
x X RE 1 REH ¥ H B AR TH?

Wéishénme?

Mt 49

4.Qién yi dudn shijian, ydu giké fanying shénme wénti? Didocha

B — B BE, F BE KB fa  EE? OHAE
de jiégud ruhé?
B &R nfr?

5.Weishénme Maikée juéde zhé jidin shiging féichang yanzhdng?
At 4 Zw il X # B=TF AEF FeE?
Ta juéding z&nme zud?

e BRE E2 #?

6.Weéishénme Maiké juéding quanbl zhdohui k&néng ydu wénti

Attt 4 Zw RE 2% BE Wi A W3
de chanpin?

HI  FEm?
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N, RETIABMREES,

Practice making dialogues based on the following situations.

L AFYET K25 487= R4T A op B PEAL RS 3 , T A Lm0
Your company has decided to expand business by putting its products on the
north-west markets in China, but members of the Sales Department are worried
about that.

2. W RERSER TR, B2 T 500 R R R, 2
RIRES A X G .,
The result of a market survey indicates that customers rate the quality and pac-
kaging of products as “just so so”. The company wants to change this.

St ;4=%: 8 Cultural Points

P EZ5RIX

o 22 0 X o I S K B A R AR T 4412 ST, 1979
FTRH, FEBRERETERESEHBE R TEY, i, 15k
MEIEA 25X, B EIR L BF R B R RS M ER S, T
RRBARLH . FEBRESR TSRO BRECE, LUEAS
H—A RAFRIBRINEE , X SR B R L B AAER . HEH O, A
BEUA R + A P S 5 T A O B A Bl & R BBl S BA FT L
RIEER S BRBK, B FEM AR RS ESTEA S EOES
MHEAEZHIRE . BAEFELELTHHLE. MAHESH
AR, BIFHE LR RZEHNER, B+ 248k, hEHS
THAF IR S | T RSN RGHHE , RAHRHE T v E B 5%
&, AT,

Chinese Special Economic Zones

Chinese Special Economic zones were established in the early period of the
implementation of the reform and opening-up policy in China. In July of 1979 the
Chinese Government first set up the Special Economic Zones of Shenzhen, Zhuhai,
Shantou and Xiamen in the south-eastern coastal area, so as to absorb foreign capital
and quicken the development of the national economy. The Chinese Government
has implemented a special economic policy in the zones where a good investment
environment has come into being. The special policy includes preferential treatment
regarding tax revenue, imports and exports, exit and entry procedures and land use.
The income tax of joint venture firms for example, may be substantially reduced.
More preferential treatment is given to projects requiring heavy investment, a long
turnover cycle of funds and high and new technology. As China is now a compre-
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hensively growing market economy, the special economic zones have gradually lost
their special role. In the past two decades, however, they successfully drew a great
number of foreign investors and helped accelerate the growth of the market
economy in China. Their meritorious contributions will be remembered forever.
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Di-&rshi km-
%2048
Lesson 20

F # ([ Guiding remarks)

ﬁ%ﬁ@#%ﬁ%ﬁé 2k bHREL
RER, RARREFEKED) FAREL,

'!

In business tra.nsactlons one’s reputatlon is crucial, com-
- mitment expressed orally is also important. Can you make a
promise in Chinese? Please read the text.
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X—ZLEEBRT, BIREHZARF,

As the business talk is comes to an end, another transaction will be concluded.

Wang Guang:
E k.
Wang Guang;

Kéha.

%P,

Customer ;

Wang Guang:

E k.
Wang Guang.;

K&ha,
ZH

Customer;

Wang Guang:
F Xk:

Wang Guang:

Wdmen de giatén hén shanli.

&M A BIR R OEF,

We’ve had a good talk.

Shi a, wdmen yijing zai' gé ge fangmidn qudéle yizhi yijian,

2= W, &M BE2EEXAS HE BET T BN,
zhen rang rén gaoxing.

H ik A &

Yes, we have. We are glad that we have reached a consensus.

Ha&i ydu shénme xtydo shudming de?
& A Ha |E O OHEA OB

Is there anything else you want to explain to us?

W&men de jiGoy1 shi ping yangpTn mdimdai de, guifang ydo
Bl MRER E BH& EEM BEF E
bdozhéng chdnpin de zhilidng.

{RiE PR M RE.

We’ve placed the order by sample. We need your guarantee of quality.

NT fang xTn ba, wd bdozhéng zhilidng wanquan hégé,
e O B, I ORIE RE %E 6818,
chdnpin de zhilidng jué ba hui dT ya yangpin zhilidng.

e B ORE &R S KT OBS RE.
You may rest assured that we guarantee that quality will be up to standards. The
quality of our products will not be inferior to the sample.
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Kéha:.
P

Customer

Wang Guang.
£ k.

Wang Guang;

K&h:
P

Customer:

Wang Guang:
£ e

Wang Guang:

K&ha
- Iak

Customer ;

Wang Guang:
2855

Wang Guang .

K&éha;,
=P

Customer .

Y E20F RINEEHRE

Zhé pT hudwl ydu hén giang de jijiéxing, yiding bl néng

X # A MR OE O ENE —E TR
yanwu jido hud rigT.

IR R Bt B,

The products we’ve ordered are seasonal in a strict sense. Please don’t delay the
delivery.

NT bl ydng dan xTn, waldn rdhé wdmen y& y&o bdozhéng anshi
A 0, L wf] &0 b B OFRIE
jido hud.

a2 .

Don’t worry. We’ll deliver the goods on time, whatever happens.

Gudnyd shduhdu fawd, wdmen y& bl xTwang fashéng shénme
i B RkE, &I WA FE2 %k&£E a4
wénti .

[F]7%

We hope that there will be no trouble with the after-sales service.

Zhé yi didn géng méiydu wénti, bdozhln rang nimen many1.

X — K E ®F [E RE b RO OEE.

There’ll be no trouble at all. I am sure you’ll be satisfied with our service.

Z6ngzhT, wdmen bl xTwang chixian rénhé yiwdi gingkuang.

B2, "1 A HE  HE EM OB R

In a word, we don’t want to see any unforeseen trouble.

BG hui fashéng rénhé wénti, wdmen yiding jinliding zudddo

& RE EF EE, B —& RE M3
wanwayishT.

He=2k:

There’ll be no problem. We’ll try our best to get everything done
perfectly.

Ragud wdmen bl néng anshi bd zhé pi ch&npin téufang

R A A AR R IE X # BRI
shichdng, slnshT jid dale.

i, ik KT,

If we can’t put these goods on the market on time, we’ll suffer a great losses.
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wang Guang:
E k.

Wang Guang.

K&ha,
P

Customer;

Wang Guang:
£ K.

Wang Guang;

Ragud chuxian wénti, wdmen hui anzhdo hétong guiding
ik I FEE, B’ & B AR HE
péichang guifang stnshT.

W Z wh k.

If anything should go wrong, we would compensate you for all your losses as

specified in the contract.

NG hdo, wo jinkudi kaichd xinydngzhéng.

W oAF, R Rt .

That’s fine. We’ll get a letter of credit issued as soon as possible.

Xinydngzhéng yi ddo, wd mdashdang fa hud.
18 HiE — 3, & SE & &,

We’ll deliver the goods as soon as your letter of credit reaches us.
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(=)

BM 4\ S22 B R B R T E A2 5 YA 1R, (A Bk hfhait

ﬂo

Mr. Xu Li, agent for the BM Company in Yunnan, is talking with Wang Guang. Mr.
Xu wishes to be an exclusive agent.

XU LI,
¥ ar:

Xu ]:i:

Wang Guang:
=+ B

Wang Guang:
XGLi.:
¥ oL:

Xu Li;

Wang Guang:
F

Wang Guang:

XU L
¥ ar:

BM GongsT de chanpin z&i YGnnan de xiGoshdu gingkudng
BM 2El ) ™ # =E B #HE Bl
hé&n h&o.

) %,

The products of the BM Company are well received in Yunnan.

Nimen chuanzhéen IGi de zTlido wdmen kangud le, kanlai nimen

7RAr] %E Sk R &M B T, B I
zud de blcud.
5 TEE.

I’ve gone over the document you faxed. You’ve done a good job.

Rigud wémen chéngwéi nimen de dujia ddilT, wdmen yiding

R AT Y R B MR R, &I —&
néng zud de géng hdo.
AE W /& & 4.

We’ll do it even better if we become your exclusive agent.

Cong nimen xidinzai de xidoshdu shdliGng 18i k&n, kdngpd b

M /T BE B HE HE X EF BHE A
néng zud dajia ddilT.
AE i JRa AKHEL,

Judging by the quantity you’ve sold, I am afraid you can’t be our exclusive
agent.

N& shi yTnwéi ydu jingzhéng, YGnnan digl ydu hdo ji gé
M BHA:F EF ==F #HX A FILA4

dailishang. ZhTydo wdmen chéngwéi guifang de dUijia dailT,
REERY AE &M Bh 1A B K R,
w0 gdn shuo, wdmen Jit yiding hui rdng nTmen mdnyi.

® BB, BN OB —F & ik FID BEE
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XuLi: That’s because of competition. You have quite a few agents in Yunnan. If we

become your exclusive agent, I dare say we’ll definitely meet your needs.

Wang Guang: Zai xidoshouliang fangmidn, nimen néng zudchd chéngnud
£ ot &£ HEE  HE, W1 B fEH KIS

ma?
g

Wang Guang: Can you guarantee the sales volume?

XGLi; Wbmen yudn dui ci zudchl yTngydu de chéngnud,
W oor: il B X B MA OB K
XulLi; We’ll commit ourselves to that.
Wang Guang: Mé&i nidn de xidoshouliGng zhishdo ydo b xidinzdi dud san béi,
ITh:E £ HER T OE kAL £ 3R,
k&yT zudddo ma?
LA 3 2

Wang Guang. Sales would have to be at least three times higher each year than they are now. Can
you manage that?

XULi: YTnggdi méi wénti.
P or: Mix # [RE,
XuLi; Ishould think so.

Wang Gudang: Shud de ydo bT zud de rongyi a.
E oot OBV E b By &S W,

Wang Guang. It is easier said than done.

X4 Li: WOmen ydu gudngfan de yéwl gudnxi, shichdng Jingydn
oL &1 A T B kFE kR, HH 2%
féngfa, xidoshdu lilidng hén qiang, yiding néng daddo
g, HE HE MR B, —& # &3
nimen de ydoqid.
il By Ek. :
Xu Li: We have wide business connections, a lot of experience in market operations, and
our sales strength is very strong. We can definitely meet your demands.

264



Wang Guang.
£ k.

Wang Guang;
XULi.

¥ oL

Xu Li,

£20R RAOEEHRE

RGgud zhéyang de hua, kéyT k&old nimen de yaoqia.
R XHEE M IE, FTLLEE R B OEk,

In that case, we will take your application into consideration.

Women yiding ba hui rang nimen shiwang de.
BN —E A& ik HBI %kzZ o,

We won’t let you down, I promise.
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e - :
L ﬁsmwwﬁ : Word : g
1.3  chéngnud @ to promise to undertake  (v.)
2.1 qude @h) to obtain wv.)
3.—%r  yizhi Je) unanimous (adj.)
4,138 shudming @h) to explain wv.)
5.% ping (4r) by; with (prep.)
6.4 Jué (&) absolutely (adv.)
7.Z735#: jijiéxing () of season (n.)
8.EIR  yanwa (zh) to delay v.)
9. wdlin GE) in any case (conj.)
fnfAl  rahé
 10.EfF  shouhou after selling
11.Jk% fuwd @/ %) to serve; service (v./n.)
1234k bdozhln @h) to guarantee v.)
1 13. 822  zbngzhi GE) in a word (conj.)
| 14. /57  ré&nhé ) any (pron.) |
15. 85 yiwai (£) accident mn) |
16. 5 wanwd no risk at all
—  yishT
17. 8l  guiding @h) to stipulate (v.)
~ 18.iFSr XualLi (F4) name of a person (pn.)
19.=F YGnnan (F4) Yunnan Province (pn.)
20.3h%  dGjia (£) exclusive agent (n.)
KE dail
2. gon @) to dare )
2.%F  yingydu &h) deserve w.)
| 23.% béi () time (n.)
. 24.%%5  rongyi 08 easy (adj.)
250 wide (adj.)

guangfan

6;2)

266



$£208 RINBEHFE

. Language Points

1. Walan rihé wdmen y& y&o b&ozhéng anshi jido hud.
T fil B B ORIE BH % 1R,
TAEANF (oee) W/, RFEEASAETERRERE TS5,
BRMRE, Fln.
wallnrahé.,.. yé dou...
The construction “FCitanfa] (------ ) My /ER - ”, means “in any case” with
strong emphasis.E.g.:
Walan rahé wdmen gdngsT ddu y&o canjid zhd ci zhdnidnhui.
e i ' A7 #H E 2 x k EYL.
Zhége jThud walan rihé y& yao wanchéng.
XA R BT b E s,
Wdmen walin rdhé y& b hui rang nimen shiwdang.

BT Kl b A & ik RN &,

2.Zhiy&o wdmen chéngwsi guifang de ddjia dailT, wd gan shud, wdmen jid
HE A By BB M MR REL R BB, &1 Bt
yiding hui rang nimen manyi.
—E £ ik 1 #E.
R, CRERE—ARE, REE TIEALE, BRAE B
JEHERIZE R . Fin:
zhiydo jid :
The construction “HZE-----gk-----” isused in the sense of “as long as---”,e.g.:
ZhiyGo dingjid bl gdo, xidoshduliang jid hui hé&n da.
HE Z A m, #HER B4 B oK.
Zhiy&o ni hui Hanyt, jid néng zh&oddo gongzud.
RE R & DUE, » f& #3 THE.
NT zhTydo d& ge didnhud, wé jiti b& zTlido chudnzhén géini.
e RE T4 wiE, & BRE BH BE 2 R
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% 3 Exercises
' 2 e R el
—. RETHEHNAT.

Read the following sentences until you are fluent.

1

.NY fang xTn ba, wd bdozhéng zhilidng wangqudn hégé, chanpin

R o L ME, o OKIE FE e A, &
de zhiliang Jué bl hui d1yd yangpin zhiliang. :
B ORE £ A& KT #4 2 RE.

.NT bl ydng danxTn, wdlln rahé wdmen y& yao bdozhéng anshi

frRA R HL, Rk & L B ORIE HER
jigo hud.
gt 1 5

.Guanya shduhdu fawl géng méiydu wénti ,bdozhtn rang nimen

xT B MBS £ &AF W@, ®RE ik R0
manyi.

.BG hui fashéng rénhé wénti, wdmen yiding jinlidng zudddo

A& k&£ B EE B — KR OHEI

wanwQyishT.

BRE—%s

.Ragud chiuxian wénti, wdmen hui &nzhdo hétong guiding

mE HE R, &1 & #HB AR HE
péichdng guifang stnshT.
IR 2% B T 7 v

.RGgud wdmen chéngwéi nimen de ddjia dailf, wdmen yiding

mE F&kA A PRI B R ARER, W1 —F
néng zud de géng hdo.

e e E 4.

.Zhiy&o wdmen chéngwéi guifang de duijia dailT, wd gdn shud,

HZE &1 B B’F K BREARE, B BB,

women jil yiding hui rang nimen mdanyi.

#MN B —& & i w1 HE.
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8.Wdmen yudn dui ¢ zudchi yTngydu de chéngnud.
&A1 B X e Bl A B &g,

9.M&i nidn de xiGoshduliding zhish&o y&o bT xianzai dud san béi,
B FE W HEER b E W HE £ 3 {5,
yTnggai méi wénti .

FriZ & A,

10. W8men y&u gudingfan de yéwi guanxi, shichdng jTngyan
B A T B LE ER, Wy 2B
féngfﬁ,xic‘:oshéu 1Tlidng hén qiéing, yiding néng dadao nimen
E, #H&E HE B OB, —% B k3 R
de ydoqia.

B ZEk,

11.Wdmen yiding bl hui rang nimen shiwdng de.

E3 A (] —XE A& ik ’KI1 &z @,

=, EFEHAIRIFES.
Fill in the blanks with the appropriate words.

1.ROgud wdmen (chéng,zuéwéi,chéngwéi)nTmen de

R A (B, 164, BA) &1 ©
dujia dailT, wdmen yiding néng zud de géng hdo.
MR AHE, BN —F & WHB T 47,

2.Women yijing z&i gé ge fangmian  (déddo, qlidé, chéngwséi)
Bl B2 %4 FHm (B3, BB, Bh)
le yizhi yijin,zhén rang rén géoxing.
T —8ERL E ii A Ax

3.Wdmen de jiGoyi shi ping yangpin m&imai (le,zhe,de)
"1 W B R £ RBE xX= (T, &, #),
guifang y&o bdozhéng ch&npin de zhiliGng.
5] 2 RiE e B RE,

4.ChdnpTn de zhiliagng jué ba hui (diyd, bijido d1,géng dr)

[l T N RE % F & (T, & K, & %)
yangpin zhiliang.
Ha R,
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S (ZBngshi,ZdngzhT,Zuizhdng), wdmen bl xTwang chuxian
(B, BZ, &%), BN A FE  HA

rénhé yiwai qingkudng.

£ B B

6. (ZhTydu,Zhinéng,Zhiydo)dingjid bd ggo, xigoshoulidng
(RA, Rig, RE) = &~ &, HER

jid hui hén da .

s R K

7.Walan rahé wdmen gongsT (y8,jit,hdi) ydo canjid zhé ci
e fi | AF (e, 3, BDE S X K
zh&nldnhui,
Ri%.

8.Wdmen de xidoshou [Tlidng hén giang,yiding néng
BN OB HE HE R OB, —F &
(daddo,zuddao, wanchéng) nTmen de ydogqid.

_ GhE, MEl, R0 R B EEsk,

=. AF%B/E,. TRTIaF.

Complete the following sentences, using the words given in brackets.

1.W& bdozhéng zhilidng wanquan hégé,

* Rk FE e Ak,
(jué ba hut).
(B 1 %),
2.Wd&men zh1ddo zhé pT hudwil ydu hén giang de jijiéxing,
B smE X # WA MR OE B FNH,
(yanwa).

GEiR).

3.Guany( jido hud rigi, ni bldydng dan xin,
XF Rt B#H, R AH #H O,
(walan rdhé).

(FE1& Znfe).
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4.Sudydu de faGngmian ddu ba hui fashéng rénhé wénti,
R B HE B R & R4 EM FE,
(wanwaQyishT).

(BT—%).

5.Wdmen de shichdng jTngyan féngfi, (yiding).
®IM B Wy 28 =, (—3E).

6.Zhiy&o wdmen chéngwéi guifang de djia daill

RE &M A B’F B R ARHE,

(wd gdn shud).

(FrEKIR).
7.NTmen fang xTn ba, (dui..zudchd chéngnud).
RI1T B O e, G- fEH  &iE),

M. AFRFBRETR TEAIHE,
Complete the following dialogues with the expressions used in the text.
1.A: W&men de jiGoyi shi ping yangpTn maimai de, guifang
A BT B RE R OR&E ETE WM, #E
ydo bdozhéng ch&npin de zhilidng.
2 RiE e B ORE.

o

2.A: Zhé pT hudwl ydu h&n giang de jljigxing, yiding bl
AX it W B R OB B —& F
néng yanwa jido hud.rigr.
AE IR Rt HHEA,

o

3.A: Guanyd shduhdu fawd, wdmen y& bi xTwang fashéng
A: XT BF BF, &N w1 #2 %4

shénme weénti .
T4 R,

-]

4.A: WSmen bl xTwang chixian rénhé yiwai gingkudng.
AN A FE HE EF ZH BE,

]
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5.A: Cong nimen xi@nzdi de xidoshdu shalidng 1aikan, kdngpd
A: N R BlLE B BE  HE kEFE, A
bl néng zud dajia daili.
RE it M RHE,
B: °

=)

6.A. Z4ixigoshouligng fangmian, nimen néng zudchu
A fE HER FE, I B fEH
chéngnud ma?
AR g2
B:

7.A; °
B: RGgud zhéyang de hud, k&yi k&oll nimen de yaoqgid.
B: #nft  X#E K OIE, WILL BE W B B,

. RIB\BRXAETEETHEE,
Answer the following questions based on the text.
1.28i di-yT dudn kéweén IT, kéhd shduxian tichdle shénme yGogia?

£ HE - B BRXE ZF BEX R®HUT fta X

Wang Guang zudchule zényang de chéngnud?

=2 X BT EBR B K2

2.Guanyd jido hud rigT, kéhl ydu méi ydu tichd yaoqia?
*F R HEH EFRPE & F #H Bk

Wéishénme? Wang Guang de chéngnud shi shénme?

At E X B KE B a4l

3.Wéile wanquan rang kéhd fang xTn, Wang Gudng zuihdu zudchi-
o o A )20 i 5 e S =

le z&nydng de chéngnud?

T OEBR B KE?

4.XU L1 gén Wang Gudng qidtan de mudi shi shenme?
Wi B E X B WM ENE 42
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5.Yd0 zud dujia dailT, yinggai wanchéng z8nydng de
£ M BRAE, X sR BHE M
Xiaoshouliang?
HER?

6.XU L1 nénggdu wanchéng Wang Gudng ydoqia de xiGoshdulidng
YL e SERK T Ok ER M YR
ma? Wéishénme?

Mo A ftar

7.Wéile chéngwsi BM gdngsT de dujia dailt, Xt L1 zudchile
H T BA BM AT B s ARE, iy BET
z&nyang de chéngnud?
B B KiE?

N, RETIABHESIESES.

Practice making dialogues based on the following situations.

LR R E— AR LD E A AR A T AP b B W
BEX 5 3R R 1 A&,
Your company wants a Chinese manufacturer to make your brand-name products.
You both promise to fulfill the each other's requirements.

2. —KATFMRATNTIAHE R, E2%sTAR, HeR%
Ik (FRRE., O IRPSHE) EHRE,
One company places an extensive order for your products. You promise to
deliver the goods according to the quantitative norms, packaging and date laid
down in the contract.

xﬁ;;ﬁﬂi Cultural Points

BB S ;
FENRRBBCHEHT LET, MhEUREDES Bt
SRR B EEAR =4 T BRI, b, RIS, Y0, 3
FEBRBELESIRE X, #ER T FEEERLEEN SN,
REABAILTF 0B 657, Bl “S8E, F487, 86
MU, MERBERS, ERE—, WHEOE, BARADHEDE
KA, BAIEE. LTRRWAEL”, i, mefs, =y
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RF BRI, EXAVFE R 2EE IE SRR R, A IESEYFIZRE
RBRAEEE, AREN TAAFIMIELEEE ChkaE, &8 —,
B URAIR B, X E RS HEZ A T 'R, £ Ei
NFREIRER ‘DL ZMATERT, seEXfaBrEsL,

Confucian Ideology and Commercial Morality

Chinese Confucian ideology developed more than 2000 years ago and has
exerted a great influence on all aspects of social life in China and her neighbouring
oriental countries. Of all Confucian teachings, the concepts of “trust” and
“equity” have exercised such positive power over Chinese commerce in successive
dynasties, and have become the essence of morality in traditional Chinese business.
Confucius, the founder of Confucianism, thought highly of “trust”. He said:
“Promises must be kept and action must be resolute“which may be interpreted as”
mean what you say, reputation is the most important thing. You must live up to your
promises instead of going back on your word.“He also said: ” Just think of equity
at the sight of money.“That is to say, the prospect of profits shouldn’t make you
forget righteousness. Make profits by fair means. Seek no personal gain by going
against morality and law. Reputation above all and attaching importance to equity
rather than mere profit served as a guideline for economic activities in ancient
China. The virtue of “making no ill-gotten money” possessed by Chinese busi-
nessmen constantly illustrates such ideology.
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